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You, Mr. Dealer, will find in these Spokane Pine 
Precision Weathertite Frames the super-quality 
— ures about which you would like to tell your 

ustomers. These frames are CABINET jobs, not 
poor “mato millwork. They have quality that can 
be attained only by specialized manufacture in 
a modern factory, equipped with precision ma- 





Frames 
approval 








chines, manned by frame specialists. They're Association. 
made in a way that insures rigidity and pro- your frame needs. 
You can depend on Long Lake Lumber every time. It has 
the good looks, the i seasoning, the cavehas precise 

that makes for top quality stock. We offer 


manufacturing 
+ full line—all building and industrial items in Idaho White 
Pine (Genuine White Pine) and Ponderosa Pine. Order in 
Mixed Cars any variety of lumber products—Precision 
Frames, Package and Lineal Trim, Lath, Mouldings, etc 
Your inquiries and orders will have careful attention 


Frames so fine, so well constructed, they 
serve beyond the usual span of years 


motes ease of installation. 
Idaho White Pine or Ponderosa Pine, thoroughly 
kiln-dried for this especial use. 
dow Frames are made in standard sizes; also 
made to special order. 
s bear the brand of NDMA, signifying the 
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IN THE SHIPPING SHED 
DRESSED PONDEROSA AND SUGAR PINE 


PINE and FIR 
THICK SUGAR PINE SELECTS 


With a capacity of 240,000 feet per 8-hour day, the large 
Medford mill offers you complete Western Pine service. 
Choice products in California Ponderosa Pine, Sugar Pine, 
Douglas Fr, White Fir. Yard Stock, Cut Stock, Lath, Mould- 
ings, Factory Items. Moore Modern Cross-Circulation Kilns, 
Complete Planing Mill, Cut Stock Department. Large hold- 
ings of choice timber insures a constant supply of carefully- 
seasoned stock. 





Let Us Quote Write Us Today 





MEDFORD CORPORATION, Medford, Oregon 


Member Western Pine Association, West Coast Lumbermen’s Association 


street. Chicago. fll. 





SELL MILLWORK 


THAT CAN 
“TAKE IT!” 
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Houses today are made comfortable. Insu- 
lated, storm windowed and weatherproofed 
against the elements; air-conditioned for further 
comfort. Comfortable for human beings but 
tough on building materials. It’s up to modern 
builders to keep pace with these fundamental 
changes. The science of wood preservation 
HAS kept pace. Doors, windows, trim, cupboards, 
etc., can be protected so that they 
give life-long, trouble-free service. 





ul FE) On the cover of our new WOOD- 

~/ LIFE folder “Keeping Up With The 
Times” is illustrated a door entrance 
that certainly “took it” under unusually trying 
circumstances. We would like to send you a 


copy. 


Protection Products Mfq. 


Mfrs. of PRESERVATIVE SOLUTIONS for 
Research Laboratory and Plant KALAMAZOO, 
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whatwit® IS IT A WINDOW GLASS THAT LOOKS LIKE PLATE, OR IS IT 


oa 
? 
A PLATE GLASS SELLING AT WINDOW GLASS PRICES? call #§ 
abet world yor 


It is certainly the most perfect sheet glass ever produced. That 


characteristically distorting window glass ‘‘wave’’ has been almost 
THE SHADOWGRAPH TELLS THE STORY 


irely elimina — d i ‘ age : : ° 
entirely eliminated so has the greenish tint common to all glass by amplifying distortion and defects 20 times 
used for regular glazing . . . and as for tensile strength, this new 
(1) This is high quality cylinder 
drawn window glass. The bent and 
twisted lines shown by the shadow- 
graph testing device indicate the 
presence of considerable distortion. 
This glass became obsolete in 1928. 


Lustraglass has no equal among products practical for general use. 


Here is a sheet glass so obviously and amazingly superior to any- 





thing we have heretofore known as window glass that it demands 
a separate Classification, YET it sells at regular window glass prices. (2) Here is what most manufac- 
turers offer today as top quality 
window glass . . . Made by the 
sheet drawn process, it shows a 
characteristic distortion in the 
waviness of the black lines. 


(3) Now look at this “shadow- 
graphed” sample of the new Lus- 
traglass. Obviously an important 
improvement. The linesarestraight, 
showing relatively perfect vision— 
relative freedom from distortion. 


You can easily see its jewel-like luster and the great improvement 


in vision it affords. You can test its tensile strength and ability to 





transmit ultra-violet rays, BUT how will you describe it? 


@ Write for the new Windowgraph Slide Rule 
Chart and a sample of the new Lustraglass. 
Examine both—then tell us what you think. 


AMERICAN WINDOW GLASS CO. 


CER FC S&ee ase = FERRE TFA HOS 28 





MANUFACTURERS OF Plexite, the safer safety glass; Lustrablu and Lustragold for ornamental uses; Crystal Sheet, Chipped and Special Glass for industrial purposes. 
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This Country of Ours 


A PAGE OR TWO OF OUTLOOK AND OPINION 


HE SEASICK world continues to 
7 pitch and groan in the backwash 

of what appears to be a complete 
storm. Uncle Sam gets told by the 
European and Asiatic fixers to stay 
home and wait his turn to be “‘liberal- 
ized.” Uncle isn’t too much impressed ; 
not at least in the way the liberators 
intend. The old gentleman has his own 
ideas of what to do until the Doctor 
comes, and he continues to do it. 

* OK 

The legislative and administrative 
mill is sawing wood, and a steady pro- 
cession of logs goes up the bull chain. 
The excess-profits bill probably isn’t 
anything this Congress will want to be 
remembered by, through the ages. But 
as the well-known Irishman said of the 
equally celebrated war, it’s probably 
better than no bill at all. We antici- 
pate that the congressional sawyers 
will come back to it, more than once, 
and try their hands at re-manufacture. 

Meanwhile other domestic efforts 
are falling into pattern. It’s a situation 
that calls for Davy Crockett’s old 
motto: Be always sure you're right— 
then go ahead. Time, to borrow an old 
saw, is the least thing we have of. 
We'll need it all and one way to avoid 
the waste of time is to avoid the waste 
of doing things over. Free people in 
the long run usually find the right 
way; but because they have to reach 
some agreement before they act they 
may take a good deal of time getting 
ready. 

**- 

Among the tests of intelligent fair- 
ness the preparedness program will 
bring to us is the impending draft. A 
few people have said they wished the 
classification of registered men could 
be under the control of the army, be- 
lieving that this outside and impersonal 
administration would checkmate any 
local pressures to get certain men de- 
ferred. We do not share this wish or 
the fear that produces it. In the earlier 
war the draft boards worked well. 
They had local knowledge and plenty 
of courage; and local public interest 
helped them hold to fair and honest 


standards. There is every reason to be- 
lieve the boards will work equally well 
this year. 

The draft, we are told, is changing 
some employment policies; for ex- 
ample, opening jobs that involve train- 
ing only to men beyond the draft age. 
This can be understood. An employer 
does not want to train a man for a 








“Get the Boys Out 
of the TENTS 
Before Christmas!” 


Not in criticism, but to point 
a need and a goal, for both 
private and public housing 
agencies, the AMERICAN LuM- 
BERMAN suggests the above revi- 
sion of an earlier war slogan. 

We are informed that the 
great influx of Defense workers 
and their families at some in- 
dustrial centers has necessitated 
the use of improvised shelter 
such as tents—and even trailers. 

No one will deny that more 
houses for Defense workers, 
wherever suitable housing is 
lacking, are an early and an 
urgent need, especially in the 
North. 

The lumber and building ma- 
terials industries stand ready to 
do their parts in the big job of 
providing shelter, both for civil- 
ian workers and the draftees. 


See story on Page 44 




















complicated job and then to have him 
taken for the army when he begins to 
get useful. 
te oe 

Your present announcer began to 
shave quite a few years ago; and 
maybe that’s the reason we look ask- 
ance at the general employment policy 
of giving youth the preference over 
middle age. Industry has traded too 
much experience away in following 
this policy. But it seems equally un- 


fair to discriminate against young men 
because of possible military service. 
Each year, they tell us, as youngsters 
finish school, half a million new work- 
ers come to the labor market. Nor- 
mally these boys have long years of 
service as workers and citizens before 
them; and the sooner they get rooted 
in useful jobs the better it is for their 
morale and for the stability of the 
country. So far as appears at present, 
no large proportion of them will be in 
military service at any one time; but 
all of them may be handicapped in get- 
ting employment because of the outside 
chance of being drafted. 

We still think it would have been 
fair and reasonable to spread the draft 
age over a much wider band. It would 
have done much more than equalize 
this employment opportunity. Men, 
young or old, who have responsibilities 
recognized by law, would have been 
deferred. In the mechanized armies of 
the present war there are military 
services that could be undertaken by 
men fifty or sixty years old quite as 
well as by men of twenty-five. Spread- 
ing the draft age would have taken 
some heat out of the charge that old 
men make wars but young men fight 
them. 

Since it wasn’t done that way, there 
is an added responsibility upon em- 
ployers to do their hiring with an eye 
to public as well as to business welfare. 
We don’t really know how much em- 
ployment disorganization will appear 
when troops are mobilized; but it’s 
time to be thinking some thoughts and 
making some tentative plans. 


* * x 


Since mobilization comes so late in 
the season, it will not in any event in- 
terfere so seriously this year with re- 
tail yards or local building. Houses 
generally will be in the finishing 
stages; and since so few building me- 
chanics have been trained the last few 
years the experienced carpenters are 
as a rule older men. 

But it isn’t too early to be thinking 
of next year. Until we know definitely 
what lies before us, it’s rather smart to 
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expect the usual amount of building in 
1941. An upward spiral of material 
prices, something we are told is not 
likely, or preferentials in shipping laid 
against yard stocks could change the 
picture. Trucks and highways should 
take a certain amount of pressure off 
railroads. 

If we do have the anticipated yard 
and building trade in ’41, what are we 
going to do about building mechanics ? 
A lot of those now available will be 
working for the government, and there 
will not be time to train new ones by 
the apprentice route. 


° 
A Suggestion 

A government building specialist 
makes a suggestion. On the mechan- 
ical side it has to do with saw tables, 
jigs, templates and the like. Tests have 
indicated that about eighty percent of 
the framing members of one house 
could be used in any other house, no 
matter what the differences in size and 
design of the two buildings. As a mat- 
ter of history, framing lumber has been 
standardized, cut and carried in stock. 
The specialist didn’t suggest the stock 
idea; but the fact that four pieces out 
of five will fit any house indicates the 
practical usefulness of cutting forms 
that can be used successfully by labor 
of little training. 

The suggestion includes co-operation 
between dealer and builder. A yard 
shop equipped with a universal wood- 
worker, a few saw tables and electric 
saws could handle much of the cutting 
before the lumber was delivered. Some 
power equipment, electric miter saws 
and the like, used at the job, ought to 
help get a good job done even though 
the labor were not too skilled. 


* * * 


Are We “Soft?” 


EWSPAPER and mz gazine 
N writers, like all of us, are in a 

serious mood. They tell us 
something we should and do know 
anyway, but about which we need to 
think; that citizen strength and dis- 
cipline are as important in troubled 
times as military strength and dis- 
cipline. 

Many of these writers fear that 
America has gone soft in the wrong 
way. They say too many Americans 
take it for granted that free institu- 
tions in this country are underwritten 
by destiny and are sure to survive; 
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that the benefits of liberty belong to 
us as a matter of right and don’t have 
to be earned; that slackness, selfish in- 
terest and the evasion of social respon- 
sibility may be rather bad in them- 
selves but can’t endanger American 
institutions. 


Ideas Shaken 


These ideas have been _ shaken, 
especially by the collapse of France; 
and our writer friends do us a high 
service by reminding us that liberty 
must be created daily and defended 
daily, not only in official circles but 
clear back to the grass roots. They do 
us a high service also by reminding us 
that this defense of liberty, in our com- 
munities and in our own spirits, is 
something more than just a nice thing 
to do if it doesn’t interfere with our 
plans or take too much time. They 
would have us become hard; not ruth- 
less, but hard with ourselves and with 
our own sense of duty. 

We're glad these men and women 
are writing as they are; for there is 
enough slackness and disharmony in 
American life to be more than dis- 
quieting in the present state of the 
world. Our forebears knew well that 
while a desire for freedom is a human 
instinct, it takes a supreme and a con- 
stant effort to convert that instinct into 
free institutions and to maintain and 
defend them. 


No Easy Time 


But we don’t think for a moment 
that America has dreamed of toying 
with its birthright, or that Americans 
have become slack and soft and self- 
centered to the point of inner danger. 
No American generation has ever had 
an easy time. The hardships have 
shifted in kind and in degrees of hard- 
ness; but they have always been with 
us, developing moral muscle and re- 
sponsibility. No generation, in the 
clutch, has ever let America down. We 
are still the sons of our fathers. 


* * 


CALL TO ALL citizens to 
begin payment of their long-past- 
due obligation to their demo- 
cratic form of government by perform- 
ing their civic duties, recently was 
sounded by Hubert M. Harrison, of 
the East Texas Chamber of Com- 
merce, addressing a meeting of the 
membership assembled in Galveston. 





October 5, 1940 


“If we have to defend this country,” 
said he, “we are going to have to 
toughen the moral fiber of the national 
character. The totalitarian govern- 
ments emphasize discipline of the in- 
dividual. They turn out a tough breed 
that we may have to meet some day. 
We cannot defend democracy with 
drug store cowboys, or with men ac- 
customed to hunting soft jobs. I be- 
lieve we still have in America the 
manhood to do hard jobs. But we 
must not make the mistake of drifting 
too long. 

“We have in recent years come to 
place too great emphasis upon our 
privileges as American citizens, and 
too little emphasis upon our duties.” 


Begin at Home 


Pointing out that local self-govern- 
ment is the beginning of democratic 
government, he declared that its pres- 
ervation must begin there, too, saying: 

“There must be a conscious, definite 
effort on the part of citizens to inform 
themselves upon problems of govern- 
ment, and that is going to have to be- 
gin with our local towns, cities, school 
districts, counties and State. You may 
not be an authority on international 
relations, but you can find out whether 
your schools are being run decently, 
whether you need to issue bonds for a 
new courthouse, whether competent 
men and women are employed in your 
city hall. Every citizen who cares 
enough about his country to want to 
see it survive can find out whether the 
men and women who seek to represent 
him in the legislature are seeking to 
represent all of the people, or whether 
they seek to represent persons of this 
or that class who want a living from 
the State.” 

Chambers of Commerce, primarily 
devoted to advancing commercial in- 
terest of communities, concluded the 
speaker, realize that the most impor- 
tant work they can do now is to help 
organize a crusade of rededication to 
the duties of citizenship. 





WHEN YOU'RE through sizing 
up the other fellow, it’s a good thing 
to step back from yourself and see how 
you look. Then add fifty percent to 
your estimate of your neighbor, for 
virtues that you can’t see; and deduct 
fifty percent from yourself, for faults 
that you’ve missed in your inventory, 
and you'll have a pretty accurate 
result. 
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PLANNING FOR PROGRESS [events 


The completion and opening of a 
big, new, modernly planned lumber 
yard and building materials store is an 
event of importance in any community 
in which it occurs; and, further, it is 
of both general and special interest to 
dealers everywhere; general, because 
indicating the growth and develop- 
ment of their industry, and special or 
individual because of the suggestions 
as to design and arrangements that 
may be gathered from such an enter- 
prise. In other words, the new and 
latest constructed lumber yards and 
building material stores do, or should, 


consulting engineer, who made all 
foundation tests and designs for put- 
ting in foundations for the new struc- 
tures. Illustrative of the problems met 
and solved it may be mentioned that 
due to the type of soil the footings had 
to be carried down to a depth of eight 
feet. 

Although the yard and the company 
are both new, the Showers brothers 
practically grew up in the lumber busi- 
ness and in planning for their new 
yard they took into consideration all 
the good points, along with the bad 
ones, in the arrangement of yards with 





Up-to-date office and sales room of Showers Lumber Co., Austin, Tex. 


embody the best in all previous con- 
struction of the sort. For these rea- 
sons, the recent opening of the new re- 
tail plant of the Showers Lumber Co., 
at Austin, Tex., is deemed sufficiently 
interesting to warrant illustrating and 
describing in some detail. This story 
really begins on the front page, where 
are shown several views of the new 
establishment, reinforced by the one 
appearing on this page. 

Mainly responsible for the efficient 
layout and equipment of the new plant 
are E. A. and C. W. Showers, respec- 
tively president, and_ vice-president 
and manager, of the Showers Lumber 
Co., who gave much time and study to 
the proposition, drawing up several 
plans before they decided on the final 
arrangement. The buildings are sub- 
stantially constructed, with view to 
permanence. Working under the gen- 
eral direction of the Showers brothers 
were a firm of local architects, and a 


which they have been connected in 
previous years, working in all the 
helpful ideas and avoiding all the 
trouble making features encountered 
in previous plants. Fullest possible 
utilization of all space, both in the 
yard and in the building, was one of 
the objectives sought; accomplished, 
in the yard, by properly arranging 
sheds, door entrances, stairways to 
sheds etc., and in the buildings, by 
such “wrinkles” as working in closets 
and. storage spaces under stairways 
and in corners that would otherwise 
be wasted. 

Most of the following details are 
shown in the front page pictures, or in 
the store photograph on this page. The 
yard fronts west, and the main build- 
ing is equipped with the most modern 
type of awnings, neon electric sign; 
and all show windows have special 
lighting. 

Wallpaper is one of the leading spe- 


cialties handled in the store and a pic- 
ture on the front page shows Manager 
C. W. Showers demonstrating a por- 
tion of the large stock of wallpaper, 
effectively displayed on the modernis- 
tic racks provided. The wallpaper 
room is handsomely furnished with 
chrome and red leather upholstered 
chairs, and chrome tables. 

The yard has a woodworking mill 
and carpenter workshop, equipped 
with electrically driven saws, sanders, 
and other tools. All driveways in yard 
are completely paved, and have con- 
crete gutters, carrying all water 
quickly from the yard into storm sew- 
ers; and as all buildings are equipped 
with gutters practically all water is 
kept off the yard area, which as a re- 
sult gets just the natural rainfall, with- 
out having to absorb the roof drainage 
from buildings. 

Heading the company as president 
is E. A. Showers, who spent the early 
part of his adult life in the lumber and 
building materials business, and who 
also has kept close contact with the 
hardware business in recent years, 
through his interests in the wholesale 
and retail hardware lines. He also has 
been in the oil business for 22 years, 
and has been an active operator in de- 
veloping new fields in Texas, Okla- 
homa, -Louisiana, and Mississippi. 
While he resides in Houston, main- 
taining offices in that city for his vari- 
ous interests, he spends a good deal of 
time in Austin. 

His brother, C. W. Showers, is vice 
president and manager of the lumber 
company, a lumberman and builder of 
long experience in west Texas. Thus 
he is in position to offer useful per- 
sonal services to home builders. 
builders. 

Likewise a lumberman of experi- 
ence and ability is T. E. McEachern, 
secretary and treasurer of the com- 
pany. Another efficient staff member is 
Kenneth Sanders, assistant manager. 





NO MATTER how good the old 
methods may seem, new ones may be 
better even if they’re only just as 
good; and that’s not as Irish as it 
sounds. Doing the same thing in the 
same way year in and year out may be 
like eating roast turkey for dinner 
every day. After a while, you hanker 
for hamburger or a hot dog instead. 
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On this and the facing page 
are illustrations of four effective 
displays. Without color, with- 
out the setting in which they 
appealed to the eye of the be- 
holder, without the illusion of 
use and action that the setting 
gave them, the displays merely 
present an appearance of neat- 
ness on these pages. The ac- 
tual displays at Tolleston Lum- 
ber & Coal Co., Gary, Ind., 
were strikingly alive. This article 
tries to tell why 





What Makes a Display Effective? 


Other display rooms have been more pretentious; certainly 
other lumber dealers have presented larger displays, and others 
have displayed more things. But few displays have been more 
effective than those of the Tolleston Lumber & Coal Co., Gary, 

This writer has been in display rooms and yet remained al- 
most unaware of the items on display, but the Tolleston Lum- 
ber & Coal Co. displays, developed by H. A, Roy, manager, 
had the peculiar quality of being seen as a whole, though each 
display remained distinct and separate—an individual focal 
point for the attention. 

It might be said that each display contained some element of 
drama, conflict, or contrast. Under analysis those terms all 
mean the same thing, for drama can only be produced through 
conflict or contrast. But the big point was that each of these 
displays aroused some kind of EMOTION. 

How did they do it? 

Let us examine the asphalt shingle displays. Along the coun- 
ter there were ten or more folders (large envelopes). As the 
manager unwound the string holding one envelope’s cover in 
place and dropped three differently colored and patterned sam- 
ples into view—suspended from the top of the counter to the 
floor—the emotion was one of surprise, and then, as he con- 
tinued to drop three more samples from the folders, on either 
side, the emotion changed to one of satisfaction, for here, ob- 
viously, was EVERYTHING to choose from—the man must 
be an expert on the subject of asphalt roofing because he had 
so much to show and had taken so much care to display them 
as they would appear on the side of a house or on a roof. 

Here then, was color, variety, and a particular method of 
display that stimulated a belief in the quality and value of those 
shingles. The man was obviously putting on a show. 

Not ten steps from the display room was a storage room with 
hundreds of strips of molding, standing 15 or 20 feet upright in 


their bins, perfectly visible from the rear door of the display 
room. But Mr. Roy does not show them. Instead he has six 
inch sections of every type of moulding he carries, shellacked 
and mounted on a varnished piece of plywood that is hung on 
the wall. 

“A man came in for something to put a flag on,” stated Mr. 
Roy. ‘He walked right up to that board and put his finger on 
the piece of moulding that would serve as a flag pole.” 

A wall was taken out to make the paint display more visible 
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to customers in the office. Mr. Roy pointed to a stand of paint 
brushes on a riotously colorful display board. ‘‘We keep that 
there to attract attention to our paint department,” he said. 


Instead of. displaying such prosaic items as insulation and 
sheathing mounted on boards or laying around on tables, Mr. 
Roy has a special modern showcase that displays small samples 
of these materials. “The showcase enhances their value to the 
customer,” he says. “The samples are frequently changed and 
never allowed to become soiled.” 


A door displayed against the wall and a door swinging 
naturally from a stand are two different things. All the doors, 
and only the doors, actually carried in stock are hung from a 
display stand where they may swing naturally for the customer 
interested in choosing a door. Likewise, window frames and 
window frames built into a segment of a wall are two different 
things in the eye of the beholder. Mr. Roy’s window display is 
built into a segment of a wall. It looks natural, it operates 
the way it would in a house. But with one corner of the wall 
cut away the customer can see the construction and the working 
parts of the window. 

Still following the idea of displaying materials so that cus- 
tomers can understand them from the standpoint of use, a com- 
plete unit-cabinet kitchen has been built into a room just off the 
main display room. With the customer in this “kitchen” Mr. 
Roy can “build” a miniature kitchen of blocks designed after 
the pattern of the large kitchen, which often leads to a sugges- 
tion that he build a miniature kitchen for the customer. To 
carry out the effect of a livable kitchen, a_built-in-the-wall 
braced table leaf and two benches can be let down out of the 
wall, turning the kitchen into a kitchenette. The unsuspected 
presence of a “kitchenette set” in the kitchen produces an in- 
teresting element of surprise and several of these sets have been 
sold just that way. 

Mr. Roy has been building up his displays for about five 
years. “If it goes with the building business, we want it,” he 
says, “and we display things because the more people can see, 
the more they are apt to buy.” 

In advertising to bring customers into the office so they can 
be brought under the influence of his point of sale displays, Mr. 
Roy uses mail stuffers, newspaper advertising of current sales 
and specials ; remodeling ; kitchen cabinets, etc. But these ad- 
vertisements are not just forgotten or pinned to the wall care- 
lessly. Current newspaper advertisements are displayed in a 
special glass topped case on the counter, and thumbtacked onto 
a dark plush slanting background under the glass where every- 
one may see them. The impression is, that a sale is in progress 
—and of course, when that impression strikes a prospect, it is. 

Advantage is taken of the striking colors used in manufac- 
turers’ literature. All literature is placed in a rack near the 
door, where the colors strike the eye of customers turning away 
from the counter to leave by the door. Many times, states Mr. 
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Roy, he has seen prospects stop to pick out anywhere from 2 to 
5 of the leaflets on display there. But he admits that it took 
him a little time to find the right spot for his literature rack. 
Whether Mr. Roy realizes it or not he is using the arts of the 
showman. His displays logically present contrast, surprise, 
and fitness, through the use of color, variety, and a particular 
method of display that enhances the value of the article for sale. 
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Consolidated Lumber Co. yard in Frederic, Wis. The modernistic store front situ- 
ated on a main street of the town attracts the eye of all who pass that way 





Standard Lumber Co., Bemidji, Minn. This white, lighted front at night may be 
seen for miles from across the lake it faces. It is, itself, an advertisement 








King Lumber Co. headquarters, Grand Rapids, Minn. This redesigned front made 
of 2x14-inch resawed sugar pine siding compels attention with its beauty 
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Classic Yards | a 
Found in Our | N 


On a Trip Through 


Western Wisconsin and 
Northern Minnesota it 


Became Apparent That 
it Would Take Months 


to do Justice to the 
Many Attractive Yards. 


Location made this (upper left) 
modernistic store front effective; and 
location in a different sense made it 
necessary and profitable for the Con- 
solidated Lumber Co., Frederic, Wis., 
to carry a startlingly complete line. 
“Everything for home or resort,” said 
A. Nelson, for 18 years manager of the 
lumber company. 

Situated on the main street of a 
town of 680 population, with a hinter- 
land composed of farm land and lake 
resorts, this manager rightly makes his 
place of business a stop for anything 
that’s needed for homes and cottages. 
His line includes washing machines, 
refrigerators, stoves, lawn mowers, a 
full line of hardware, electric wiring, 
lamps and fixtures, fishing tackle, 
guns, paint, saws, etc. 

The view of the lumber shed (upper 
right) shows part of his stock of lum- 
ber, but more particularly, it shows a 
practical way of displaying roofing—on 
the roof of the shed. The roofing is 
multi-colored and contrasting, section 
by section. It attracts the eye and 
eliminates questions regarding its 
serviceability. 

e 

Night Scene: Facing Lake Bemidji, 
on the park drive into Bemidji, Minn., 
the white, lighted structure, (left cen- 
ter) housing the Standard Lumber 
Co., presents an impressive spectacle. 
The two house-like buildings side by 
side proclaim, long after closing hours, 
the service offered by this firm’ better 
than words do. 

The small house model shown here, 
(right center) with it shrubbery, fence 
and sidewalk to match, is located di- 
rectly in front of the enclosed lumber 
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;| and Displays 
+ | North Country 


These Three Yards With 
Their Displays Shown 
Here Simply Compelled 
Attention. Pressure of 


Time Dictated That 
Others Equally Out- 


standing be Passed up. 


yard, and is easily seen from the park- 
way sidewalk on which the public 
passes by. 

Few people in the locality will be 
able to erase from their minds the fact: 
that the Standard Lumber Co., sup- 
plies all materials for houses and build- 
ings—once they have seen the com- 
pany’s buildings at night. Few adver- 
tisements have accomplished _ that 
much. 

* 


Sugar Pine siding, 2x14-inch re- 
sawed gave this redesigned front (lower 
left) a warm natural glow that com- 
pels the attention of the beholder. The 
simplicity of the structural lines lend 
an impression of mass and color attrac- 
tive to the eye. Headquarters of the 
King Lumber Co., Grand Rapids, 
Minn., the building houses one of the 
most completely equipped building 
material marts in the Northwest. 
Plumbing, heating, wiring, refrigera- 
tors, washing machines, radios, gas 
ranges and stokers are all handled 
through this headquarters. 

The group of merchandise shown in 
the illustration (lower right) is but a 
part of the display on the second floor 
of the building. This company has its 
own sheet metal shop, a complete hard- 
ware and paint store on the first floor, 
as well as offices for handling its busi- 
ness with local customers, line yards, 
and jobbing business with country 
stores. 

Located in a town that has increased 
from 3204 population to 4865 in ten 
years, business was described as steady 
all year around. Customer financing is 
facilitated through the F.H.A. and 
local building and loan associations. 
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This lumber shed of the Consolidated Lumber Co., Frederic, Wis., has been used 
as an effective display. Note the various kinds of roofing on its roof 
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A house model complete with landscaping attracts young couples strolling on the: 
parkway which runs in front of the Standard Lumber Co. in Bemidji, Minn. 





"Everything for the home" might be the slogan hung in this display room on the 
second floor of the King Lumber Co. headquarters, Grand Rapids, Minn. 
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“Some years ago,” said L. H. Nolt, 
of the B. B. Martin Co. (Inc.), Lan- 
caster, Penn., “we called in an expert 
to make an analysis of our business. 
It seemed a good idea to get an out- 
sider’s point of view.” There was, as 
we understand it, no difficulty that in- 
spired this move. But a business, after 
all, is a company’s life; and if it can be 
streamlined and made to do its work 
more efficiently, it will add to its pro- 
ductive services.. “The first thing I 
told this expert,” Mr. Nolt added, 
“was that we wanted no budget in- 
stalled: that these complicated extra 
mechanics wouldn’t add to sales, and 
that we were already doing all that 
could be done in the way of economy. 

“This man made a rapid check of 


} 





our methods and then told me that, 
whether I liked it or not, ie was going 
to install a budget system; that he was 
going to budget both our expenditures 
and our sales. So he installed these 
budgets, and events have proved that 
he was right and that I was wrong. 

“After all, it’s just common sense 
reduced to figures and percentages for 
purposes of comparison. It doesn’t 
make operation rigid or mechanical. 
It never stands in the way of trying 
new methods or of meeting special 
problems. But it does show, in cold 
figures, whether or not these things 
pay their way in sales and in net 
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Windows at side 
of entrance ac- 
commodate __ dis- 
plays of G. Sener 
& Sons, Lancaster, 


Penna. 





profits. It is set-up on the basis of 
past experience and shows precisely 
where we are doing better or not so 
good. A business man may, this year, 
sell approximately the volume at ap- 
proximately the net profit that he man- 
aged last year, but might find, with a 
budget analysis, that he had increased 
his net profits substantially in one de- 
partment, while losing substantially in 
another. In our business there are 
fifteen or twenty places where we can 
make or lose money. 

“A budget system doesn’t take the 
place of management. Far from it. 
The system is just a tool of manage- 
ment. We’re not worried if the budget 
balance for a given month or a given 
year shows a smaller profit, provided 
we know where and why it occurred 
and provided also there is a plausible 
reason for it. A company may buy 
when the market is right and so have 
an unusually heavy inventory. It may 
anticipate some expenditures to bring 





Office of the John D. Bogar Lum- 
ber Co., Lancaster, Penn., at left; 
and, at right, its warehouse 





the finance accounts within the legal 
framework of Government returns. 
The budget doesn’t govern these 
things, but it points out exactly where 
they happened and what effect they 
have had. But if we find that sales 


have sagged in some department, or 
that costs have increased without our 
knowing why, then we’re prepared to 
make an exact analysis of these limited 
fields to find out what is wrong. 
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REALM of the 
RETAILER 


“Last year, for example, we ex- 
ceeded our budget sales. We knew in 
which departments these additional 
sales were made, at what time of year 
they were made, and the types of cus- 
tomers to whom they were made. On 
the basis of this information, we have 
increased our sales budgets for this 
year; and month by month we check 
each department against the amounts 
allotted to it. If one department drops 
below its assignment, we at once in- 
vestigate to find out why. Frequently 
the decline results from overlooking 
part of the market. 

“The budget we use is basically the 
one used by the Armstrong Cork Co., 
located in this city. That company has 
a daily report. We have a monthly 
report. On one sheet of paper, letter 
size, we set up the comparative figures, 
showing the budget list in percentages 
and in dollars, and putting opposite 
them the actual figures, again in per- 
centages and in dollars. It is a matter 
of moments to compare the two and to 
compare them with the figures for the 
business of the corresponding month 
of any previous year. 

“This company does not do package 
selling, or contracting as it is usually 
called in the East, and it has no present 
intention of starting it. I’d much 
rather be a merchandiser than a manu- 
facturer ; and a man who builds houses 
has to be a manufacturer of a finished 
product on location. 


“T understand why some retailers 
feel obligated to go into unit selling. 
Retailers who must deal with contrac- 
tors who seem to collect prospect lists 
easily, but who don’t know how to sell, 
are handicapped; so in one form or 
other they feel they must do this sell- 
ing. As a general rule, a contractor 
who knows he isn’t a good salesman 
is more apt to accept some sort of part- 
nership with a dealer, allowing the 
latter to make the sales. Also, as a 
general rule, a contractor who is a 
poor salesman is likely to be a poor 
risk; and unless the dealer handles 
sales he’s likely to be the unwilling 
bearer of the contractor’s losses, 
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Budget Is Necessary to Effective 
Management -- Pennsylvania's 
Famous County Builds Steadily 


“There are several reasons why we 
don’t have that situation here. In Lan- 
caster, city and county, per capita 
wealth is high. Building risks are 
usually good risks. Then, too, local 
contractors are financially responsible. 
So are most of the men who may be 
called speculative builders. In dealing 
with these builders, we get ninety per- 
cent of our money the month following 
delivery. We believe in the contract 





method, 
something to help make contractors 


and we think we've done 


responsible. This is accomplished by 
offering them a substantial discount for 
30-day payments, thus holding each 
man to the size and scale of jobs he 
really can handle. It’s the contractor 
with big ideas, who tries to stretch a 
shoestring over a million-dollar opera- 
tion, that gets everybody into trouble. 
If many contractors of this type are 
encouraged, the able men are going to 
lose jobs; and presently the com- 
munity isn’t going to have responsible 
builders. After that, the dealer may 
be faced with the need of going into 
contracting just to stay in business.” 
As might easily be guessed from this 
account, the Martin company steadily 
encourages quality building. Two ex- 
amples: The company handles No. 1 
fir dimension. This is water-shipped 
stock, of course, trucked from tide- 
water yards by responsible trucking 
concerns. It has also raised the quality 
of harwood flooring used in the less 
expensive houses. Flooring quality is 
something immediately spotted by an 


owner or prospective owner ; and once 
a better quality is used in some houses 
it quickly becomes a “must” in all 
houses of this general class. It adds 
to owner satisfaction at a compara- 
tively trifling addition to total cost. 
C. G. Ryan, of the John D. Bogar 
Lumber Co., Lancaster, tells us he 
thinks local industries will not figure 
largely in the preparedness program, 
and so probably will not produce much 





Office of the B. B. 
Martin Co. (Inc.}, 
Lancaster, Penn. 





mass housing for war workers. The 
Armstrong company, he said, had 
taken something of an experimental 
war order, of the kind given to many 
factories; but unless the pressure of 
rearmament becomes excessive it prob- 
ably will not go extensively into such 
work. The famous Hamilton watch is 
made in Lancaster, and this company 
may take some precision work, such 
as time fuses. 

“Trade has been good in Lancaster,” 





Quality building, | 
with quality mate- 1 
rials, is encouraged 
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Mr. Ryan said. “It practically always 
is. Local building seems not to be 
making much use of FHA loans, and 
there are at least two reasons for this 
fact. In the first place, local banks 
and building & loan associations are 
making loans up to 80 percent; and we 
find that when the appraisals are all 
in, the FHA loans seldom really go 
above that figure. In the second place, 
the FHA seems most useful in places 
where really inexpensive housing is to 
the front. There is relatively little 
field for that kind of building here. 
One reason, perhaps the big reason, 
is that lots are expensive, for farm land 
of high quality and value comes right 
up to the city limits. Lancaster County 
has long been famous as the garden 
county of the country. It isn’t the 
policy of the FHA to put a cheap house 
on an expensive lot.” 

A. Roy Bortzfield, of G. Sener & 
Sons, a long-established Lancaster con- 
cern, was busily engaged in engineer- 
ing the annual picnic of the Lancaster 
County Lumbermen’s Association. 
Once a year the boys from the county 
and from cities in adjoining counties 
get together and have themselves an 
outing. Salesmen plan to be in Lan- 
caster on that date. They do no busi- 
ness, but everybody meets old friends 
and makes new ones. 


This company has an extensive coal 
trade. It has long made use of some 
unusual display windows, for showing 
millwork and the like. The office ap- 
parently is a stately old residence of 
an earlier period, and it is located at 
an intersection where some five busy 
streets come together. So the company 
built a front entrance with wide side 
windows. Thousands of people see 
these displays. They can’t help it; 
for the displays are by long odds the 
most conspicuous things in sight. 
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RETAILERS’ ROUND TABLE 














“Shall | Stock This Item, 


The aim of every retailer is to sell 
more goods. The lumber merchant is 
no exception to that rule, and fortu- 
nately he operates in a field of almost 
limitless possibilities for expansion, 
leading to increased sales volume. 
This could not have been said a dec- 
ade or two back; indeed, within the 
memory of many of us the retailing 
of lumber was one of the most circum- 
scribed fields of merchandising—lim- 
ited to consumer distribution of cer- 
tain forest products, plus a very few 
auxiliary materials used in building, 
such as lime, sand and cement, with 
coal as a reliable if not overly profit- 
able seasonal backlog. 

Then slowly but steadily there 
dawned upon Mr. Dealer the begin- 
ning of a great light—at first only a 
tiny flame, fostered and fanned by far- 
seeing merchandising minds, seeking 


markets for new products designed 
for use along with lumber in the great, 
expanding field of home building. 
Shoulder to shoulder with them stood 
such of the leading trade journals of 
the period as recognized the trend of 
events. The retailers’ associations wel- 
comed the display and demonstration 
of new building products and acces- 
sories at their annual conventions. In 
these ways the real merits of scores 
of new products were speedily made 
known to dealers, and through them, 
to the ultimate consumer—the indi- 
vidual home builder. 

True, there were timid souls both 
among dealers and consumers who 
talked about “substitutes,” not realiz- 
ing that many of these new products 
were destined through sheer merit to 
create wide, new markets within the 
home building field; and this without 








are placed in 
the city’s largest 
park, which in- 
cludes a swim- 
ming pool, ten- 
nis courts (see 
group of play- 
ers in cut), and 
a baseball dia- 
mond. Some of 
the benches 
also are to be 
found along the 
main street, in 
front of stores 
and in other 
suitable places. 





Heres a Timely Tip 


The Woodson Lumber Co., Fairfield, Ala., has 200 park benches 
with its name lettered thereon, placed at various vantage points in 
the city. This is proving a most effective type of advertising accord- 
ing to H. P. Woodson, president. 
condition. Once a year, the company picks them all up, about 30 
at a time, and repaints and refinishes them. Most of the benches 





The benches are kept in good 
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displacing wood, except of course in 
isolated instances ; indeed in the broad 
view, actually increasing the consump- 
tion of wood, inasmuch as—to cite but 
one factor in a complex situation— 
some of the most widely used new 
building products are derived from 
wood, or are refinements thereof. 
Moreover, the thesis could be de- 
fended that the development of new 
materials has made home owning more 
desired and, therefore, has increased 
the volume, thereby creating demand 
for wood; for, no matter what other 
materials are also employed, few if any 
entirely woodless houses are _ built. 
Wood is and always will be an essen- 
tial, indeed an indispensable, building 
material; but the alert merchant in 
that field must not overlook the op- 
portunities for increased volume and 
profits bound up in the meritorious 
products that have been, and con- 
stantly are being, developed. 

So much for new products. How 
about some of the old ones? Take 
paint for instance: Not so many years 
ago stocks of paints were rarities in 
lumber yards. We venture a guess, 
based not on research but mainly on 
passing observation, that yards in the 
Southwest were the first to add paints 
to their stocks in a big, systematic 
way, though some of the Eastern yards 
were at it pretty early. Anyway, in 
whatever part of the country paints 
were first visioned as desirable ad- 
juncts to the uptodate lumber dealer’s 
stock, the movement has spread until 
now it is much harder to find a yard 
that does not stock paints than one 
that does; and that statement “goes” 
for small-town yards as well as for 
those in the big cities. And why not? 
Paint is a logical complement to lum- 
ber, as well as other items stocked by 
the average dealer. To put it another 
way, paint helps to sell lumber, and 
lumber helps to sell paint. Nothing is 
easier or more natural than to say to 
the customer who has bought some 
lumber, for new construction or re- 
pairs; “Now of course you'll want 
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some paint to protect it.” Likewise, to 
the paint customer: “Are you consid- 
ering any building or repairs on your 
place this fall?” thus often developing 
leads that can later be turned into sales 
of lumber. 

Another “natural” for the lumber 
dealer to stock is hardware, particu- 
larly such items as pertain directly to 
new construction and remodeling. If 
you sell the lumber for the job, why 
not also sell the nails, screws, hinges, 
locks, hasps and other fittings that will 
be needed to complete it? To a great 
many lumber dealers this is a super- 
fluous question as they have long ago 
answered it in the affirmative. From 
strictly “builder’s hardware” it is only 
a short step to the commoner wood- 
working tools—hammers, hatchets, 
chisels, screw drivers, saws, planes, 
augers and others that are required by 
householders for mnumberless jobs 
about the place, as well as by carpen- 
ters in their daily work. 

But there are definite limits beyond 
which the dealer should not go in tak- 
ing on what used to be called “side- 
lines.” Those limits will vary in differ- 
ent sections and diverse local condi- 
tions. For instance, a dealer in an oil 
producing or a mining section may 
profitably stock items required in 
those industries, for which dealers 
elsewhere would have no call what- 
ever. So the acid test of the prohability 
of a continuing demand must be ap- 
plied to each new item admitted to the 
dealer’s shelves, or bins. Even then, 
it is well to stock moderately at first, 
remembering that needed supplies can 
be had very quickly when needed, and 
that goods yield no profits until sold. 





IT’S EASIER for a boss to do a 
thing himself than to tell someone 
twice to do it. Petty details take up 
just as much room in a manager’s 
head as big ideas; and the more of the 
first you store for him, the more ware- 
house room you leave him for the sec- 
ond. When a boss has to spend his 
days scolding at his assistants, and the 
clerks have to sit up nights hating him, 
they haven’t much time left to swear 
by the house. Satisfaction is the oil of 
the business machine. 





ABSORBING a college education 
is a good deal like eating a meal; a fel- 
low can’t always tell afterward what 
particular thing did him good, but he 
can usually tell what one did him harm. 
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WISCONSIN 
LUMBER CO. 





New building of Wisconsin Lumber Co., at Alta, lowa 


NEW YARD IS OPENED 


The accompanying photographs 
present views of the fine new yard of 
the Wisconsin Lumber Company at 
Alta, Iowa, under the local manage- 
ment of Ellis H. Lary. General head- 
quarters of the Wisconsin Lumber Co. 





are in Des Moines. Mr. Lary came 
to Alta to conduct the local business 
from Hastings, Neb., in which State 
he had 20 years of experience in the 
lumber business. 

The new building, of modernistic 





New office affords 

pleasant and con- 

venient quarters for 
local staff 











rob unwary retailers. 








RACKET NO. 2—The Puff Sheet 


NOTE—This is the second in a series of exposures of common rackets that 


This is an oldtime racket that thrives on human vanity. 
The puff sheet bears a name closely resembling some well- 
known business magazine. The racketeer contacts the dealer, 
stating that his editor has decided to run a story about the 
dealer and his business, playing up the profitable advantages 
that such national publicity will bring. The story is written 
in highly laudatory vein. The dealer gets a copy of the script 
for his O. K. The racketeer then puts on the pressure and 
induces the victim to sign for a number of copies at 50 cents 
or perhaps even $1 each; and in some cases his glib tongue 
gets orders for 100 or more copies. When the copies arrive 
(C. O. D.), instead of being a prominent business magazine, 
as the dealer was led to believe, it is a cheap imitation. 




















design, is 60 x 100 ft. A new cement 
drive was provided. In back of the 
main building is a large storage place, 
fenced off, for keeping materials like 
posts and certain kinds of rough lum- 
ber. 

The front has good-sized display 
windows, and plenty of display space 
is provided in the office part for paint, 
hardware etc. Back of the main office 
is an attractive private office, which is 
finished in knotty pine, the main office, 
36 x 20 ft., is finished throughout with 
Nu-Wood, with beveled lap tile in 
variegated colors. The sidewalls em- 
body many different samples of mate- 
rials, beautifully finished, from which 
a customer may select whatever ap- 
peals especially to him. 

A general and “house- 
warming” was held Sept. 19, upon 
which occasion several hundred visi- 
tors registered, for prizes and souven- 
The new plant replaces one which 
was destroyed by fire early in the 
present year. 


opening 


irs. 





Opening of Rebuilt Line-yard 
Unit Draws Crowds 


The new plant of the Thompson 
Yards, Inc., D., is said 
by observers to be complete and up-to- 
date in both arrangement and equip- 
ment; in fact, representing about the 
last word in convenience and lumber 
yard architecture. 

A formal opening was held Sept. 4, 
coincident with the annual Parkston 
“Community Days” celebration, which 
brought together the largest crowd 
ever assembled at that point, the visi- 
tors being estimated at considerably 
more than 4000 persons. 

Yards staff, both 
the local and the general management, 
spared no pains to make the day an 
outstanding one for all visitors. Re- 
freshments, of doughnuts and coffee, 


arkston, S. 
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were served to all, with candy for the 
children. The towns-people cooper- 
ated, music being furnished by the 
City and the High School bands and 
luncheon was served by the Presby- 
terian Ladies’ Aid. 

A drawing held in the evening, 
managed by Bill Anderberg, of Mit- 
chell, climaxed the day’s festivities, 
and resulted in several persons receiv- 
ing substantial and practical gifts, sup- 
plied for the occasion by some of the 
companies and salesmen with whom 
the Yards do business. More than 100 
prizes in all were awarded, one of 
these being given the winner in the 
hog-weight estimating contest. 

Local manager R. W. 
his assistant Ted Wudel, 


Baisch, and 
looked after 
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berg, Aberdeen, division superinten- 
dent; P. E. Bingham, Aberdeen, assis- 
tant division superintendent; Al 
Mahyr, Alcester, auditor; Lee Wells, 
Omaha, attorney. Also present were 
local managers from _ surrounding 
towns, and a large number of salesmen 
and others interested in the building 
and materials industries. 





Local Dealer Furnishes Ma- 


terials for Model Home 
The John Schroeder Lumber & Sup- 
ply Co. is furnishing the lumber being 
used in construction of the Milwaukee 
Sentinel’s Feminine Fair Home, an 
all-electric model home that will be 
presented as an attendance prize dur- 





New shed of Thompson Yards, Inc., is of attractive design 


the details of the affair and saw to it 
that everyone had a good time. Man- 
ager Baisch, by the way, has occupied 
the local post since 1900. His long 
time slogan: “Good Service To All,” 
represents the fixed policy of his suc- 
cessful regime. 

Officials of the general staff of 
Thompson Yards, Inc., attending the 
opening included D. L. Glenn, St. 
Paul, general manager; T. B. Ander- 


ing the exposition Nov. 25-30. All 
lumber going into the home is Weyer- 
haeuser 4-Square. 

The Schroeder company is also fur- 
nishing the Bruce Streamline flooring, 
a new factory finished, wide panel 
board which creates a plank effect. 

The home, which will be two stories 
high, is located at 68th and West Har- 
rison streets. It will be opened for 
public inspection about Nov. 9. 





of shed, store and office of Thompson Yards, Inc., at Parkston, S. D. 
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Protection Against Winter 
Blasts Better Than Cough 
Syrup 

At this season of the year household- 
ers are facing the fact that old Boreas 


will soon be sweeping down from the 
North, boosting bills for coal or other 


“IF WINTER COMES” (AND IT WILL!) 


The customers of these dealers will be prepared for cold weather, because 
forewarned by seasonable advertisements such as the specimens reproduced 
below (size much reduced). Also see story in an adjoining column 
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truth in a catchy way. The dealer re- 
ferred to is Cecil Green, manager of 
the Fred A. Smith Lumber Co., of 
Rossville, Ill., who on Sept. 19 opened 
what he expects to be a big season for 


He points out that the modern, 
streamlined storm windows, with their 


with proper attic insulation, saves as 
high as 50 percent. 





How Dealer Gets Building 
Advice Across 


Through five separate telephone 
lines into its offices, staffed by eight 
experienced lumber salesmen and 
clerks, the Wiener Lumber Co., Dal- 
las, Tex., is kept busy serving in- 
quiries, resulting mainly from _ its 
newspaper ads. And every good pros- 
pect is immediately followed up with 
a personal call by its salesmen. 

Run only on Sunday mornings, and 
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eat: all the frills and doodads omitted, ..—_,= 
the program listed below will prepare your 
home for winter. Check your home against 
cach point now! 
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written by Samson Wiener, vice-pres. 
and treasurer, the ads are of good size 
and strikingly “different.” The first 
big thing they offer to the prospective 
customer is service—help in finding 
architects and contractors and in mak- 
ing loans. The main idea behind their 
publicity is “building aids and assis- 
tance” to the prospective builder. 

In addition to the newspaper ads, a 
more personal message is given the 
newcomers to the city via direct mail. 
In these letters is the always friendly, 
nonobligatory offer of assistance in 
contacting building men, _ selecting 
styles of houses, real estate locations, 


and arranging loans. Colorful booklets 
with enticing new ideas on home de- 
signing and trimming are sent to cur- 
rently dated mailing lists of prospects 
every three months. In response to 
phone calls for building information, 
salesmen are promptly sent to talk 
things over with the prospective 
builder whenever possible. 

It was back in 1934 when Eli Wien- 
er and his son Samson began the lum- 
ber business, with six people, includ- 
ing themselves, employed. Now there 
are ten in the office and fifteen in the 
yard, and at the peak of the season 
more than thirty workers are required. 
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Hardwood Lumbermen Assemble 


43rd Annual Convention Has Patriotic Undercurrent, Faces Industry Problems Frankly, 
Moves for Closer Co-ordination of all Factors for Defense Needs and New Markets 


Cuicaco, Itt., Sept. 28—Two days of 
intensely interesting and constructive ses- 
sions of the National Hardwood Lumber 
Association closed in this city yesterday 
afternoon when the newly elected president, 
Gordon E. Reynolds, Albany, Ga., adjourned 
the 43rd annual convention. 

President Joseph J. Linehan sounded the 
keynote of the convention in his opening 
address on Thursday morning, calling at- 
tention to the industry’s part in the National 
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Defense program; the need and importance 
for stronger organized effort in the indus- 
try, as evidenced by the industry survey just 
completed, and later reported in detail to 
the convention; and the strong financial 
condition of the Association. 

“Out of the chaos abroad,” said Mr. Line- 
han, “has come our National Defense Pro- 
gram here at home. No one questions the 
wisdom of preparedness measures to insure 
our National safety; neither does anyone 
question the wisdom of completing such 
measures as promptly as possible. The De- 
fense Program places a tremendous respon- 
sibility on our industries, particularly those 
that must supply essential raw material. It 
is our responsibility as business men to con- 
serve the wealth of forest resources, to con- 
vert the increment of the forests into mate- 
rials for building homes, railroads, factories, 
and the production of a multitude of articles 
for our American way of living. . . National 
Defense is of supreme importance to our 
Country and to our industry. We want to 
say to our Government, “This industry does 
not have to be drafted; it has already vol- 
unteered and mobilized in the cause. We 
are organized, ready and willing to accept 
the task of doing our work efficiently and 
well.’ . . 

“We should also give thought and study 
to post war problems and conditions which 
we will face when industry turns again to 
peaceful pursuits. . . We lumbermen should 
be impressed with the necessity for united 





effort in laboratory research and market 
surveys to develop new uses, and search for 
new fields for utilizing our products. No 
single unit in our industry can very well 
carry on such activities. It must be done 
by organized effort to get results. During 
the two years I have been privileged to 
serve as your president, I have been im- 
pressed more than ever before with the need 
and importance of stronger organized ef- 
fort. An impressive example is the National 
Hardwood Survey by Trade-Ways, Inc. In 
this undertaking the position and policy of 
this Association should be made perfectly 
clear. The need for such a survey was 
recognized by most of the forward looking 
men in the hardwood trade. 


Association Launches Hardwood Survey 


“Tt was agreed that this Association was 
the logical agency for launching it. 
Through generous support of leading firms 
and some of the organized industry groups 
representative of all sections of the United 
States and Canada, the necessary funds were 
subscribed. . . Last March the Trade-Ways 
staff moved out into the field in a fact- 
finding survey to provide a basis for their 
conclusions. The facts so obtained have 
been weighed and sifted. They were mar- 
shalled into logical order, and then studied 
by an experienced staff of merchandising 
and marketing counsellors. The conclusions 
will be presented to you, and you are to be 
the judge of the practical conclusions 
reached. . . 

“Our board of managers has no thought 
of expanding the functions of this organi- 
zation or departing from our fixed policy 
of devoting our efforts to our primary ob- 
jectives of providing grading standards and 
inspection services for the industry. We 
are wholeheartedly of the opinion that ques- 
tions relating to trade development and 
market and industrial research promoting 
new uses for hardwoods are beyond our 
province. We believe the conclusions of the 
survey merit consideration by this industry. 
In the event the industry decides to convert 
these conclusions into a definite program of 
action, we stand ready to cooperate. . . If 
the hardwood industry in all its branches 
would set aside one percent of its gross 
sales, devoting this sum to well organized 
research and trade development, it would 
transform and strengthen the industry to 
keep pace with progress, which is now rapid. 
I am sure many will agree this is not a 
visionary proposal.” 

Mr. Linehan closed his remarks with ref- 
erences to the excellent work done by the 
committee on lyctus control, and with sin- 
cere thanks to the board of managers, the 
executive committee, the secretary-treasurer 
and his staff, various committees, and the 
membership at large for the splendid co- 
operation they have given him during his 
tenure of office. 

Due to the fact that the first session 
started a little later than the schedule called 
for, Mr. Linehan yielded first place on the 





program to Hon. Samuel B. Pettengill, for- 
mer Congressman from Indiana. Mr. Pet- 
tengill titled his address, “Strong Founda- 
tions,” and handled a number of subjects 
which were delicate in light of the present 
national political campaign, with an adroit- 
ness which kept his discussion on a high 
constructive plane. 


Appoints Special Committees 


John W. McClure, secretary-treasurer of 
the Association, was the closing speaker at 
the morning session. He elected not to read 
his lengthy annual report, and instead, called 
attention briefly to some of the most im- 
portant features of it. The full text of the 
report will be found in the Association year- 
book. 

Prior to adjournment committees were 
appointed as follows: 

Resolutions—Thomas Blagden, chairman; 
Lee Robinson, John W. Bailey, E. C. 
Schoen, H. L. Gray, J. Ben Wand. 

Officers Reports—F. W. Hutcheson, chair- 
man; Henderson Baker, N. F. McGowin, 
M. J. Fox, A. H. Copeland. 

Nominations—Fred G. Christmann, chair- 
man; E. J. Young, K. L. Emmons, G. W. 
Butz, Jr., W. H. Walker. 

The entire afternoon session was devoted 
to a report of the National Hardwood In- 
dustry Survey by C. Y. Belknap, executive 
vice president, Trade-Ways, Inc., New York, 
and to an extended discussion of the report. 
Mr. Belknap’s analysis of the report, which 
will be published in full in the Association 
yearbook, showed clearly that per capita 
consumption of hardwoods has _ declined 
steadily from 1906 to 1939. The reasons 
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assigned for the condition were failure of 
the industry to develop new uses for hard- 
woods, failure to recognize the need for 
scientific research to develop new uses and 
new forms in which to present hardwood 
products, and failure to keep pace with the 
advancement of modern’ merchandising 
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methods. The research programs and sales 
methods of the rubber industry were used by 
the speaker to illustrate his points. 

While stating that the hardwood industry 
outlook would be much brighter today if the 
survey had been undertaken some years ago, 
and corrective measures put into effect at 
that time, Mr. Belknap asserted that the 
situation was far from hopeless. He did urge 
emphatically, however, that the industry lose 
no more time in setting up the machinery 
necessary to act on the conclusion of the 
survey. 

“Our part of the job,” said Mr. Belknap, 
“is done with the presentation of the survey 
and our conclusions after an exhaustive 
study of the material we collected. We have 
diagnosed the case and prescribed the cure. 
What happens after this is entirely without 
our province.” 

The result of prolonged discussion, which 
indicated that most of the members present 
approved the survey and wished some action 
to be taken, was adoption of a resolution 
approving in principle Mr. Belknap’s report 
of the survey, and recommending the ap- 
pointment of a committee to study the re- 
port. J. W. Bailey proposed that the com- 
mittee take up the use of the survey with 
the subscribers who underwrote the cost of 
making it, and present a plan for a perma- 
nent organization. In accordance with the 
resolution, Mr. Linehan appointed the fol- 
lowing committee: D. C. MacLea, chair- 
man; E. J. Young, Thomas Blagden, John 
I. Schafer, B. C. Tulley, A. O. Ratcliff, W. 
R. Jones. 


Banquet Is Outstanding Success 


The annual banquet was held on Thurs- 
day evening in a terraced dining hall with 
a revolving stage at the front. The evening 
was a composite of outstanding features be- 
ginning with an expertly planned dinner, 
including skilled vocal, instrumental and 
terpsichorean entertainers, and closing with 
an appropriate three-act playlet, staged ir 
novel fashion on the two-level revolving 
stage. The success of the entire evening 
stands as a testimonial to the planning skill 
and discriminating taste of John W. McClure 
and those who aided him in assembling the 
myriad details which contributed to the suc- 
cess of the party. 

The Friday morning session opened with 
an address by Dr. Wilson Compton, secre- 
tary-manager, National Lumber Manufac- 
turers Association, Washington, D. C. Dr. 
Compton appeared on the program, vice 
John W. Watzek, Jr., who was detained in 
the Capitol with his duties as head of the 
Lumber and Timber Products Division, Na- 
tional Defense Advisory Commission. 

“T am not,” said Dr. Compton, “author- 
ized to speak for the National Defense Com- 
mission, and I do not speak for it. How- 
ever, what I have to say, has the general 
support of the Raw Materials group of the 
Commission.” 

Dr. Compton then proceeded to deliver a 
factual talk on the relation of lumber and 
timber products to the problem of national 
defense. He adhered closely to fact, used 
no emotional appeal whatever, and at the 
same time struck a ringing patriotic note 
that inspired his audience and gave them a 
perspective of strength and unity of purpose 
in the Nation, and confidence in the capacity 
of the lumber industry to take care of all 
the Government’s needs with very little if 
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any disturbance of the normal channels of 
domestic trade. 

The present program, he said, calls for 
thirty new cantonments, sixteen semi-perma- 
nent camps, and extensions to most of the 
existing ninety army posts and thirty army 
air stations. The requirements for housing 
the navy are about one-fifth those of the 
army. There is, of course, nothing fixed or 
inflexible about the present schedule. 


Defense Needs for Lumber 


To get an idea of what this means in 
terms of lumber demand at present, the 
speaker stated that 1500 feet of lumber are 
required to house one enlisted man in bar- 
racks, and 825 feet of lumber to house the 
same man in a tent camp. Thus, if every- 
thing on the present schedule is built of 
lumber, which seems not entirely probable, 
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the army and navy would require one and 
one-half billion feet of lumber in the next 
year. The whole program as at present con- 
stituted would require four and one-half 
billion feet. This includes, in addition to the 
army needs, one and one-half billion feet 
for defense industry housing to be bought 
by contractors to house defense industry 
workers; one billion feet for crating, and 
one-half billion feet for the navy. The 
speaker said that he saw no reason at pres- 
ent to change these figures. 

At this point Dr. Compton scored a direct 
hit against the kind of scare stories that 
are being spread in some quarters to create 
the impression that the lumber industry will 
be sorely taxed to fill even the requirements 
of the Government, without considering 
normal markets. He quoted statistics show- 
ing that during the last World War, 
consumption of lumber by Government pur- 
chase amounted to six and two-tenths bil- 
lion feet. This included all construction 
both here and in France and England. 
Other incomplete records indicate that lum- 
ber consumption for all war purposes 
amounted to seven and one-quarter billion 
feet for the entire period of our participa- 
tion in the war. 

Scare stories, the speaker continued, have 
in some cases reached the fantastic stage, 
and ridiculous as they are, they have not 
heen without effect on some Quartermas- 
ters. It is necessary to dispel these stories, 
to squelch their sources, and to keep the 
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facts before the Quartermasters with both 
figures and performance. 

Quoting figures which were received on 
lumber bids for the construction of Camp 
Falmouth (Massachusetts), the speaker, re- 
ferring to the spread between high and low 
figures, said that none of it makes sense, 
and asserted that if the record shows that 
is the best the lumber industry can do, or 
the Government can do in its purchasing 
program, some other plan will have to be 
adopted. Part of the wide spread in those 
bids can perhaps be accounted for in the 
fact that Falmouth is the first camp to be 
contracted for, and that bidding and buying 
had to be rushed. Lumber bids on the other 
nine camps included in the first ten slated 
for completion this year did not show so 
wide a range between high and low figures. 

Dr. Compton stated that as he stood 
there speaking there was a meeting under 
way in Washington at which it was being 
recommended to the Quartermaster, with 
the general support of the industries, that 
purchases be centralized under the direct 
control of the Quartermaster; that deliv- 
eries of materials be scheduled over as wide 
a period as safely allowable; that the size 
of eligible bid units be reduced to a car- 
load; that all required items be listed by 
size and grade with the customary classi- 
fications; that ten days be allowed for sub- 
mitting sub bids; that the Quartermaster 
accumulate gradually a reserve of mate- 
rials for later construction; if not feasible 
to centralize buying, supplement it in part; 
invite bids for reserve supplies; and pro- 
vide Washington with information to en- 
able them to mobilize active bidding and 
prompt delivery. 


Defense Agencies Need Information 


The speaker suggested that anyone in the 
audience interested in bidding leave his 
name with Mr. McClure. 

“I urge,” said Dr. Compton, “that you 
do just that as a specific contribution you 
can make. I am told that fifty million feet 
of hardwood drill stock would be a great 
help. 

“T think that eventually you will be asked 
what quantities of various kinds of lumber 
you have that can be made available. De- 
fense agencies are not without authority to 
make it mandatory on us to make supplies 
available. 

“The lumber industry,” continued the 
speaker, “has the capacity to produce about 
thirty billion feet a year of all lumber, as 
against actual production in 1939 of twenty- 
six billion feet. Maximem requirements of 
the Government in the next 12 months for 


housing will not be in excess of two billion - 


feet. 

“With this requirement,’ he said, “and 
seven and one-half billion feet of stock on 
hand, we can supply the demand. The only 
important limiting factor is the rush element 
—time. Officials will be responsive to our 
problems and recommendations, but we must 
remember that they have the responsibility 
of getting housing completed for our sol- 
diers. Make up your minds to take a fair 
volume of Government business for the Na- 
tional Defense program, even if you have 
to take some away from your normal trade.” 

Following Dr. Compton, Horace L. 
Smith, Jr., president, Thermal Engineering 
Co., Richmond, Va., gave a brief history 
of the development of a new thermal pro- 
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cess for curing tobacco, drying lumber, and 
generating heat for bonding plywood. He 
closed his remarks by introducing Paul 
Zottu, research engineer for the company. 
Mr. Zottu reduced a highly technical sub- 
ject to layman’s terms, and presented an 
understandable idea of how his process 
works. The process, he stated, is not in- 
tended to displace any existing method. It 
cannot do so. It does, however, under cer- 
tain conditions, and with certain kinds and 
sizes of lumber offer distinct economies in 
drying. 

The Friday morning session closed with 
a report of the inspection rules committee 
by A. O. Ratcliff, Chicago. 

At the final session on Friday, Mr. Mc- 
Clure read a report on lyctus control re- 
search by Major R. N. Ware, Jr. 

F,. W. Hutcheson, chairman of the com- 
mittee on officers’ reports, commended J]. J. 
Linehan on the conduct of his office, and 
commended Mr. McClure for the successful 
administration of Association finances 
throughout the year, the efficiency of the 
inspection staff, and a very successful con- 
vention. 

New directors elected are as follows: 
Three year term:—-E. V. Babcock, Pitts- 
burgh, Pa.; Henderson Baker, Nashville, 
Tenn.; Abbott Fox, Iron Mountain, Mich.; 
E. R. Plunkett, New Rochelle, N. Y.; J. C. 
Walsh, Chicago, Ill.; Virgil Leech, Detroit, 
Mich.; W. G. Scrim, Los Angeles, Cal.; 
H. D. Love, Lemoyen, La.; N. F. McGowin, 
Chapman, Ala.; J. C. Rodahaffer, Kansas 
City, Mo.; E. M. Vestal, Knoxville, Tenn. 

Two year term:—F. S. Underhill, Phila- 
delphia, Pa.; C. W. Parham, Memphis, 
Tenn.; A. H. Bankston, Savannah, Ga. 

One year term:—Lee Robinson, Mt. Ver- 
non, Ala.; J. J. Linehan, Cincinnati, Ohio. 

Officers elected for the coming year are: 

President—Gordon E. Reynolds, Albany, 
Ga.; first vice president, D. C. MacLea, 
Baltimore, Md.; second vice president, 


J. J. LINEHAN, G. N. HARDER, 
Cincinnati, O.; Wells, Mich.; 
Retiring President Lauded Mr. Linehan 


George Henderson, Keltys, Tex.; third vice 
president, E. B. Maxwell, Montreal, Can. 

The new officers were installed with ap- 
propriate ceremonies, and retiring president 
J. J. Linehan was presented with a plaque 
as a testimonial to his outstanding services 
as a member of long standing, and a splen- 
did record of two years as president. 














C 








October 5, 1940 


Wide Lumb 


er Fl 


Amemcanfiumberman 


ows From New 


4i 








Left: New Feather River Pine Mills, Inc., sawmill 


Up on the rugged slopes of the Sierra 
above Feather River canyon some twenty- 
odd miles east of Oroville, Cal. lies the 
large timber holdings of Feather River Pine 
Mills, Inc. This is the region of the Cali- 
fornia Sugar Pine, which the great naturalist 
John Muir, called the “King of Pines.” 
Sugar pine is the predominating species in 
the company’s holdings, comprising more 
than fifty per cent of the total stand. Other 
species represented are Ponderosa pine and 
Douglas fir and white fir. 

Here in the heart of the timber is located 
tiie mill town of Feather Falls and here last 
winter Feather River Pine Mills, Inc., com- 
pleted its big sawmill and in February com- 
menced sawing lumber. Since then planing 
mill, dry kilns, storage and shipping sheds 
and other units of the plant have been erected. 

During the last several weeks the com- 
pany has entered the market with a well 
assorted stock of California Sugar Pine and 
a somewhat more limited stock of Ponderosa 
pine and fir. 

Because the company has a supply of tim- 
ber to last for many years to come and 
because of the enormous size and great 
weight of many of the sugar pine logs the 
sawmill is of especially sturdy construction 
and the equipment is of heavy type. 

There is a ten foot single cutting band 
headrig and a nine foot double cutting band 
mill. A very efficient transfer back of the 
band mills provides for conveying cants from 
large sugar pine logs on the headrig to the 
double cut, particularly facilitating the pro- 
duction of vertical grain stock so much de- 
sired by pattern makers. Two edgers, auto- 
matic trimmers, slashers, etc. complete the 
picture on the sawmill floor and this big 
mill grinds out 160,000 feet per shift. Large 
logs produce wide lumber and there is cer- 
tainly no dirth of wide lumber at this plant. 

Along the green chain lumber for air dry- 
ing is piled on sticks in unit packages and 
handled to the vard by locomotive cranes 
and lumber for the kilns is transferred to 


which has been completed at Feather Falls, Calif. 


been cut from the company's holdings 


the stacker unit. Beyond the kilns there is 
ample storage in the cooling shed and power 
transfers to the unstacking unit from which 
the dry lumber passes on to the dry sorter. 

Lumber about the plant and to the shipping 





Charles Schleef, General Manager 


shed is transported by carriers. The rough 
dry shed is serviced by front lift carrier. 

Although this company comes into the 
market with an entirely new plant and one 
of the important producers in the California 
sugar pine region it is not a new organiza- 
tion in this field. The company’s former 
plant which was located at Oroville, Cal. 
was completely destroyed by fire in 1927. 
Operations were suspended during the fol- 
lowing years of depression. Now the new 
plant is located in the timber and the com- 
pany’s own railroad connects with the West- 
ern Pacific Railway which provides its 
shipping facilities to the markets. 

The organization from the president down 
to the “bull-cook” are California pine men. 
A. H. Land, who has been with the company 
since its inception is president, C. H. Land, 
his son who has grown up with-the operation, 
is vice president. Charles Schleef, general 
manager, who is directly responsible for the 


Right: Some of the large logs which have 


operation, although a newcomer to this com- 
pany, has operated in this immediate vicinity 
for twenty-one years with the Swayne Lum- 
ber Co., of Oroville. For the last twelve 
years Mr. Schleef was general manager of 
that company, which discontinued its opera- 
tions last year. Mr. Schleef is well-known 
in Western Pine circles where for many years 
he was active in the affairs of the Western 
Pine Association as a member of the board 
of directors and various committees. 

T. B. Wilson, sales manager, joined the 
organization in August just as the company 
shipped its first car of lumber to the market. 
He comes to the Feather River concern from 
McNary, Ariz., where he was in the sales 
department of the Southwest Lumber Mills, 
Inc. for the past three years. Prior to that 
he was with other pine producing concerns 





T. B. Wilson, Sales Manager 


and operated a wholesale business. He is 
well known among lumber distributors. 

The Feather River Pine Mills, Inc. brings 
to the California sugar pine area another 
important producing unit and to lumber 
buyers a new source of supply of California 
pines with a product typical of the region 
and above average in the size of its timber. 
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“If you want to 
build, or have friends 
who want to build, 
let the contracts now. 
It will be a long time 





FRANK W. 
RADFORD, 
Oshkosh, Wis. 
Chairman of the 
Board 





before building costs 
are as low as they 
are today.” So spoke 
Roy Wenzlick, presi- 
dent, Real Estate 
Analysts, Inc., St. Louis, Mo., in the final 
address of the Fifth Annual Meeting of the 
National Association of Woodwork Job- 
bers which was held Sept. 24-25 at the 
Edgewater Beach Hotel, Chicago, with an 
attendance of about 300. 

The subject of Mr. Wenzlick’s address 
was, “The Present World Situation and 
the Outlook for New Building.” Similar 
in some respects to an address which Mr. 
Wenzlick had delivered to the same body 
last year, this year’s talk brought the build- 
ing picture up-to-date, and predicted pos- 
sible future trends 

“In our opinion,” stated Mr. Wenzlick, 
“the real building boom in residential build- 
ing is still a number of years ahead.” But 
a rise in the price of materials and labor 
is expected. As indicative of this Mr. 
Wenzlick said that they had developed fig- 
ures on the cost of a 6 room frame house 
of typical construction. In 1914 this house 
would have cost $3,833—materials, labor 
and overhead—in 1920 the cost of the house 
would have been $7,678; at the bottom of 
the depression the cost of the house would 
have been $4,482, but in September, 1939, 
the house would have cost $5,923, and four 
months ago that figure was $6,004. More 
detailed figures, which were given at the 
meeting, serve to bear this trend out in 
more detail. 


Building Up in 1940 


suilding in 1940, thus far, is 11 percent 
above 1939, and it is Mr. Wenzlick’s belief 
that 1941 will be higher. During the past 
two months, real estate has risen slightly 
above normal. Commenting on when the 
boom would reach its peak, Mr. Wenzlick 
stated that he expected it in about the mid- 
dle forties. 

The question of farm building was raised 
in the discussion which followed the ad- 
dress, and Mr. Wenzlick made the remark 
that they were not bullish on the farm sit- 
uation, adding, “So the farm has a good 
many problems. That does not mean that 
in the next year or so you are not going 
to get a good deal of farm building. I 
think you will. You will get more than 
you have gotten, let’s say, in the period for 
1941-1942. I’d hate to forecast past that 
on the farm situation.” Population trends 
and the question of markets have a strong 
bearing on the farm building program. 

Other speakers at the convention dis- 
cussed the outlook for the sash and door 
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field under the present conditions. After a 
welcome by Mr. Paul E. Manring, chair- 
man of the NAWJ’s Board, and an inspir- 
ing talk on “Understanding” by Mr. Na- 
thaniel Leverone, chairman of the board 
of the Automatic Canteen Company of 
America, the convention turned its atten- 
tion to the combination of great opportu- 
nities and real dangers confronting the 
woodwork field. 


Talk on "Planning for Profit" 


Dr. Donald R. G. Cowan, chief of the 
Market Research Division of Swift & Com- 
pany, led off with a fact-packed talk on 
“Planning for Profit.” 

He traced the bleak history of the depres- 
sion and then pointed out “. . . the defense 
program is like suddenly introducing a new 
industry into our economy large enough to 
add 25 per cent to our national income. . 
It may ultimately cause outright inflation. 
... Although this projected business situ- 
ation is, of itself, sufficient to increase the 
demand for housing, there are special fac- 
ters to be considered. The number of 
urban families now exceeds the number of 
urban dwellings available to them.” 

The last speaker on the morning of the 
24th was Mr. J. S. Seidman, New York 
public accountant, lawyer and tax author- 
ity, who spoke on “Important Pointers on 
1940 Income Taxes.” 

Much good cheer and some serious busi- 
ness marked luncheon meetings held on the 
24 by the following regional associations : 
Central Sash & Door Jobbers Association 
Empire Millwork Association 
Mid-Northern Woodwork Association 
Minnesota & Western States Wholesale 

Sash & Door Association 
Nebraska Woodwork Association 
Southern Sash & Door Jobbers Association 


Hold Election of Officers 


Later in the afternoon the convention re- 
assembled for the annual membership meet- 
ing. After hearing reports and discussion 
of association problems and projects, the 
meeting elected the following officers for 
the coming year: 


Chairman of the Board—Frank W. Rad- 
ford, Oshkosh, Wis. 


Vice chairman—Wm. C. A. Costello, 
Gloucester City, New Jersey. 


The following were elected for term of 
three years: Directors—S. S. Cook, Chi- 
eago, Ill.; O. H. Merz, Milwaukee, Wis.; 
H. K. Whitmer, Buffalo, N. Y. Alternates 
—Wm. G. Gregor, Flint, Mich.; E. 
Runkle, Cedar Rapids, Iowa; Carl G. Horn, 
Albany, N. Y. For a term of two years: 
Directors—Wm. C. A. Costello, Gloucester 
City, N. J.; W. A. Cullen, Minneapolis, 
Minn.; R. R. Siegel, St. Louis, Mo. Alter- 
nates—John W. Sanders, Baltimore, Md.; 
Harold Purvis, Minneapolis, Minn.; J. 
Reese Jones, Shreveport, La. For a term 
of one year: Directors—W. J. Adams, St. 


Joseph, Mo.; R. C. Brokaw, Columbus, 
Ohio; Albert Steves, Jr., San Antonio, 
Tex. Alternates—C. B. Towle, Lincoln, 


Neb.; E. A. Elder, Cleveland, Ohio; R. D. 
Gibbs, Dallas, Texas. 


Executive committee—Frank W. 
ford, chairman, S. S. Cook, R. R. 
H. K. Whitmer. 


Treasurer—C. A. Schneider, Chicago, Ill. 
The 


Rad- 
Siegel, 


closing session of the convention 


held on the 25th, was full of straight-from- 
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Woodwork Jobbers Meet 


the-shoulder pitching by first class speak- 
ers. First on the list was Mr. R. B. Tucker, 
director of glass sales, Pittsburgh Plate 
Glass Company, who discussed, “When Is 
a Distributor a Distributor?” He listed as 
the three important functions of the wood- 
work jobber the following: 


1. He is obligated to maintain inven- 
tories so that he can meet any normal 
demand. 

2. He must promote the use of wood- 
work in new consumer markets. 

3. He acts to make production more 
efficient by leveling out the peaks and val- 
leys in the demands placed upon producing 
units. 


Woodwork Town Hall 


Next on the program was the Woodwork 
Town Hall, a round table discussion of the 
woodwork trade’s problems. Participants 
were D. J. Young, vice president and gen- 
eral manager, Wheeler Osgood. Sales Corp., 
Tacoma, Wash.; H. G. Klopp, president, 
White Pine Sash Co., Spokane, Wash.; F. 
W. Radford, president, Radford Co., Osh- 
kosh, Wis., and A. Naughton Lane, vice 
president and general sales manager, Mon- 
arch Metal Weatherstrip Corp., St. Louis, 
Mo. 

Mr. Young discussed the difficulties job- 
bers face in getting supplies at present be- 
cause of the heavy load of defense orders 
now taxing producing units. He expressed 
the belief that this situation was a tempo- 
rary one that would be eliminated in a 
few months. He also echoed the suggestion 
of Dr. Cowan for better statistical reports 
on the building supply trade. Mr. Young 
felt that the NAWJ and other trade asso- 
ciations in related fields should cooperate 
in establishing a central statistical service. 

Mr. Klopp discussed the experience of 
sash and door men with federal housing 
plans of various types, and discussed in de- 
tail the significance of government specifi- 
cations regarding treated pine for windows, 
stating that the outlook is much better. 

Mr. Radford launched his talk with an 
attack on former ways of doing business in 
the sash and door trade. “If there ever 
was an industry that sat back and let the 
rest of the world go by, it was the wood- 
work industry,” he said. He pointed out 
that in the last few years great improvement 
has been noted. He showed how new de- 
signs had led to increased inventories, and 
warned that there must be “rational think- 
ing before we double inventories again. .. . 
The golden mean is always golden. . . Let 
us test and winnow every new product.” 


Mr. Lane discussed prefabricated houses 
as something already here and gathering 
momentum. He felt this challenge could be 
met, to some extent, by stepping up wood- 
work production. The role of the jobber 
in this respect, he felt, was through a spe- 
cial type of promotion work, calling on 
architects and builders to acquaint them 
with the jobbing firm’s stock sizes. 

The business of the convention concluded, 
delegates departed en masse for a tournament 
on the Bob O’Link Golf Course. 
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SPA Mobilizes for Defense Program 


New Or.eans, La., Sept. 30—At an all- 
day industry-wide mass meeting of lumber 
manufacturers held here Sept. 20, under 
auspices of the Southern Pine Association, 
comprehensive plans for effective co-opera- 
tion with and assistance to the Government 
by the manufacturers of southern pine lum- 
ber, in carrying out the National Defense 
program, were formulated and adopted. 

Southern pine manufacturers from all pro- 
ducing States decided, as part of the set-up 
for handling and directing this co-operation, 
to establish a thoroughly representative in- 
dustry committee, known as the Southern 
Pine Emergency Defense Committee. The 
mass meeting selected the following mem- 
bers of this Emergency Defense Committee: 
C. C. Sheppard, Clarks, La., chairman; W. 
F, Edens, Corrigan, Texas; D. V. Dierks, 
Oklahoma and Arkansas; S. E. Moreton, 
Brookhaven, Mississippi; W. T. Neal, Brew- 
ton, Alabama; J. H. Starr, Atlanta, Geor- 
gia; W. Fred Lightsey, Miley, South Caro- 
lina; John C. Sheppard, Charlotte, North 
Carolina; Basil E. Kenney, Port St. Joe, 
Florida, and W. H. Burruss, Lynchburg, 


Virginia. 
Will Aid in Locating Items Wanted 


Late Friday afternoon, following its elec- 
tion by the mass meeting, the Emergency 
Defense Committee held a meeting which 
accepted the nominations for membership 
presented to the meeting by the nominating 
committee appointed at the forenoon session. 
Chairman Sheppard submitted to the indus- 
try gathering a report on the new commit- 
tee’s deliberations just prior to adjournment 
of the mass meeting late in the afternoon. 
The new committee, said Chairman Shep- 
pard, discussed the responsibilities and duties 
that will fall upon the committee and the 
best ways to give the greatest possible as- 
sistance to the Government in its Defense 
program. He said that “One important duty 
of this Emergency committee, we believe, 
will be to locate where these difficult items 
can be procured, and to put the contractors 
in touch with the supply. The southern 
pine industry is going to make good on fur- 
nishing the lumber needed for these camps, 
and any others the Government may call 
upon us to furnish. We are certainly not 
going to allow anyone to say that the south- 
ern pine lumber industry failed the Govern- 
ment in this program. But there is one 
thing we will not do; this committee will 
have nothing to do with lumber prices. This 
is absolutely positive.” 

Explanation of the situation prevailing 
with respect to the Government’s construc- 
tion projects and the lumber supply needed 
took up a good part of the day. Speakers 
at the two sessions included President P. A. 


Bloomer, and Secretary-Manager H. C. 
Berckes, Southern Pine Association; Dr. 
Wilson Compton, secretary-manager, Na- 


tional Lumber Manufacturers Association: 
Earl M. McGowin, Chapman, Ala., now 
serving in the National Defense Advisory 
Commission, Lumber Division; Harry W. 
Loving, Washington, in charge of fixed-fee 
contracts, Construction Division of the War 
Department; W. H. O’Brien, engineer of 


the SPA, and W. D. Parlour, field man 
of the association. 


To Expedite Licensing for Grade 
Marking 


The board of governors of the Southern 
Pine Inspection Bureau during Friday fore- 
noon held a session and adopted a resolu- 
tion designed to expedite the granting of 
the grade-marking privilege to mills supply- 
ing lumber to Government projects. ‘“Re- 
gardless of the basic soundness of the re- 
quirements for proof of grading efficiency 
on three successive inspections,” stated the 
resolution, “during the period of the emer- 
gency it will be the policy of the SPIB to 
qualify mills for the grade-marking priv- 
ilege just as soon as it is determined that 
they are efficiently manned and equipped and 
meet all of the established standards. Fur- 
ther, in instances where the necessary de- 
gree of efficiency is not reflected by the first 
mill inspection report, the Bureau will not 
only .do everything in its power, through 
instruction and otherwise, to bring the mill 
graders to this degree of efficiency, but will 
incur the added cost involved of rendering 
additional supervisory inspections within 
short periods, to the end of quickly bringing 
the mill to the point where it can be licensed 
to grade-mark.” 


Standards Not to Be Sacrificed 


The meeting was called to order shortly 
after 10 a.m. by President Bloomer, who 
stated its purposes. Each southern pine man- 
ufacturer, he said, is eager to contribute his 
full portion to the Government’s Defense 
program. He mentioned services the South- 
ern Pine Association has been rendering to 
hoth the Government construction agencies 
and to the lumber manufacturers. The in- 
formation supplied to all southern pine 
manufacturers by the association, he said, 
has enabled many small and large mills to 
participate in the Government’s construction 
work. “Some government agencies and con- 
tractors at first feared there was not enough 
good lumber available for their needs and 
that it might he necessary to waive moisture 
content, strict adherence to grading stand- 
ards etc.” Mr. Bloomer said, “but the SPA 
survey of the conditions showed that there 
is plenty of good lumber available and no 
reason to sacrifice any standards.” 

The situation in Washington with respect 
to Army and Navy construction work was 
described by Secretary-Manager Berckes. 
“There has been some confusion because of 
indecision respecting the Government’s needs 
for lumber, due probably to delay in con- 
scription legislation and development of de- 
fense plans, and now there is a rush of 
orders for lumber,” he said. “The associa- 
tion, however, has been able to give the 
manufacturers accurate and prompt informa- 
tion respecting Government projects, their 
locations and lumber requirements, so that 
manufacturers have been enabled to provide 
the material needed in good time.” 

W. H. O’Brien, SPA engineer, told of 
problems connected with the procurement of 
lumber and said the SPA was called upon 
by numerous contractors and dealers to aid 
in securing their supplies. 


W. D. Parlour called attention to the fact 
that the National Defense program is an 
emergency period; the authorities are en- 
deavoring to do something in a very short 
time which ordinarily would have been done 
over a long term of years. 


National's Manager Recommends 
Priority 

Mention of the industry-wide set-up for 
the entire country, which is endeavoring to 
deal with the problems of procuring ade- 
quate lumber supplies, was made by Dr. 
Compton, of the National Lumber Manufac- 
turers’ Association. He asserted that in fur- 
nishing the lumber to the Government, the 
principle of supply and demand will prevail, 
the available supply, stocks on hand, capacity 
for production, time for delivery, etc. being 
sufficient to assure procurement of lumber 
supplies at a fair and moderate price. The 
lumber industry is seeking to have the Gov- 
ernment institute a more orderly and prac- 
ticable method of procurement of its lum- 
ber supplies. He suggested that the man- 
ufacturers give priority to orders of the 
Government, particularly for the National 
Defense Program. 

C. C. Sheppard, of Clarks, La., at the 
close of the forenoon session introduced a 
resolution, which was adopted unanimously 
by the mass meeting, providing for setting-up 
the Southern Pine Emergency Defense Com- 
mittee. This resolution authorized the 
president of the Southern Pine Association 
to appoint a nominating committee which 
shall convene immediately and recommend to 
this industry-wide convention the names of 
manufacturers to serve on the Southern Pine 
Emergency Defense Committee. President 
Bloomer then appointed the following as the 
nominating committee: W. F. Lightsey, 
South Carolina; B. E. Kenney, Florida; S. 
E. Moreton, Mississippi; P. T. Sanderson, 
Texas; W. T. Murray, Louisiana; J. T. 
Erwin, Arkansas, and J. H. Starr, Georgia. 

A recess then was taken until 2 p.m. and 
during the luncheon period the board of 
directors of the Southern Pine Association 
held a session to consider association busi- 
ness matters. 





Detroit Lumber Dealers Have 


Red Cross Dinner 


DetrioT, MicH., Sept. 30.—With all prof- 
its “ear-marked” for the American Red 
Cross, nearly 500 men active in the lumber 
industry in the Detroit area gathered for 
dinner at Northwood Inn, near here, re- 
cently, raising $2,500. 

The benefit party was under direction of 
Robert F. Weber, J. E. Weber Lumber Co., 
general chairman, assisted by representa- 
tives of virtually every lumber concern in 
metropolitan Detroit. 

“The party was conceived in order that 
we in the lumber industry could combine 
our efforts to give the Red Cross a really 
big boost in the important work it is doing,” 
Mr. Weber said. “We all realize our in- 
dividual desire to assist and we are sure that 
by cooperating this one big affair we can 
really be of assistance.” 
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Survey Local Housing f 


New York, Oct. 2.—Housing shortages 
that are already slowing up America’s arma- 
ment program in a number of places make 
it imperative to give housing requirements 
full consideration in selecting locations for 
major industrial defense activities. This is 
one of the central findings of a special re- 
search report on defense housing now being 
made for the Housing Committee of The 
Twentieth Century Fund, 330 West 42nd St., 
this city. Advance portions of the report, 
including recommendations as to how to 
meet housing needs in the placement of de- 
fense industries, were made public last week 
by Evans Clark, executive director of the 
Fund. 

The report states that a policy of “selec- 
tive location” is necessary. Defining this 
term, the report says: “In its essence, selec- 
tive location means the placement of defense 
industries—so far as other considerations 
permit—in localities where favorable hous- 
ing and labor conditions already exist, rather 
than to bring labor and housing to places 
where the activity, more or less fortuitously, 
may have been located.” 

In emphasizing the dangers of neglecting 
such considerations the report.says: “The 
current critical housing shortage in Newport 
News and other shipbuilding areas is evi- 
dence that in the early stages of rearmament 
the desire for speed in production has per- 
haps overridden any other consideration. 
Nevertheless, even now it is evident that 
more speed might have been attained in the 
production of ships in Newport News if 
there had been some advance planning for 
the housing of the workers. For the longer 
period ahead, such planning should not be 
neglected, and it should not be delayed.” 

The report, which was prepared under the 
direction of Miles L. Colean, head of the 
Fund’s special housing research staff, sets 
forth five main objectives of a policy selec- 
tive location: To avoid migration of popu- 
lation; to avoid congestion of population; to 
utilize fully but not overexpand existing 
facilities; to fit production expansion to the 
community ; and to minimize the increase of 
government functions. 

The carrying out of such policy is desig- 
nated as a joint responsibility of government 
and private industry. “The position of the 
government as a negotiator of contracts and 
a lender of funds for plant expansion gives 
it wide influence in determining .. . the loca- 
tion of defense activities. Important as gov- 
ernmental action may be, it cannot be fully 
effective without the cooperation of industry 

Industry, as well as government, may 
exercise judgment in picking location or in 
regulating expansion.” 

After reviewing the findings of the re- 
search staff, the Housing committee makes 
recommendations for government and indus- 
try. The committee advises that “manu- 
facturers engaging in defense activity should 
avoid expansion of operations without as- 
surances that means will be provided to meet 
the necessary increase in available housing. 
To this end industry should: 





(a) Avoid expansion in locations where 
serions housing shortages exist or are 
threatened. 


(b) Provide, or assist in providing, 
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transportation for workers, so as to in- 
crease the area in which housing may be 
utilized. 

(c) Aid builders in acquiring sites for 
housing operation. 


Other measures recommended by the com- 
mittee are: 

1. To reduce the hazards of concentrated 
activity, the committee recommends that 
the Federal Government adopt and adhere 
to a policy of selective location of indus- 
trial activity. This should be done through 
the placement of defense contracts, 

2. The committee recommends that re- 
gions acceptable on the basis of military 
and industrial criteria be at once desig- 
nated for the location and the expansion 
of defense activities. 

3. To reveal fully the extent of indus- 
trial resources within designated regions, 
the committee recommends that an inven- 
tory of plant capacity within those re- 
gions be undertaken at once. 

4. To determine the degree of flexibility 
in the allocation of industrial activity, the 
committee recommends that surveys be 
undertaken of the processes of the various 
industries concerned with defense produc- 
tion. The surveys should cover the avail- 
ability of labor for various skilled opera- 
tions; the optimum size of plant; the pos- 
sibilities of decentralization of processes; 
and the character and optimum size of de- 
centralized operations; and the factors in- 
fluencing the location of particular manu- 
facturing operations. 

5. To provide for a consideration of 
housing in the selection of location, the 
committee recommends that analyses of 
the conditions and potentialities of hous- 
ing and housebuilding be made in local 
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areas which for other reasons may be 
desirable for defense industry expansion. 


To provide some concrete machinery for 
considering housing along with military, in- 
dustrial and other phases of the defense pro- 
gram, two suggestions are offered: 

The committee recommends that for dis- 
tributing defense activity, a board, or 
committee, be created under the Advisory 
Commission of the Council of National 
Defense, representing the various divi- 
sions of the committee interested in plant 
location, including housing. 

The committee further recommends that 
a second committee, or sub-committee, be 
formed under the Advisory Commission, 
representing military construction, indus- 
trial construction and housing construc- 
tion. . . . This agency might act as the 
rationing authority for construction as a 
whole, if rationing either on a national 
scale or in a _ specific locality becomes 
necessary. 

Officials of The Twentieth Century Fund 
hope to have the report on housing and na- 
tional defense completed within the next 
three weeks. The survey is being super- 
vised by the Housing committee, whose 
chairman is Henry E. Hoagland, professor 
of Business Finance at Ohio State Univer- 
sity, formerly director of the Home Owners’ 
Loan Corporation, and a former member of 
the Federal Home Loan Bank Board. The 
other members of the Committee are: Lil- 
lian M. Gilbreth, Frank P. Graham, Henry 
I. Harriman, Arthur C. Holden, John A. 
Lapp, and William I. Myers. 


Lumber Meets All Calls 


Industry Offer Refutes 
Charge of Bottleneck 


WasuInocrton, D. C., Sept. 30.—The effec- 
tive operation of the newly created Lumber 
and Timber Products Defense Committee, 
and those to whom its authority has been 
delegated in Washington, is evident from the 
results of the latest “hurry-up” call by the 
Government—the War Department require- 
ment that 3% million feet of lumber be 
delivered within seven days, and a total of 
34 million feet within 42 days, for its new 
cantonment at Falmouth. Mass. Although 
just 46 hours were allowed between the 
issuance of invitations and the opening of 
the bids, the War Department was offered, 
through 13 bidders, more than 213 million 
board feet of Ivmber, or six times that re- 
quired for the job. This prompt action has 
done much to reassure the Army of the 
industry’s ability to deliver lumber needed. 

In this instance the War Department called 
for the bids on behalf of a private construc- 
tion company. It is not yet known what 
proportion of the Army’s lumber require- 
ments will be on invitation by the War De- 
partment direct, and how much by contrac- 
tors. The congested and overlapping bidding 
which will necessarily result from the proc- 
ess of simultaneous purchases by a number 
of camp contractors acting independently, 
has obvious hazards which have been frankly 


pointed out by industry spokesmen, who 
favor a scheduling of these bids and deliv- 
eries, and adjustment of the bid units in such 
a way that lumber companies both large and 
small can bid. 





Harbor Speeds Production 


ABERDEEN, WaASH., Sept. 28.—With the 
market stimulated by Government lumber 
buying, Gray Harbor’s last idle sawmill, 
the Bay City mill, will resume operations 
next week. Schafer Bros. No. 4 plant will 
add a night shift of 90 men some time in 
October. The Hulbert mill work schedule 
may be increased. 





War Secretary May Waive 
Dual Bond Provisions 


Rocuester, N. Y., Oct. 1—In a bulle- 
tin to members of Northeastern Retail Lum- 
bermen’s Association, Secretary-Manager 
Paul S. Collier calls attention to the fact 
that “The supplemental National Defense 
Appropriation Bill for 1941, H. R. 10263, 
sent to the President for signature on Sept. 
7, contains a section permitting the Secre- 
tary of War to waive the requirements as 
to performance and payment bonds of the 
Dual Bond Law on contracts for public 
works entered into upon a cost-plus-a-fixed- 
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fee basis. Discussion in the House brought 
out the fact that for some time the Navy 
Department has had the right to negotiate 
cost-plus-fixed-fee contracts, and that the 
War Department was requesting a similar 
right on the basis of savings in overall costs. 
This amendment applies only to the cost- 
plus-fixed-fee type of contract, and only to 
contracts negotiated by the War Depart- 
ment out of funds appropriated for the 
fiscal year of 1941 or authorized to be en- 
tered into prior to July 1, 1941. On many 
War Department contracts covered by this 
action, the War Department itself will pur- 
chase materials; on others, materials will be 
purchased by the contractors. Where the 
War Department itself negotiates for the 
materials, the waiver of bond would not 
seem important.” 





Buffalo Business Has Plan for 
Housing War Workers 


Burrato, N. Y., Oct. 1—In an effort to 
determine the amount of housing to be re- 
quired in the Buffalo area within the next 
year or so, the housing committee of the 
Chamber of Commerce has started a survey 
of 140 local plants. The committee has de- 
veloped plans for low-cost rental housing, or 
emergency housing that can be used in 
normal times. It is hoped to obtain private 
capital for this proposal, possibly from the 
plants that are employing the most new men. 





Plan Heavy Material 
Movement to Canal 


SAN FRANcisco, CALiF., Sept. 30.—Pros- 
pect of the movement of huge supplies of 
lumber and other materials from the Pacific 
Coast to Panama Canal Zone, to be used in 
Defense construction, recently prompted three 
steamship lines to propose service in this 
trade. Other lines were said to be consider- 
ing the possibilities. During the next 12 
months, it is estimated, 300 million feet of 
lumber will move from West Coast mills. 
The recently established Solship Line during 
September placed five American-flag ships of 
steam schooner type, each of about 2,000,000- 
foot capacity in the trade. Moore-McCormack 
Lines asked the Maritime Commission to 
grant subsidy contract modifications to 
permit establishment of a service, proposing 
to use three 8800-ton steamships. The Fred 
Olsen Line, operating Norwegian ships, was 
slated to enter. 





Defense Demands Building of 
Many Homes 


LouIsvILLe, Ky., Sept. 30.—This section 
is certain to see a great lumber demand in 
the very near future due to a present hous- 
ing shortage in Louisville and throughout 
the State, due in great measure to the large 
Federal projects either now under construc- 
tion or planned for the near future, it was 
brought out at the annual convention of the 
Kentucky Real Estate Boards recently held 
here. 

Extension of the Federal Housing Admin- 
istration small home program seems the 


most practicable solution for the housing 
shortage, the real estate men were told by 
Arthur T. Iler, of the F. H. A. Louisville 
office. He said census figures show 4,170 
dwelling units vacant in 1940 in Louisville 
compared with 7,288 in 1934. 

An influx of persons obtaining employment 
on Federal or private projects already is 
making the situation acute even now, with 
the huge nearby construction projects just 
getting under way. 

At present construction is just beginning 
on the Government powder plant at Charles- 
town, Ind., twelve miles from this city. It 
is to cost approximately $25,000,000 and will 
employ about 5,000 persons, for operation 
after completion, and nearly that number for 
building. Projects amounting to several mil- 
lion dollars also are getting under way at 
Fort Knox, 30 miles from Louisville, with 
additional expansion contracts expected in 
the near future. 





Positions of Men Called 


to Service 


Lockport, N. Y., Oct. 1—-The manage- 
ment of -The Upson Co. has announced that 
any of its men who are called to the colors of 
the United States or men who volunteer for 
service with the armed forces will be pro- 
tected in their positions and will find their 
old places in the organization at the end 
of their periods of service. 


New York, N. Y., Sept. 30.—Emphasizing 
the important part The Flintkote Company 
may be called upon to play in the National 
Defense program, I. J. Harvey, Jr., president, 
The Flintoke Company, in a statement issued 
recently promised that the company “will 
re-employ any employe who voluntarily en- 
lists or is called for duty under the Selective 
Military Service Act, the National Guard 
Training Bill, or any Reserve Officer, with- 
out loss of continuity of service or seniority 
rights at the time of his return from duty.” 





Army Asks Bid on Lumber for 
Four Cantonments 


WASHINGTON, ‘D. C., Oct. 3—Invitations 
to bid on four large blocks of lumber needed 
by the Army were issued by Lieut.-Col. 
Simon Jacobson, quartermaster general, un- 
der date of Sept. 30. All bids should be 
made in duplicate, and mailed to Office of 
the Quartermaster General, War Depart- 
ment, Room 2531, Railroad Retirement 
Board Building, Fourth and D Streets, S.W., 
Washington, D. C. 

Bids will be considered for one carload 
or more of any item specified, up to amount 
specified, but quantity offered must be speci- 
fied in feet. Where more than one size is 
specified under an item, vendors must quote 
on all sizes, and awards will be made on the 
same proportions as shown. All lumber 
must conform to Federal Specifications 
MM-L-751a for softwoods, and MM-L-736 
for hardwoods. No performance bond will 
be required, and the customary provision for 
liquidated damages in case of nonperform- 
ance, will be waived. 

Portions of the lumber will be required 


(Continued on Page 62) 
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Hardwoods 


We desire to announce the opening of our 
new operation at Sanderson, West Virginia. 
This job is equipped with a 7’ band mill, a 
fully equipped planing mill, dry kilns and 
pressure treating plant. We are cutting one 
of the finest tracts of virgin hardwoods in the 
State of West Virginia. We _ respectfully 
solicit your inquiries. 


We would like cutting orders for 10 to 15 
cars 6x6 to 10x10 FAS Poplar Squares for 
our Sanderson operation. 


We still have at our Panther yard several 
cars of very high grade Appalachian items, 
which we are listing below. We have placed 
very reasonable prices on this material, as 
we want to clean up this yard as promptly as 
possible. Here is an opportunity to get some 
very high grade lumber at very reasonable 
prices. 


POPLAR 

18,000’ 4/4 Panel—60% or more 14-16’ long 

6,000’ 5/4 Panel—19” & wider—70% 14-16’ long 

3,000’ 3/4 FAS—70% 14-16’ long—Av. 10” to 11” wide 

36,000’ 4/4 FAS—70% 14-16’ long—Av. 10” to 11” wide 

5,000’ 5/4 FAS—70% 14-16’ long—Av. 10” to 11” wide 

6,000’ 6/4 FAS—70% 14-16’ long—Av. 10” to 11” wide 

3,000’ 8/4 FAS—70% 14-16’ long—Av. 10” to 11” wide 

8,000’ 3/4 Saps—70% 14-16’ Ing. cont. 10 to 20% 
box bds. 

32,000’ 4/4 Saps—70% 14-16’ Ing. cont. 10 to 20% 
box bds. 

6,000’ 5/4 Saps—All 16’ long 

9,000’ 6/4 Saps—50% 14-16’ long 

5,000’ 8/4 Saps—80% 14-16’ long 

8,000’ 10/4-12/4 & 16/4—70% 14-16’ long 


RED OAK 
30,000’ 4/4 — to 70% 14-16’ long, Av. 10” to 
11” wide 


8,000’ 5/4—60 to 70% 14-16’ long, Av. 10” to 11” wide 
10,000’ 6/4—60 to 70% 14-16’ long, Av. 10” to 11” wide 
3,000’ 8/4—60 to 70% 14-16’ long, Av. 10” to 11” wide 


WHITE OAK 

32,000’ 4/4 FAS—60% 14-16’ long—i0 to 11” wide 
20,000’ 5/4 FAS—60% 14-16’ long—i0” to 11” wide 
5,000’ 6/4—60% 14-16’ long—i0” to 11” wide 

Also one car 4/4 and 5/4 FAS Comb Grain White Oak 
One car 4/4, 5/4 and 6/4 FAS Qtd. White Oak 


Please send us your inquiries promptly, as this material 
is priced to move immediately. 


Griffith Lumber Company, Inc. 








Huntington, W. Va. — 


eae 


LUMBER [LUMBER CO. Inc. 


ELIZABETH, LOUISIANA 


Timbers, chemically treated to 


prevent stain. 
Eased Edge Dimension 


Complete line of kiln dried 
Yard and Shed Stock 


GILLIES BROS. Lid. 


Pager ONTARIO, CANADA 


cenuine WHITE PINE si:s.;, 


Air-Seasoned e Water-Cured 


for nearly 100 years. Capacity 30,000,000 feet annually. 


Members N. W. L. D. Assn. 


DRY STOCK--ROUGH or DRESSED. PROMPT SHIPMENT. 
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California Retail Lumbermen Plan 
Meeting for November 

Los ANGELES, CALIF., Sept. 30.—The Cali- 

fornia Retail Lumbermen’s Association plan 

their twenty-first annual convention Nov. 

7-9 at the Hotel Biltmore, Santa Barbara, 

Calif. The Southern California Retail 


Lumber Association is sponsoring the con- 


vention and will act as host to the state 
association. 

Among the speakers will be Roy Wenz- 
lick, Real Estate Analysts, Inc., St. Louis, 
Mo. Further information will be published 
as details are arranged. 





Set of Blue Prints and 


ree BOOK 


z4 
“HOW TO READ BLUE PRINTS” 


Sent to Employees of 


LUMBER DEALERS 


This Free Trial Lesson on “How to Read Blue 
Prints."” and a set of blue print plans,—to 
show you how this 37 year old School for 
Builders makes it easy for men in lumber 
yard offices to list material, estimate costs, 
etc. Drawing of plans included if wanted. 
LEARN AT HOME IN SPARE TIME 
Men with this training are needed now to 
handle expanding business in lumber yards. 
Lumber yard officials and building contractors 
urge employees to get this training. For Free 
Trial Lesson address: 


CHICAGO TECH COLLEGE 













N-424 Tech Bldg., 118 E. 26th St., Chicago, II. 
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_ hate HOTELS 


In Cleveland | 
HOTEL HOLLENDEN 















‘ Ms Jn Columbus 
8 aiid THE NEIL HOUSE 


Jn Akron 
THE MAYFLOWER 


oe In Corning, lp. 
BARON STEUBEN 


HOTEL 


Jn Jamestown, h. i. 
THE JAMESTOWN 
and 
THE SAMUELS 
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THEO. OoWITT 
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The hotels that check with every travel standard 
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What the Associations Are 
Planning and Doing 


Meetings to Be Held 


Oct. 7-14—National Safety Congress, Chi- 
cago. 

Oct. 17-18—Florida Lumber and Millwork 
Association, Tampa Terrace Hotel, 
Tampa, Fla. Semi-annual. 


Nov. 7-9—California Retail Lumbermen’s 
Association, Biltmore Hotel, Santa Bar- 
bara. Annual. 

Nov. 11-15—United States Savings & 
Loan League. Chicago. Annual. 

Dec. 4—New Jersey Lumbermen’s Associa- 
tion, Robert Treat Hotel, Newark, N. J. 
Annual. 


Jan. 7-9—Indiana Lumber & Builders’ 
Supply Association, Claypool Hotel, In- 
dianapolis, Ind. Annual. 

Jan. 14-16— Northwestern Lumbermen’s 
Association, Minneapolis Auditorium, 
Minneapolis, Minn. Annual. 


Jan. 14-16—Middle Atlantic Lumbermen’s 
Association, Bellevue - Stratford Hotel, 
Philadelphia, Pa. Annual. 

Jan. 15-16—Carolina Lumber & Building 
Supply Association, Hotel Charlotte, 
Charlotte, N. C. Annual. 

Jan. 20-22—Mountain States Lumber Deal- 
ers’ Association, Shirley-Savoy Hotel, 
Denver, Colo. Annual. 








New England Wholesalers 
Have Called Meeting 


Boston, Mass., Oct. 1.—At a called lunch- 
eon meeting of the New England Wholesale 
Lumber Association held recently at the 
Boston Chamber of Commerce, the Bacon 
Lumber Co., recently incorporated by 
W. Bartlett Bacon, long associated with 
Davenport Peters Co., was elected to mem- 
bership. The principal speaker was David 
M. Osborne of Blanchard Lumber Co., who 
outlined the status of the numerous pro- 
posals for merchandising the salvaged pine 
lumber resulting from the September hurri- 
cane of 1938. The contract for sale of 425 
million feet to the Eastern Pine Sales Corp. 
was signed in Washington later in the day 
by its president, Harry Joseph, of the Joseph 
Lumber Co. of Chicago, who promptly se- 
cured the assent of Mr. Osborne to serve 
as a vice president and resident manager 
with offices at 115 Chauncey street, where 
salvage headquarters have been located since 
October, 1938. 





Michigan Dealers Ponder 
Analysis of Conditions 


Frank discussion of all the factors influ- 
encing the present lumber situation consti- 
tuted the main topic for a series of district 
meetings of the Michigan Retail Lumber 
Dealers’ Association conducted by Hunter 
Gaines, secretary. The guest speaker was 
Harold S. Crosby, Forest Products Engi- 
neer of the Northern Hemlock and Hard- 
wood Manufacturers Association, Oshkosh, 
Wis. 

Through the analysis of government sta- 
tistics and figures of the National Lumber 
Manufacturers Association, Mr. Crosby de- 


scribed the stock, volume of shipments and 
demand relationships which prevailed on 
July 1 and the trends which culminated in 
the stock and demand conditions which exist 
today. He assured the dealers that there 
was no justification for any lumber famine 
fears. Confidence was expressed that lum- 
ber manufacturers would not overlook the 
necessity of preserving the present favorable 
lumber volume resulting from private resi- 
dential construction. 

Mr. Gaines explained the application of 
the Fair Labor Standards Act to retail 
business, including interpretations of retail 
sales. He also said that an analysis of the 
Michigan Sales Tax receipts indicated the 
retail lumber and building material business 
in money volume was 27 percent greater than 
the like period last year. Meetings were 
held in Flint, Bay City, Marlette, St. Clair, 
Lansing, Alma Standish and Rogers City, 
Mich. 





lowa Association Promotes 
Trucking Law Enforcement 


The Iowa Retail Lumbermen’s Association 
has just completed a series of ten district 
meetings held throughout Iowa, on the en- 
forcement of the Itinerant Merchants’ Law. 
Hundreds of dealers, county attorneys, 
sheriffs, local peace officers and Highway 
Patrolmen attended these meetings to learn 
how to secure local enforcement of this law. 

W. H. Badeaux, secretary of the Iowa 
Retail Lumbermen’s Association had, as the 
principal speaker of these meetings, Mr. 
Ray Spatz, assistant superintendent of the 
Motor Vehicle Department of the State of 
Iowa, who has been instrumental in develop- 
ing the enforcement of this law. To date 
thousands of truckers have been prevented 
from bringing merchandise into this state. 
In the future still stricter enforcement is 
expected. 





Arkansas Lumber Dealers 
Discuss Building 


Litrte Rock, Ark., Oct. 1.—Prices of 
lumber have been increased only in propor- 
tion to prices of other building materials, 
members of the Arkansas Association of 
Lumber Dealers said at a meeting at the 
Hotel Marion, September 25. Members also 
expressed the belief there had been an in- 
crease of approximately five percent in the 
cost of a completed home in Little Rock and 
its vicinity. Prospects for continued good 
business, both nationally anl locally, were 
expressed. It was anticipated this would 
continue for several years. 

The Dealers lauded the FHA for services 
it has rendered and attributed the many in- 
quiries now being received by lumbermen 
concerning construction of new homes to a 
“fuller understanding by the public of this 
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method of financing and the resulting bene- 
fits of home ownership.” 

J. Carthel Robbins of Stuttgart, president 
of the J. I. Porter Lumber Co., and a for- 
mer president of the association, denounced 
the “fly-by-night” gypsy truckers as ped- 
dlers who disrupt the established marketing 
facilities and injured the lumber industry. 

Advantages of belonging-to a lumber asso- 
ciation were outlined by E. E. Woods of 
Kansas City, Mo., secretary of the South- 
western Lumbermen’s Association. James 
Cook of the Enterprise Lumber Co., Little 
Rock, president of the association, presided. 





Branch of Ontario Dealers’ 
Association Meets 


Toronto, Onrt., Oct. 1—At a meeting of 
the Lake Ontario and Trent Valley Branch 
of the Ontario Retail! Lumber Dealers’ 
Association, held in Petersborough, Ont., 
Sept. 25, R. A. Connor, Campbellford, was 
elected president for the ensuing year, with 
Gordon H. Munro, Peterborough, Ont., as 
secretary. Walter M. Fowlds, Hastings, 
presided during the meeting, with R. A. Con- 
nor as secretary. 

The secretary-manager of the ORLDA, 
H. Boultbee, Toronto, reported in connection 
with the Code of Ethics submitted by the 
retailers to the Wholesale Lumber Dealers’ 
Association for their approval. All clauses 
in the code had been approved, with the ex- 
ception of one, of which the wholesalers dis- 
approved. The meeting discussed the matter 
and agreed to discontinue waiting for whole- 
saler approval and to sponsor the code. 

M. M. Walker, Eastern field engineer for 
the Red Cedar Shingle Bureau, B. C. divi- 
sion, gave an address on the valuable char- 
acteristics of wood shingles, emphasizing 
their durability, strength and economy. 

The rest of the meeting was devoted to a 
discussion of a proposal submitted by G. B. 
Gallagher of Burlington, to publish an illus- 
trated catalogue of lumber, sash, doors and 
other lines of building materials distributed 
by retail lumber dealers. 

The proposal was approved by all the deal- 
ers present, and a decision was reached to 
issue the catalogue in 3 or 4 separate editions 
for use by the more or less distinct groups 
of dealers within the district. 





Lumbermen Return from Chicago 
Meeting 


BaLtrmorE, Mp., Oct. 1.—D. Carlysle 
MacLea, MacLea Lumber Co., and presi- 
dent, National Wholesale Lumber Yard Dis- 
tributors’ Association, and J. D. Kidd, Kidd 
& Buckingham Lumber Co., both of Balti- 
more, secretary of the association, have re- 
turned from Chicago, where they attended the 
annual meeting of that organization. They 
report that the Chicago gathering was well 
attended, and that Sid Darling and other 
secretaries of groups who had come to follow 
the proceedings of the National Hardwood 
Lumber Asscciation, went to the dinner of 
the distributors at the Congress Hotel and 
gave talks. The present officers were re- 
elected, with Frank Connolly, of the Western 
Hardwood Lumber Company, of Los An- 
geles, chosen a member of the board of 
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directors to fill the vacancy caused by the 
death of Henry Swafford, of the E. J. Stan- 
ton & Son, Inc., of Los Angeles, the idea 
being to give that city representation on the 
board as before. 





Plan Early for '41 Log Roleo 


GLADSTONE, MICH., Sept. 30.—Another re- 
vival of the old-time lumberjacks’ favorite 
sport, log rolling, will be attempted when 
this Upper Michigan lumbering town puts 
on the world’s championship Roleo, July 4 
to 6, in 1941. The Gladstone City Club has 
decided to stage the tournament, which is 
expected to attract log cuffers from all parts 
of the middle West and the Pacific Coast. 
lemale birlers also will be invited to com- 
pete. In charge of arrangements is a com- 
mittee of citizens, which includes two 
Gladstone lumbermen—Stanley Venne, man- 
ager Northwestern Plywood & Veneer 
Corp., and Clarence LaFave, manager C. W. 
Davis retail lumber yard here. Gladstone 
is situated on Little Bay de Noc, seven 
miles north of Escanaba, in what was once 
a great pine country. 





Program for Coming Convention 
Announced by Association 


OrLANnbo, FiLa., Sept. 30.—Speakers for 
the twentieth semi-annual convention of the 
Florida Lumber & Millwork Association at 
Tampa, Oct. 17-18, include: “Home Finan- 


cing,’ O. K. LaRoque, president, Federal 
Home Loan Bank, Winston-Salem, N. C.; 
“The Business Man and Legislation,” Hon. 
Dan McCarty, speaker, Florida legislature, 
1941 session; “Consumer Financing in Flor- 
ida,’ David L. Montonna, general manager, 
central zone, Allied Building Credits, and 
the “Wage and Hour Law,” Robert K. Mil- 
ler, inspector in charge, Jacksonville division, 
Jacksonville. 

Marcy Mason, Jacksonville, chairman of 
the legislative committee, will hold a legisla- 
tive forum, with “Workmen’s Compensation 
Legislation,” by John P. Engle, Jacksonville, 
manager, Associated Industries of Florida; 
“Insurance,” L. W. Foley, chairman insur- 
ance committee, and special insurance report 
by Jack F. Townsend of Lake Wales will 
also be discussed. 





Association Announces Tentative 
Date for Meeting 


SAN FRANcIScO, CALIF., Oct. 1—Officers 
of the Pacific Division, National Wooden 
Box Association, have set November 7 ten- 
tatively for the next tri-annual meeting 
which will be followed on November 8 by 
the fall meeting of the National Wooden Box 
Association in San Francisco. It is expected 
that W. A. Finnegan, president, NWBA, 
Bangor, Maine, will be in attendance. A 
feature of the meetings will be attendance at 
the Stanford-Washington football game at 
Palo Alto on November 9. 
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Write for 
Complete Information 


HEATILATOR COMPANY 
5810 E. BRIGHTON AVE. 
SYRACUSE, N. Y. 
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SURE 
SELLING 


WALL 
PAPERS 


in a special 
assortment 
for 


LUMBER 
DEALERS 








Write for 
particulars 


LENNON 


WALL PAPER CO. 
e Joliet, Ill. e 

















At every 


“CORNER” 


There's Profit 
for You! 





Save valuable time on every Asbestos 
Siding job. Profit from using “KOKOMO 
KORNERS,” individual corner strips. Sim- 
plifies fitting at corners and along window 
and door frames, improves appearance, 
gives added protection. Made of oxidized 
zinc . . . will not stain. Lengths suitable 
for any Asbestos Siding Shingle. For com- 
plete details write 


DOUBLE GRIP BRASS CLIP CO. 
211 S. Main Street 


















Kokomo, Ind. 





WHITE PINE (22te— 


California White 
Also and Sugar Pine 


Fir Wallboar Wert’ Coast Products 
William Schuette Company 


New York 
Offce—4i East 42d St. 





PITTSBURGH, PA. 








FRED C. KNAPP, Portland, Or. 


BUYS AND SELLS 


WESTERN TIMBER LANDS 














YARD, MILL and OFFICE 


Newsy Notes of Persons and Places 








Lewis J. Lewis, president of Palburn, Inc., 
Buffalo, N. Y., lumber wholesalers, was on 
a business and pleasure trip in northern 
New England. 


R. C. Stanhope, Inc., of New York City, 
has recently moved into larger quarters at 
the Lincoln Building, 60 East 42nd St.. New 
York City. 


Mace Tobin, sales manager, Willamette 
Valley Lumber Co., Dallas, Ore., was a re- 
cent California visitor, and to the offices of 
Atkinson-Stutz Co. in San Francisco. 


Ralph M. Rogers and Arthur Reder of 
the legal staff and office staff, respectively, 
of the Weyerhaeuser Timber Co., were re- 
cent speakers before the Business and Pro- 
fessional Women’s Club of Tacoma, Wash. 


Fred Broadway of Kansas City, general 
traffic manager for the Long-Bell Lumber 
Co., was a recent speaker before the Long- 
view, Wash., Transportation Club, discuss- 
ing cooperation between industry and 
transportation agencies. 


N. R. Rashford, La Center, Wash., lum- 
berman, was successful in winning the Re- 
publican nomination for county commis- 
sioner from district No. 1 in. Clark county 
at the recent Washington state primary 
election. 


Roderic Olzendam of Tacoma, Wash., 
public relations director for the Weyer- 
haeuser Timber Company, was a recent 
speaker before the Kelso, Wash., Chamber 
of Commerce, discussing various phases of 
American government. 


The annval Fall exposition of the James- 
town, N. Y., Furniture Market Association 
will be held from Oct. 20 to 27. Secretary 
Paul E. Denny says that local furniture 
factories are all busy and that the outlook 
is for one of the most successful markets 
in some years. 


Douglas B. Jones, of the Buffalo, N. Y., 
office of the R. T. Jones Lumber Co., Inc., 
has returned from a business trip to Ohio 
and Charles F. Flanagen is back from an 
Eastern trip. A. J. Allen, Elmira, N. Y., 
representative, lately called at the company’s 
Buffalo office. 


John Hickey, roofer specialist for the 
Sterling Lumber Co. of Philadelphia, Pa., 
made a trip through the Carolinas and Geor- 
gia. He was studying general conditions 
throughout the South, both in conjunction 
with business trends for the industry and 
the effect government defense buying is 
having. 


Joseph B. Grossman, treasurer of 
L. Grossman Sons, Inc., prominent retailers 
with headquarters at Quincy, Mass., is again 
a candidate for a seat in the Governor’s 
Council, from which he retired two years 
ago. Mr. Grossman has served in the 
Quincy city govenment, also in the legisla- 


ture before serving several terms on the 
Governor’s Council. 


William B. Downs, genial representative 
of the Lumbermen’s Credit Association, Inc., 
is back at the Chicago office after a “swing” 
of several thousand miles, measured in dis- 
tance, and several months measured in time, 
calling on the lumber trade of the South 
and the West Coast. He reports lively in- 
terest in the approaching presidential elec- 
tion among all lumbermen visited. 


R. F. Pray, until recently sales and plant 
manager at the Westwood, Calif.,.operations 
of The Red River Lumber Co., has opened 
his own wholesale lumber and commission 
business as the Lumbermen’s Exchange at 
681 Market St., San Francisco, Calif. The 
new marketing company will handle Cali- 
fornia and Southern Oregon pines and Cali- 
fornia fir of Pacific Coast mills in all eastern 
centers. 


When Wendell Willkie, Republican 
presidential nominee, visited Tacoma, 
Wash., in the course of his West Coast 
campaign tour, two of his principal recep- 
tionists were Paul Johns, manager of the 
City Lumber Co., and John Buchanan, 
president of the Henry Mill & Timber Co. 
Mr. Johns was chairman of the Tacoma 
welcoming committee and Mr. Buchanan 
was in charge of publicity for the visit. 


Two Montreal brothers engaged in the 
lumber business, who desire to remain anon- 
ymous have contributed sawn spruce timber 
to the value of $10,000 to aid the war effort, 
Hon. C. D. Howe, Minister of Munitions 
and Supply, announced from Ottawa. “Two 
old to serve personally, the bombing of Lon- 
don makes us feel we must do more than 
merely pay our taxes,” they informed Mr. 
Howe in making the contribution. 


Retail lumbermen and building contractors 
in Marshfield, Wis., and vicinity were guests 
at a meeting recently sponsored by the H. 
Ebbe Lumber Co., to hear W. L. Sullivan, 
Celotex Corp., field representative, discuss 
the new trends in building. In his talk Mr. 
Sullivan also covered plans for finishing in- 
teriors. Following the meeting, attended by 
approximately 25 persons, Herbert Johnson, 
head of the company, was host at a Incheon. 


M. W. Hardman, head of the Hardman 
L-mber Co., with headquarters at Downs, 
Kansas, and yards in Kansas, Colorado, and 
Nebraska, was the recipient recently of a 
50 year Masonic gold button, the only man 
to have been so honored by the Downs 
Lodge. Nearly 100 witnessed the presenta- 
tion, including 51 visitors from neighboring 
towns. Among the congratulatory letters 
read was one from Gov. Payne Ratner, close 
friend of Mr. Hardman. 


Recent roving Californians, business and/ 
or pleasure, included: Paul Stake, Whiting- 
Mead Co., San Diego, to Lower California, 
swordfishing ; Jack Ivey, Red Cedar Shingle 
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Bureau, Los Angeles, to Kansas; Harry G. 
Hood, Dolbeer & Carson Lumber Co., San 
Francisco, and Joe Stewart of same firm, 
Eureka, to Klamath River, steelhead fishing, 
and Lyman Taft, Hammond Lumber Co., Los 
Angeles, to northern California and Southern 
Oregon. 


R. R. May, May Hardwood Co., Inc., 
Louisville, Ky., recently announced the ap- 
pointment of Lyon T. Wilbsr as sales and 
office manager. Mr. Wilbur has_ spent 
twenty years in the hardwood business, in 
various capacities, and has been sales man- 
iger for several Southern companies. He was 
formerly branch manager for sales offices of 
Southern companies in Chicago, Cleveland 





Daring Benedicts Are Initiated 
Into NLMMPAI 


James H. Carr, Jr., of the Timber En- 
gineering Co., and Moorhead S. Smith, of 
the National Lumber Manufacturers’ Asso- 
ciation, recent benedicts, were jointly initiated 
into the sacred bonds of the National Lumber 
Married Men’s Protective Association, Incor- 
pulated, an organization designed “to counsel 
and aid married members of the N.L.M.A. 
staff in their hour of need.” The ceremony 
followed a dinner tendered the candidates at 
the Capital Golf and Country Club near 
Washington, D. C., Sept. 12. 

Warned of the pitfalls ahead of them, the 
two initiates, with some misgivings said their 
minds (?) were made up and forthwith were 
admitted into the organization. Those mem- 
bers who were physically able, and who had 
obtained the necesary permision to be present, 
gave each candidate a small gift to serve as 
a “time passer” while being kept at home or 
in the doghouse. 

The following physical wrecks attended the 
function: H. G. Uhl, C. R. French, W. A. 
Adam, Van Beuren W. De Vries, H. R. 
Northup, Joe Stearns, A. K. Smith, R. G. 
Kimbell, Frank Hanrahan, Donald S. Har- 
ter, John G. Shope, W. R. Burt, G. Harris 
Collingwood, Henry Bahr, Frank Sheehy, 
Ralph Carte, T. R. Sheldon, Ralph Lilli- 
bridge, Larry Smith, Arthur Keyser, Ralph 
Martin, Chester Hogue, and Philip Crapo. 


Be 
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and Rockford, Ill., his last connection hav- 
ing been in Pennsylvania. 


Charles Campbell, who opened a retail 
yard at 1001 North Patterson Park avenue, 
Baltimore, Md., last year, under the name of 
the Campbell Lumber Co., has found it nec- 
essary to seek a larger location, and has 
just moved into new quarters at 6000 Reis- 
terstown road, where he has erected a two 
family apartment house, part of which he is 
occupying as an office. 


Charles G. Yerkes, executive of the Rod- 
dis Lumber & Veneer Co., Marshfield, Wis., 
was principal speaker at the regular lunch- 
eon meeting of the Marshfield Rotary club 
recently, discussing the history and activi- 
ties of his firm. He told of the origin of 
the process of manufacturing veneer by glu- 
ing together thin panels of wood, with the 
grain crossed, and told of the growth of his 
firm which, now in its fiftieth year, employs 
more than 1,000 persons. 


Axel H. Oxholm of Tacoma, Wash., 
managing director of Pacific Forest Indus- 
tries, has .been notified that his name has 
been inscribed on the “Wall of Fame” at 
the American Commons at the New York 
World’s Fair. The notification said that 
he was one of 600 American citizens of 
foreign birth who have been honored by 
the fair by having their names so inscribed 
for making outstanding contributions to 
American culture. He has been honored 
for his achievements in the field of forestry. 


Edward Hayhow has purchased the Mc- 
Bratny Lumber Co. and retail store at Davis- 
burg, Mich., formerly owned by the late 
Chas. McBratny. Several of the former 
owner’s employees have been retained and 
the company is making general progress. 
The retail store is being operated by Mrs. 
Ed. Hayhow, and H. M. Jessop is general 
superintendent of the lumber end of the busi- 
ness. The Hayhows operate a farm on the 
outskirts of Davisburg, so they have a first 
hand knowledge of the needs of the com- 
munity. 


Julian F. McGowin, of the W. T. Smith 
Lumber Co., Chapman, Ala., presenting the 
viewpoint of private industry on the national 
forestry problem at the University of Penn- 





Left—Blissfully ignorant of what's in store for them, the two candidates blindly await 
their fate. Left to right: Moorhead Smith and James H. Carr, Jr. Right—Bloody 
but still unbowed are these six members of the National Lumber Married Men's 


Protective Association, Incorpulated. 


Left to right standing: Henry Bahr, Ralph 


Lillibridge, Larry Smith, Frank Hanrahan; seated: Harris Collingwood and Joe Stearns 
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The Western 
Lumber Wholesaler 
aca (iy 
Valuable Service 





Getting the Right Stock 
Right When You Want It 


In today’s strong lumber market it's 
increasingly difficult for buyers to find 
at the mills the lumber they want. 
This condition makes still more valu- 
able the services of the Western 
Wholesaier, who is nearest to the mills, 
who knows about the stocks and where 
they can be had. 


Locating the stocks is all-important in 
today’s distribution, and indications are 
that it will be so for some time to come. 
Your wholesaler, located near the 
source of suppy, has hundreds of mills 
within a near radius, so he can reach a 
number of them by ‘phone. He can 
serve you promptly and efficiently. 


The Western Wholesalers listed in this 
column can supply ALL your needs in 
Douglas Fir, Ponderosa Pine, Western 
Red Cedar, Idaho White Pine, West 
Coast Hemlock, California Sugar Pine. 
Why not write them today? 





Mauk Seattle Lumber Company 


Our Specialties: HOMESTEAD Brand Shingles, 
2x4-8’ Fir Dimension, SEATTLE, WASH. 


Morrill & Sturgeon 


Lumber Co. rhe Mark of Quality 


Yeon Bidg., Portland, Ore. 
CARL SODERBERG Products ‘Corp. 
rineville, Ore. 
LUMBER COMPANY Pile. ° 
Manufacturers and Wholesalers Washington 











WALES LUMBER COMPANY 
Old National Bank Building 
SPOKANE, - - - WASHINGTON 


SPC x a 
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“110 Market St., SAN FRANCISCO, CALIF. 


DUNCAN LUMBER COMPANY, INC. 


Distributors for EATONVILLE LBR. CO. 
A “One Stop Station” for Lumber and Shingles. 
SEATTLE, WASH. 
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RedDevily 
for QUALITY 


No. 024 
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RED DEVIL PLATED GLASS CUTTERS 
New standard handles on all modern-line models— 
perfect finger rest. Heavily plated — cutters literally 
glide along the rule. Long-life wheel, hard bronze 
axle. Pregreased. Rust proof. 


DIAMOND 
POINT DRIVER 


Automatic. Drives points x 
at machine gun speed 1 Y SS . : 
into hardest wood—from } Os 
any angle. Holds clip of 

100 Diamond points. 


Makes glazing easy. 


DIAMOND POINTS 
Madein %" and 4" len 

100 to a stick. Will not 
corrode. Can be driven in- 
to hardest wood wit 

bending. Best made for 
sash, frames or mirrors. 











TRIANGLE POINTS 


Made of pure zinc and zinc 
coated in 6 sizes. Handy 
packages of 2 oz. to 1 Ib. 
with free driving tool. 













WALL SCRAPERS 
PUTTY KNIVES 
WOOD SCRAPERS 


Best in performance be- 
cause they are best in 
quality. 


Send for Catalog 
) LANDON P. SMITH, inc. 


IRVINGTON, N. J. 


Lumber Dealers 

Make 

Money 
on 


Abosks 





For New and Old Roofs 


Fall roofing profits! Get your full share 
of them, Mr. Dealer. Learn about 
Abesto. Sell Abesto. Push Abesto. It's 
for roofing, re-roofing and damp-proofing. 
For built-up roofs it replaces applica- 
tions of hot asphalt or tar pitch. Just 
apply it COLD. No hot kettle or other 
special equipment. Holes and cracks se- 
curely sealed. Adds years of service to 
old roofs. Here’ a fast seller that pro- 
duces good profits for retail lumbermen. 
Right now is the time to get Abesto in 
stock, to get this good business and reap 
these extra profits. SEND TODAY FOR 
THE ABESTO CIRCULAR. Learn about 
this big opportunity. Write now. 


ABESTO MFG. CO. 


Michigan City, Indiana 
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Direct Importers of 


BALSA WOOD 


STOCKS IN PORT FOR 
PROMPT SHIPMENT 


{| F.C. LUTHI & CO., weWomtans’t 
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sylvania Bicentennial Celebration in Phila- 
delphia, urged extension of sustained yield 
management and pointed to the importance 
of strong lumber markets and increased use 
of forest products as an incentive to improved 
forest practice. He spoke at the session on 
Renewable Natural Resources on “The For- 
est Problem Can Be Solved by Increased 
Production and Use.” 





RETAIL YARD CHANGES 


Houston, Tex.—Malcolm Sherrill of San 
Marcos, Tex., has been named assistant gen- 
eral manager of all lumber yards of Lynch 
Davidson & Co., Inc. Mr. Sherrill’s place 
at San Marcos will be taken by Cloyce 
Pearson. Headquarters for Lynch Davidson 
& Co., Inc., is at Houston. 


INDEPENDENCE, Mo.—New manager of the 
Badger Lumber Co.’s yard here is Myles 
Larsen. He had previously been an outside 
salesman. Mr. Larsen succeeds Ed Worden 
who resigned. 





Travels 850 Miles to See 
Football Team Play 


BerKeELey, CAuir., Oct. 1—Henry N. 
“Heinie’ Anderson, president, Twin Har- 
bors Lumber Co., Aberdeen and Seattle, 
Wash., journeyed 850 miles in order to see 
University of Michigan’s eleven trounce the 
California Bears 41-0. It was Heinie’s first 
experience in witnessing a Michigan team 
from any place but the field. Back in 1915- 
1916 and again after the World War I, 
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Heinie played quarterback for Michigan’s 
famed “Hurry-Up” Yost, and one of the 
most pleasant parts of his visit to the Bay 
cities was a reunion celebration with the 
great coach. 





Lumberman Is Candidate for 
Office of Lieutenant Governor 


LAWRENCE, Kans., Oct. 1—Carl E. 
Friend, lieutenant governor of Kansas has 
advised the AMERICAN LUMBERMAN that he 
will again be a candidate for reelection for 
a second term. Lumber interests, however, 
have always been closest to Mr. Friend’s 
heart, as he has been in the lumber business 
in Kansas for exactly fifty years, and has 
been in very close touch with the lumbermen 
there. Incidentally, Mr. Friend adds, the 
lumbermen of Kansas have always given him 
very fine support. 





Lumber Company Cuts Oak 
Six Feet in Diameter 


Forpyce, ArkK., Oct. 2.—One of the largest 
logs ever cut in this section was brought in 
recently by Fordyce Lumber Co. It was a 
red oak log six feet in diameter and 16 feet 
in length, comprising 2,100 feet of lumber. 
A count of the growth rings showed the tree 
was 190 years old. Two other logs from the 
same tree were brought in, making the total 
lumber in the tree approximately 5,600 feet. 
The logs will go through the Fordyce Lum- 
ber Co. mill to be made into oak flooring. 


Additional Dry Kilns Installed 
by Manufacturer 


WarrREN, ArRK., Oct. 1.—The Bradley 
Lumber Co. of Warren is one of the larger 
hardwood lumber’ manufacturers in the 
South. In recent years they have also cut 
a great deal of pine lumber until today both 
hardwood and pine are kiln dried in the 
eighteen kilns at this plant. 

B. Fullerton, in charge of the kilns, 
has been operating these many years and 
some time ago changed these from progres- 





Kiln drying operation, 
Bradley Lumber Co., 
Warren, Ark. Eighteen 
kilns are used to dry 
the output of this 
company, and two ad- 
ditional Standard Dry 
Kilns are now being 
installed to comple- 
ment a previous in- 
stallation. Hardwood 
and pine comprise the 
output of this mill 








sive to compartment operations. The Stand- 
ard Dry Kiln Co. installed one of its 
internal fan direct cross-circulation kilns. 
The fans in these kilns are each directly 
driven with a special glass insulation motor. 
This first installation has proven so suc- 
cessful that Mr. Fullerton is engaged in in- 
stalling two additional units of the same de- 
sign. These kilns will be used either for 
drying pine green from the saw or hardwood. 
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Among Lumber Clubs 


Nylta Opens New Season 


New York, Oct. 1.—Without doubt, one 
of the most progressive lumbermen’s clubs is 
Nylta. Primarily a lumbermen’s club, its 
membership is composed of men who are 
directly or indirectly engaged in the building 
industry. It has been functioning effectively 
ever since it was founded in December, 1920, 
and on a sound business basis. For 19 years 
it has carried on a definite educational 
program for its members without in the 
slightest degree distracting from the social 
side. Each Friday evening during fall and 
winter a meeting is held in the Club Rooms 
to hear a talk on popular and timely sub- 
jects, after which it takes on a roundtable 
aspect. Each season the Club officials ar- 
range classes which are conducted for an 
hour prior to the regular meeting, concern- 
ing grading, proper uses, and suitable species 
for various kinds of work. Also classes are 
held under the leadership of the different asso- 
ciation official inspectors. Likewise, last year a 
public speaking course was started under the 
leadership of a professor of one of the lead- 
ing New York City universities. This was 
carried on each Friday evening during the 
winter months and at no extra expense to 
members. The ten dollars a year dues in- 
cludes everything, even a banquet at Christ- 
mas, and the Nylta Christmas Party is 
known to everyone far and near. Nylta has 
at the present time a fraction under 500 
members and is operated in conjunction with 
the New York Lumber Trade Association. 
The opening of the Friday evening forum 
season for the fall of 1940 was October 4. 
The officers extend a hearty invitation to 
any lumberman from any part of the coun- 
try to attend their Friday evening meetings. 





Longview Lumbermen Earn Team 
Championship 


LonGview, WasnH., Oct. 1—Longview 
lumbermen golfers returned from a recent 
lumbermen’s golf competition in Portland, 
Ore., with the team championship and eight 
other prizes. Members of the Longview 
team and their scores for 18 holes of golf 
were George Aldrich, 77, low gross; R. 
Sackman, 80; Jack Kay, 81 and F. N. Sieg- 
mund, 86. Longview also won the team 
trophy in 1935. 





Group Meeting of Dealers 
Discusses Selling 


St. Pau, Minn., Oct. 2.—A group of 
lumber dealers enrolled in Tested Selling 
Methods held a group meeting at the “Y” 
here recently, Lee Vocker, secretary of 
Lumber Promotion, Inc., retailers organiza- 
tion, being in charge. In attendance were 
Peter B. Clute and Winifred E. Gits, Lumber 
Promotion, Inc.; G. T. Waldorf, Inter-State 
Lumber Co., Stillwater, Minn.; F. L. Morri- 
sett, Arnold Goin and E. M. Olson, W. R. 
Shaw Lumber Co.; A. H. Schwichtenberg, 
Engler Lumber Co., Inc., Lester Prairie, 
Minn.; C. A. Stanton, Don Gaasch and Ray 
Okoneski, W. C. Stanton Lumber Co.; 


Raymond A. Barthol, Harold Raak and 
Vince Hedin, National Lumber Co.; Otto 
C. Lange, J. W. Hasslen, F. H. Rand, Bob 
Hauser, S. Berglund Lumber Co.; A. West- 
berg, Roy Olson, Don Gaylord, Morris Ing- 
valson, J. E. Burchett, Jr., Harold Hermen, 
Ellsworth Ingvalson and Earl Wesley, Lamp- 
land Lumber Co. 





Cincinnati Association Holds 
Twenty-first Golf Tournament 


CINCINNATI, OHIO, Oct. 1.—The twenty- 
first tournament of the Cincinnati Lumber- 
men’s Golf Association was held recently at 
the Western Hills Country Club. New of- 
ficers, which were elected for the ensuing 
year, are: 

President—Jerry Denier, M. B. Farrin 
Lumber Co. 

Vice president—Mark L. Sloniker, Mow- 
bray & Robinson Lumber Co. 

Secretary-treasurer—Tom Mulvaney, U. S. 
Plywood Co. 





Oakland Hoo-Hoo Elects 


OAKLAND, CALIF., Oct. 1.—Election and 
installation of officers to serve Hoo-Hoo 
Club 39 for the year 1940-41 was held at 
Hotel Leamington here recently. T. T. 
Branson, Melrose Lumber & Supply Co., 
Oakland, was elected president. Other of- 
ficers elected included L. A. Godard, Hobbs- 
Wall Lumber Co., San Francisco, vice presi- 
dent; C. R. Moore, Moore Mill & Lumber 
Co., Oakland, secretary-treasurer, and D. N. 
Cords, Wendling-Nathan Lumber Co., San 
Francisco, sergeant-at-arms. 

Directors for the ensuing year are William 
Chatham, Jr., Loop Lumber & Mill Co., 
Alameda; Victor Herrman, Tilden Lumber 
Co., Berkeley; FE. F. LaFranchi, Hill & 
Morton, Oakland; H. Lincoln, Jr., Lincoln 
Lumber Co., Oakland, and George Clay- 
berg, Boorman Lumber Co., Oakland. 





Washington, D. C. Hoo-Hoo 
Elects for Coming Year 


WasuincrTon, D. C., Sept. 30—Hoo-Hoo 
Club No. 99, of this city, held its annual 
meeting at the Continental Hotel recently, 
the event bringing out a large attendance. 
Chief business was the election of officers, 
which resulted as follows: 

President—Channing S. 
George E. Walker, Ince. 

Vice President—Russell Lamar, of La- 
mar & Wallace. 

Secretary and Treasurer—John Harvey, 
George E. Walker, Inc. 

Vicegerent Snark—W. A. H. Church, Jr., 
of W. A. H. Church, Ine. 

Directors—George Huguely, Jr., Gal- 
laher & Huguely Co.; R. B. Riley, Jr., 
Johnson & Wimsatt, Inc.; S. Dumont; John 
Blake, Barber & Ross Co., and George 
Fredericks, Ney Sales Co. 


Walker, of 


Ten new members were admitted and the 
reports of the secretary and treasurer, along 
with those of the dance committee, and of 
John Harvey, the official delegate to the na- 
tional convention in Chicago, were received 
and acted upon. 
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NO OTHER 
BATHROOM CABINET 
OFFERS ALL THESE 

FEATURES! 
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SEAMLESS One-Piece Drawn Body 
—finished in vitreous porcelain .. . 
Easy-to-clean, gently rounded in- 
side corners . . . Square outside cor- 
ners and %-inch return flange for 


easy setting in tile . . . Adjustable 
stainless steel shelf supports and 
standards . . . Stainless steel tooth- 
brush holder . . . Bar and spring 
door-stop—shock absorbing .. . 
Razor blade drop . . . Chromium 
plated piano hinge . . . Bullet door 
catch... .“Jiffy” ratchet mirror clips. 


LAWSON 
he 


VITREOUS PORCELAIN 





@ WRITE today for full details of this 
cabinet and the complete line of 72 
other Lawson Cabinets priced for every 
requirement! 


THE F. H. LAWSON CO. 
Producers. of Quality Chodusts. Since 1616 
Bathroom Equipment Division, Dept. AL-7 
CINCINNATI, OHIO 


SOLD B 
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B. C. Cut Exceeds 1939 


Vancouver, B. C., Sept. 28.—British Co- 
lumbia lumber production increased 84,000,- 
000 feet over 1939 in the first eight months 
of this year, and the official saw log scale 
totaled 2,246,914,120 board feet. Noticeable 
upturn in Canadian housing, and an active 
market in Britain were leading features. The 
cut included 1,105,000 feet of fir; 467,000,000 
of western hemlock; 268,000,000 of cedar, 
and 130,000,000 of spruce. 
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HANGER ATTACHED ~ NOTE REINFORCEMENT 

TO INSIDE OF DOOR OF HANGER 
Put FRANTZ “Giide” track and door hang- 
ers up against any other type on the market, 
and you'll see why FRAN T Z gives you the 
“edge’’ on competition and puts “more pow- 
er’ behind your selling efforts. 





“Glide” combines both track and watershed 
in one piece....is absolutely bird- proof and 
waterproof.. .has telescope j joints providing 
a smooth, continuous track, and is easily in- 

stalled without brackets. These features, and 
many more, plus all-round ruggedness and 
high quality, create ready sales at a generous 
profit, insure customer satisfaction, and en- 
courage repeat business. Write today. 


FRANTZ MANUFACTURING co.) 
STERLING, ILLINOIS 


FRANTZ 
Geuararabecd BUILDWARE 





















CAULKING 
COMPOUND 


FOR ASBESTOS 
SHINGLE SIDING 
It is necessary to seal Nail Holes, Cor- 
ners and Openings around Windows 
and Doors in order to provide a really 


Waterproof Job—Use CALBAR CA 
COMPOUND. ees: 


Asbestos Shingle Siding usually requires a 
Brilliant White color or Brilliant Light Gray, 
other colors can also be furnished. Made ir 
several Grades, easily applied with Calbar 
Pressure Gun. 


Send for information or order thru your Jobber. 
CALBAR Paint & Varnish Co. 
Manufacturers of Technical Products 
2612-26 N. MARTHA ST. - PHILADELPHIA, PA. 












HANDY BOCKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 


AMERICAN LUMBERMAN, 431 Se. Dearborn St., CHICAGO 
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eres What's New 


Catalog Shows Line of Over-Head 
Doors 


A blue and silver cover attracts attention 
to a booklet which describes and promotes 
the new models of overhead doors manufac- 
tured by the Howell Manufacturing Co., 
Eddystone, Pa. The product is trade named 
“How-ell-dor” and is offered in a wide va- 
riety of designs to fit residential, service 
station and commercial needs. The company 
calls attention to the fact that from their 
selection of residential garage doors a home 
builder may find one which harmonizes with 
the architectural pattern of his house. The 
service station and commercial models are 
designed to be attractive and are suited to a 
wide variety of uses. Automatic electric 
operators are available for both large and 
small doors. The booklet gives architects 
specifications and general details of head 
room and clearances. Copies of the catalog 
may be had upon request to the manufac- 
turer. 


Series of Truck, Tractor, and Six- 
Wheeler Models Is Announced 


A new line of truck models suited to a 
wide variety of uses has been announced by 
Mack Trucks, Inc., New York, N. Y. 
Driver comfort and safety received special 
attention as the new trucks were planned 
and it is claimed that cabs are arranged for 
convenience and ease of operation. The new 
line includes models in truck, tractor and 
six wheel styles. The three six wheelers 
are available in a variety of wheelbase 
lengths and the tractor models may be had 





in a size suitable for sleeper cab. Motors 
range in horsepower from 118 to 175. Deisel 
engines are available in some models. Stand- 
ard transmissions have five speeds and a 


ten-speed transmission is available for all 
the Mack line. A choice of approximately 
five rgar axle ratios is offered with each 
model. 

Detailed specifications as to performance, 
construction features, capacities and new 
developments, are available. Information 
about any model for any type of service may 
be had from the company. 


Manufacturer Offers Samples of 
New Corner Bead 


A recent development of the Milcor Steel 
Co., Milwaukee, Wis., is announced as the 
new “Super-Ex” corner bead. Through the 
use of a half solid, half expanded wing, 
“Super-Ex” combines the rigidity of a 
solid wing corner bead with the plaster- 





bonding qualities of an expanded metal wing, 
the manufacturer states. The central section 
of the unit is a “backbone” of steel, per- 
forated and double fluted for strength. The 
remainder of the wing is of expanded mesh, 
insuring a plaster bond and a building corner. 
The solid wings of “Super-Ex” extend on 
either side of the nose of the bead to reach 
the base wall at all points. “Super-Ex” is 
stamped and expanded from one piece 24 
and 26 gauge “Titecoat” galvanized steel. 
For a sample of this new product, write to 
the Milcor Steel Company, Milwaukee, Wis. 


Offer New Fire Retardant 
Insulating Lath 


A newly developed one-half inch insulat- 
ing board known as “Fir-Tex Fire-Retard- 
ant” insulating board lath, manufactured by 
the Fir-Tex Insulating Board Co., Portland, 
Ore., has recently been tested by the Under- 
writers’ Laboratories, Inc. In the Under- 
writers’ tests the new lath was used on both 
sides of wood. studding, plastered with gyp- 
sum plaster and reinforced with poultry net- 
ting. The tests indicated that such a 
partition would delay the spread of fire from 
one portion of a building to an adjacent por- 
tion of the same building for at least one 
hour. The product is compounded of felted 
wood fibers mixed with microscopic flakes 
of expanded vermiculite. It is claimed that 
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these flakes form innumerable fire walls in 
each cubic inch of lath. “Fir-Tex Fire- 
Retardant” board is available in one-half 
inch thickness, 18 x 48 inches in size. Fur- 
ther information may be obtained from the 
manufacturer. 


Economy Engine Included 
in Truck Line 


A new four-cylinder economy engine is 
included in the 1941 line of trucks manu- 
factured by the Ford Motor Co. The new 
engine develops 30 
horsepower and _ is 
intended for light de- 
livery operations. Im- 
provements in the 85 
and 95 horsepower 
Ford engines were 





New model [58-inch 
wheelbase Ford V-8 





announced at the 
same time. Either of 
these larger engines 
is available in the 158 
and 134 inch wheel- 
base conventional and cab-over-engine trucks. 
Rear springs are newly designed for greater 
load capacity. Factory installed frame rein- 
forcements are available at no extra cost. 
The 158 inch wheelbase “regular” Ford 
model shown in the illustration has a load 
space of 142 x 82 inches. The 134 inch 
wheelbase cab-over-engine stake truck has 
identical load space dimensions. Other mod- 
els are available on wheelbases of 112 or 
101 inches. Tractor trailer chassis may be 
had at no extra cost. A four speed trans- 
mission is standard on the 30 horsepower 
engine and optional on 85 horsepower units 
in three-quarter and one ton models at a 
higher price. 





Claim Geat Durability for New 
Asbestos-Cement Shingle 
For Siding 


A new form of white asbestos-cement sid- 
ing shingle called “Vitramic” is said to 
possess qualities of great durability. It has 
been recently introduced to the Eastern trade 
by its manufacturer, The Ruberoid Co., New 
York, N. Y., and will be available to dealers 
throughout the country around the first of 
the year. According to the announcement 
“Vitramic” has a non-porous, vitreous un- 
glazed surface which is so hard that it cannot 
be scratched with a knife. The manufacturer 
claims that the material is fireproof and 
waterproof and will not be darkened, even 
temporarily, by rain or snow. The general 
appearance of “Vitramic” is that of thatched 
wood shingles or painted wave-edged clap- 
boarding, this effect being heightened by 
wood-grain texturing. ‘“Vitramic” is made 
in standard-sized strips and may be applied 
either in new construction or over old side- 
walls. Stainless steel nails are used to 
prevent rust spots. Further information 
about the new product may be had upon 
request to The Ruberoid Co. 
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Announce New Book of Successful 
Fireplaces 


The eighth edition of the “Book of Suc- 
cessful Fireplaces,” a source of information 
on fireplace design, has recently been an- 
nounced by its publishers, The Donley 
Brothers Co., 13928 Miles Ave., Cleveland, 
Ohio. The company is the manufacturer 
of the “Donley Heatsaver” and fireplace 
accessories. Besides containing a _ large 


number of pictures and designs of fireplace 
exteriors the new book has a chapter on 





fireplace troubles and how to prevent and 
correct them. There is a discussion of out- 
door fireplaces. A chapter on heat circu- 
lating fireplaces discusses the features of 
the “Donley Heatsaver.” The book is avail- 
able at a small cost from the Donley com- 
pany. 


Manufacturer Announces 1941 
Model Paint Conditioners 


A new 1941 model paint conditioner de- 
signed to accommodate four one quart cans 
of paint at once has been announced by its 
maker, Landon P. Smith, Inc., Irvington, 
N. J. George L. Lee, president of the com- 
pany is shown demonstrating the new model, 
known as the “Red Devil” No. 30, which 
is equipped with a timing device to auto- 
matically stop operation at the end of any 
predetermined conditioning period up to 15 





minutes. The timer is standard equipment 
on this model. It is claimed that a new 
pedestal base which places the unit at counter 
height is designed to absorb vibration. 
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Crater 
Lake 


Box & 
Lumber Co. 


LAMAT 


Ponderosa p ine 
100% DEPENDABLE 








The recognized superiority of timber 
grown in the Klamath region makes 
this Klamath Ponderosa Pine a qual- 
ity leader. And in our modem mil] 
we follow up this basic quality with 
careful seasoning and _ accurate 
manufacturing. Let us supply you 
with SELECTS and COMMON, S4S, 
— or ROUGH, SHOP and 


Member of the Western Pine Ass’n. 


Crater Lake Box & Lumber Co. 
Sprague River, Oregon 





SUGAR & WESTERN 
PINE AGENCY 


#1 MONTGOMERY ST 
SAN FRANCISCO, CALIFORNIA 


a) L) GA ae Pattern Lumber 


Selects and 

| sy 7 % e TTY) 
California Ponderosa Pine 
Mouldings and Cut Stock 





COLONIAL CEDAR COMPANY 


2501 Northlake Ave., Seattle, Wash. 


cer SHAKES 


“Totem,” Hand-Split -- “Fitite,” Processed 





HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGC 





LUMBER CO. 


ALAMOGORDO, NEW MEXICO 


This modern mill offers you a 
full line of Lumber and Lum- 
ber Products in DOUGLAS FIR, 
WHITE FIR and PONDEROSA 
PINE. Stock of first quality, 
carefully seasoned. accurately 
manufactured. High-altitude 
Fir, especially suitable for con- 
struction work. Good supply of 
fine Ponderosa. Box Shooks 
and Crates. Here’s a timber 
supply of more than 1/2 billion 
i feet, a mill with up-to-date ma- 
service chines. a working organization 
skilled in quality production. 
We will appreciate your in- 
to the quiries and orders. Write to 
Southwest Lumber Co., Alamo- 
trade gordo, New Mexico. 











Correctly Designed Parts for 


TAIRWAYS 


Complete stocks for prompt shipment in OAK, 
RED GUM, BIRCH, YELLOW PINE. Other 
weods also available. 


With our modern equipment, we invite in- 
quiries to take care of your CIRCULAR and 
ODD STAIRWAY JOBS. Send us your prob- 
lems in special or difficult millwork, 


Write for Stair Folder “G.” 


Corbett Cabinet Mfg. Co., %* Px** 











INVISIBLE HINGES 

















Are you in position to answer the 
questions of builders, owners, and 
architects about this new hinge 
that will develop from our na- 
tional advertising? 


Write for these facts. 


SOSS MANUFACTURING CO 
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New Plywood Moving Picture 
Shows Production in Color 


The Douglas Fir Plywood Association has 
added another outstanding achievement to 
its already long and distinguished list in the 
field of sales promotion. The Association’s 
latest contribution to the art of modern 
scientific selling is a full-color, sound accom- 
panied moving picture entitled “Douglas Fir 
Plywood.” Shown in Chicago on September 
23 as the climax of a luncheon for about 50 
salesmen, distributors and users of plywood, 
the picture was declared by many to be the 
best commercial movie produced thus far. 

Immediately following the luncheon, W. E. 
Difford, merchandising manager and director 


of the Association, addressed the meeting. 


The promotion campaign for the coming 
year was illustrated with a series of charts 
showing the manner in which established 
consumer fields would be cultivated and new 
fields for plywood use exploited. 

There have apparently been some stories 


plywood piece is for exterior use. Every 
piece of phenolic resin hot plate Douglas fir 
plywood for exterior use is plainly marked 
‘EXT DFPA,’ by every mill member of our 
association. If it is not so marked it is not 
intended for exterior use.” 

Immediately after the conclusion of Mr. 
Difford’s remarks the motion picture was 
shown. It is in four parts, the first depicting 
logging operations, the second showing the 
various processes in the manufacture of ply- 
wood, the third describing plywood dealer 
helps, and the fourth delineating in photo- 
montage style the many uses for plywood. 
The first part is as dramatic and thrilling 
as any Hollywood production. The second 
should command the attention of anyone hav- 
ing even a passing interest in modern manu- 
facturing processes, and arouse the admira- 
tion of anyone having an appreciation of the 
rhythmic coordination that is modern in- 


Every operation in the manufacture of fir plywood from the "barking" of the peeler block to the 
sanding of panels is shown in color in the Douglas Fir Plywood Association's moving picture 


circulated to the effect that export demands 
for Douglas fir plywood are so great as to 
threaten a shortage for domestic use. Mr. 
Difford branded these stories as false, and 
offered production, consumption and export 
figures to prove his statement. 

More efficient methods and expansion of 
plant iacilities were among references made 
by Mr. Difford to trends in the mills. Im- 
portant in these trends is the rapid con- 
version of mills from the cold plate to the 
hot plate process. 

“All plywood made for exterior use,” said 
Mr. Difford, “is hot plate, but not all hot 
plate is made for exterior use. There need 
be no guess work about whether a given 


dustry. The third part is an exposition of 
a very complete merchandising program, 
and the fourth, showing interior and exterior 
applications of plywood, cannot be surpassed 
for sheer beauty of color photography. It 
should prove fascinating to audiences com- 
posed of women. 

Free of any semblance of blatant publicity 
motives, the picture stands on its own merits 
as a highly entertaining feature. It is avail- 
able free of charge for showing before any 
adult group. Arrangements can be made 
through the Douglas Fir Plywood Associa- 
tion, Tacoma Building, Tacoma, Wash., or 
through any of the Association’s branch 
offices. 














BILL OF MATERIAL 
CONCRETE AND BRICK WORK: 


18 yards concrete 

1400 8-inch concrete blocks 
850 common bricks 

26 lin. ft. 8x12 flue lining 
| cleanout door 


Mortar for above 


LUMBER: 

1 pe. 2x8—I6 No. | plate 

4 pes. 2x8—12 No. | plates 

{ft pes. 2x8—I10 No. | plates 

1 pe. 2x8—8 No. | plate 

42 pes. 2x8—I2 No. | joists 
12 pes. 2x8—I6 No. | joists 

7 pes. 2x8—10 No. | headers 
1080 ft. 1x6 No. 2 S4S 

106 pes. 1x3 cut bridging 

800 lin. ft. 2x4 No. | plates 
325 pes. 2x4—8 No. | studs 

42 pes. 2x6—12 No. 1 ceiling joists 
12 pes. 2x6—I6 No. | ceiling joists 
8 pes. 2x8—8 No. | studs 

32 pes. 2x6—I6 No. | rafters 
15 pes. 2x6—8 No. | rafters 
10 pes. 2x6—10 No. | rafters 
3 pes. 2x6—12 No. | rafters 
1000 ft. Ix4 No. 2 S4S 

4 pes. 1x8—10 No. 2 ridge 

7 pes. 1x6—8 collar 

1800 ft. 1x8 No. 2 shiplap 

1600 ft. 34x8 bevel siding 

80 lin. ft. 1%@x8 finish 

120 lin. ft. 1%x3 rake molding 
120 lin. ft. 1%@x6 finish 

16 ft. {x6 car siding 

850 ft. %xl'¥2 flooring 
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164 ft. Y4-inch plywood 
ROOF, WALLS, CEILING: 


13 squares roofing 
5 rolls waterproof paper 


470 sq. yds. interior wall and ceiling to 


finish 


MILLWORK, WINDOWS, DOORS: 


coal chute 
bsmt. sash units 
0.S. door frame 3-0x7-0 cir. hd. 
0.S. door frame 2-8x6-8 cir. hd. 
twin window frames 26x24, 2-It. 
twin window frame 24x16, 2-It. 
single window frames 26x24, 2-It. 
single window frame 26x20, 2-It. 
twin sash frame 1-4x2-1, 2-It. 
louver frames 8 inches by 2-0 
plank door frame 
wds. 26x24 2-It. div. 12-It. gla. 
wds. 24x16 2-It. div. 12-It. gla. 
wd. 26x20 2-It. div. 12-It. gla. 
sash 1-4x2-1—13g leaded 
door 3-0x7-0—134 circle top detail 
door 2-8x6-8—134 2 pan. 9 Its. 
doors 2-6x6-8—I% 2 pan. 
deors 2-4x6-8—134 2 pan. 
door 2-0x6-8—I% 2 pan. 
door 1-6x6-8—13, 2 pan. 
doors 2-8x6-8—1I3, 5X pan. 
inside door jamb stops 

19 sides door trim 

! side door trim circle top 

14 sides window trim 

300 lin. ft. 54-inch base 

320 lin. ft. shoe 

200 lin. ft. picture molding 

42 lin. ft. hook strip 

16 lin. ft. pole 


Complete Blueprints, Specifications and 


BED RM 


G.lo x II-3 


LIVING RM. 


i7-Oxe 4A 3 


lin. ft. txt2 shelving 
thresholds 
medicine case 
china cabinet 
set kitchen cabinets 
scuttle panel 
plumbing panel 
bsmt. stair 
HARDWARE: 
250 Ibs. sash weights 
3 hanks sash cord 
3 prs. 4x4 butt hinges 
it prs. 32x32 butt hinges 
{ cylinder lock 
1 mortise lock, 3T 


List of Materials, $3.50 


American Lumberman Howe Plan No. 25 


{1 mortise locks, IT 

12 sash locks 

12 sash lifts 

2 prs. 22x2 butt hinges 
{ cupboard turn 

13 prs. offset hinges 

6 elbow catches 

7 pulls 

500 Ibs. nails 


SUBCONTRACTS: 


Plumbing 
Heating 
Electrical 
Painting 
Sheet Metal 
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American Lumberman House Plan No. 247 








BILL OF MATERIAL 


CONCRETE AND BRICK WORK: 


22 yards concrete 

1475 concrete 8-in. blocks 
52 lin, ft. 8x12 flue lining 
3000 bricks 

! clean out door 

1 9-in, thimble 

| ash dump 

| damper 

50 fire brick 


Mortar for above 


HARDWARE, ETC.: 


400 Ibs, nails 

| coal chute 

460 Ibs. sash weights 
6 hanks sash cord 
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5 cellar sash sets 

23 sash lifts 

23 sash locks 

| eylinder lock 

{ mortise lock 3T 

{! mortise locks IT 
3 pairs 4x4 butts 

{1 pairs 3'/2x3' butts 
29 pair cabinet hinges 
29 cabinet latohes 

12 cabinet pulls 

| pair hinges & lock, package door 


LUMBER AND MILLWORK: 


3 pes. 2x8—Ii2 No. | plates 
9 pes. 2x8—10 No. | plates 
2 pes. 2x8—14 No. | plates 
136 lin. ft. termite shield 
28 pes. 2x10—16 No. 1 joist 


Complete Blueprints, Specifications and List of Materials, $3.50 


34 pes. 2x10—1i2 No. 1! joist 
4 pes. 2x10—10 No. 1! joist 
114 pes. cut bridging 
1300 ft. ix6 No. 2 D&M 
900 lin, ft. 2x4 No. | plates 
34 pes. 2x4—12 No. | studs 
325 pes. 2x4—8 No. | studs 
2000 ft. 1x8 No. 2 shiplap 
19 pes. 2x8—16 No. | elg. joists 
31 pes. 2x8—12 No. | elg. joists 
32 pes. 2x6—22 No. | rafters 
8 pes. 2x6—12 No. | rafters 
1000 ft. ix4 No, 2 S4S 
2000 ft. 34x8 clear siding 
1050 ft. %xt¥2 flooring 
175 lin. ft. ix6 clear finish 
125 lin, ft. 2% cornice mold 
5 cellar frames 
5 cellar sash 10x16 3b 
basement door 2-8x6-8 13% 5X 
plank frame 
outside door frame 3-0x6-8 detail 
outside door frame 2-8x6-8 
package frame 
330 lin. ft. 5% base and shoe 
150 lin. ft. picture molding 
20 lin, ft. hookstrip 
10 lin. ft. pole 
2 thresholds 
{ mantel shelf 
| grade stair 
{ basement stair 
200 ft. Y% in. 3-ply for floors 
| disappearing stair 
6 ft. Ixt2 No. 2 shelving 
linen ease 
2 dressing room cases 


| set kitchen cases 

1 medicine case 

(6 lin. ft. porch and balusters 
triple window frame 26x24 2C 
triple window frame 26x20 2C 


w 


twin window frames 26x24 2C 


twin window frame 20x!6 2C 


single window frame 26x24 2C 
single window frames 24x20 2C 


no = 


single window frame 20x20 2C 
single window frame 18xi6 2C 

twin window frames 20x18 2C 

sash frame 2-4x3-5 

0 windows 26x24 2 Its. top 6 Its. gla. 
windows 26x20 2 Its. top 6 Its. gla. 
windows 20x16 2 Its. top 6 Its. gla. 
windows 24x20 2 Its. top 6 Its. gla. 
window 20x20 2 Its. top 6 Its. gla. 
window 18xi6 

windows 20x18 

sash 2-4x3-5 13% div. 6 Its. 

door 3-0x6-8 134 2 pan. 6 Its. 

door 2-8x6-8 134 3X 1 It. 

package door 

doors 2-6x6-8 1% 2 pan. 

doors 2-4x6-8 1% 2 pan. 

door 1-6x6-8 1% 2 pan. 

10 inside jambs 5% 

22 sides door trim 

19 sides window trim 


or wm ef eg ef bP Ke eX NN WKH KF ND = = 


ROOF, WALLS, CEILING 

6 rolls waterproof paper 

14 sqs. shingles 

500 sq. yds. ceiling and inside wall to 
finish 

SUBCONTRACTS: 


Plumbing, heating, electric, sheet metal. 
painting. 
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To Survey Retail Stocks 
at Request of Advisory 
Defense Commission 


“There is no general bottleneck in lumber,” said John W. Watzek, 
Jr., chief of the Lumber & Timber Products Division of the 
Advisory Commission to the Council of National Defense in a 
letter to H. R. Northup, secretary-manager National Retail Lumber 
Dealers’ Association. 

“The only danger in the situation,’ Mr. Watzek stated, “arises 
in the possibility of poorly timed or congested buying. I think 
it would be helpful if the National Retail Lumber Dealers’ Asso- 
ciation could furnish us each month, as promptly as possible, infor- 
mation on current trends in sales and stocks of lumber in the retail 
yards. This information would supplement information we are 
already getting from lumber manufacturers, and would give us a 





ALL INFORMATION SUBMITTED WILL BE HELD CONFIDENTIAL AND NO INDIVIDUAL RETURNS WILL BE DISCLOSED 





NATIONAL RETAIL LUMBER DEALERS ASSOCIATION 
515 Union Trust Building 
WASHINGTON, D.C, 


MONTHLY SURVEY OF RETAIL LUMBER SALES AND STOCKS 





n is to be made, board foot information is necessary. Hf your current records 
do not give 5 ed that you give a well-informed estimate of the quantities. 











Total Lumber Stocks (Include Flooring) : 
October 1, 1940 Board Feet 


September 1, 1940 Board Feet 


Total Lumber Sales: 
September, 1940 Board Feet 
August, 1940 Board Feet 
It will be helpful in appraising the present lumber supply and demand situation if you will give your estimate 
of the relative proportion of the lumber you sold in the past month used for the following purposes : 
Per cent of 
» September Sales 
Construction 
Home building (private) 
Other private construction 
Public construction (Federal, State, Local) 
industrial and Commercial Uses 
Other (Specify) 


Comments: 


For Line Yards: This report covers yards in the States of 











more comprehensive picture of the current lumber situation.” 

In compliance with this suggestion, Mr. Northup has sent out to 
retail lumber dealers throughout the nation a questionnaire on 
stocks, which is reproduced herewith, explaining that request for 
information “derives from the lumber supply and demand situation— 
Defense requirements plus normal requirements. We are attaching 
a simple, abbreviated report form asking you the necessary ques- 
tions; space is also provided for such comments as you may wish 
to make on the current situation. Please give us your best estimate 
of the board footage of lumber you have in stock, and your sales 
for the last two months. No information in individual returns will 
be disclosed. The extra copy of the report form is for your own 
record. We are sending this material direct to you from this office, 
with a view to eliminating the extra work which would be neces- 
sary in the office of your State secretary, and to facilitate our 
making and releasing each month an analysis of the stock situation 
as quickly as possible. The results of this survey will be made 
available to you and the State associations, and to the Federal 
agencies requesting it. There are certain obvious advantages to 
our industry in having an intelligent tabulation of the stock situa- 
tion from month to month. May we therefore urge your cooper- 
ation in returning this questionnaire promptly?” 





You give your customer a bond of satisfaction. A fac- 
tory guarantee for Lifetime. Warranty Certificate 
packed in every box. Proof, beyond all question, Dex- 
ter-Tubular Locks are fine quality. Lear how this line 
will work for you—and why 3,000 dealers have sold 
millions of Dexter-Tubular Locks. Limited Dealership. 
Write. 


“Bit-Guide” Helps 
Clinch Sales 


Simply clamp the Dexter 
Bit-Guide on the door and 
drill hole. No measuring. 
No squaring, Self-center- 
ing. No chance to cut into 
face of door, a perfect job 
in a few minutes. 


Loan the Bit-Guide to your customers. Sell ‘em Dexter- 
Tubular Locks and let ‘em use the Bit-Guide. Makes 
installation doubly fast — wins contractors, builders, 
and volume users—and makes selling doubly easy. 


FREE! 


FACTS and FEATURES 


Tells How to use Dexter Bit-Guide. How 
to Demonstrate Dexter-Tubular Locks. 
What to Say in Selling. Value to YOU 
in dealing Direct with Factory. 8 illus- 
trated pages of sound selling sugges- 
tions. Send for your copy. No obligation. 


National 


rass Company, Mfrs. 


GRAND RAPIDS, MICHIGAN 


Builders Hardware 
Cabinet Hardware 
Screen Door Hardware. 
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FOR BEAUTY, FINISH 


and UTILITY DIXIE 
BRAND OAK FLOOR- 
ING HAS NO EQUAL! 


WE DO NOT MAKE 
THE MOST OAK 


FLOORING BUT WE 
DO MAKE THE 
BEST! 





W.R.WRAPE STAVE COMPANY 
Post Office Box 182 


LITTLE ROCK, ARKANSAS 





AND BIRCH 
LOORIN G 


Our new flooring plant is equipped 
with the most improved type machines. 
You'll appreciate the better manufacture 
and superior quality of WELLS Flooring. 
Try a car now at low prices. 


&SIWWXELLAS 


LUMBER COMPANY 


Pymmurad plaice 
F 


MAN UEACTURERS 
MENOMINEE MICHIGAN. 














Ask Your Wholesaler 
for “ALGER” BRAND 
LONG LEAF SHED & YARD STOCK 
MOULDINGS, LATH, SHINGLES. 
The Alger-Sullivan Lumber Co. 


CENTURY, FLORIDA 








Nee 


JAMES W. SEWALL \ 


Consulting Forester 


JAMES W. SEWALL 
Old Town, Maine 
Established 1910 


PHILLIPS & BENNER 
Ruttan Block, 
Port Arthur, Ontario 











Television Station Uses 
Copper-Sheathed Lumber 


SAN Francisco, CALIF., Sept. 30.—For the 
world’s first station built exclusively for tele- 
vision, W6XAO, now being erected atop 
1700-foot Mt. Lee, overlooking Hollywood, 
Calif., approximately 120,000 feet of lumber 
and 22,600 square feet of copper sheathing 
will be used. 
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Wage-Hour Administrator 
Will Enforce Compliance 


WHOLESALERS OF THREE STATES 
CONFER WITH WAGE-HOUR 
REPRESENTATIVES 


New York, Sept. 30.—Beatrice Bisno, su- 
pervising inspector, and Joseph E. O’Grady, 
attorney of the Wage-Hour Division, ad- 
dressed a group meeting of lumber and mill- 
work wholesalers, held under National- 
American Wholesale Lumber Association 
auspices, Sept. 17. Members and non-mem- 
bers from New York, New Jersey and Con- 
necticut were invited. Various sections of 
the law and regulations were explained in 
detail. Questions from the floor were an- 
swered. It is the desire of the Wage-Hour 
Division ior the territory comprising New 
York, New Jersey and Connecticut to ac- 
complish mass or group adherence by the 
filing of “compliance certificates.” A spe- 
cial bulletin in connection with the meeting 
is being addressed to those wholesalers in 
the territory mentioned. Later on, more de- 
tailed information will be issued by this 
association to the membership in general. 

It is the intention of the Division to send 
inspectors to the various offices of whole- 
salers promptly. A reasonable time will be 
afforded each wholesaler to study a ques- 
tionnaire so that it may be filled out care- 
fully and accurately. The questionnaire need 
not be filed with the Division until an in- 
spector calls. Considerate co-operation on 
the part of the Division is assured. 


WAGE-HOUR DRIVE COMPLETED IN 
VIRGINIA—WEST VIRGINIA— 
MARYLAND 


WasHINGTON, D. C., Sept. 30.—Mary- 
land, Virginia, and West Virginia are the 
first States in which the drive of the Wage 
and Hour Division for compliance in the 
lumber industry with the Fair Labor Stand- 
ards Act, was completed. Reporting from 
regional headquarters at Richmond, W. C. 
Cole, regional director for the three States, 
said that during the lumber campaign in his 
region, 1,147 inspections were made. Lum- 
ber is one of the major industries in the 
three States. Sawmills, logging camps, con- 
centration yards, and wood-using factories 
were among the plants inspected. 

Mr. Cole said that 497 were in full or 
substantial compliance with the law. Ex- 
empted because of strictly retail or intra- 
state business were 280 firms. Violations 
were found in the remaining 370 establish- 
ments. Some, however, were more technical 
than actual, but were counted because the 
campaign was primarily educational rather 
than actual, but were counted because the 
period of the drive, back wages totaling 
nearly $70,000 were found payable to 3,404 
employees of lumber plants to bring their 
wages up to the legal minimum. 

In Washington, Col. Fleming commented 
on the fact that inspectors have found that 
the majority of violations apparently have 
been “unwitting, and due to ignorance of 
the law. Now, however,” he continued, “the 


industry has no excuse. The attention of 
every lumberman and allied operator in the 
country has been brought to the existence 
of the Fair Labor Standards Act and the 
necessity for its enforcement. We feel that 
any further violations found can not be 
excused on plea of ignorance. While the 
educational drive is over in these three 
States, enforcement to the full extent of the 
law will continue.” 


NEW RAIL LAW RELIEVES BURDEN 
OF LAND GRANT RATES 


WasHINncTon, D. C., Sept. 30—The 
Transportation Act of 1940, commonly 
known as S. 2009, became a law Sept. 18, 
and is the culmination of a report made by 
a committee appointed by the President two 
years ago. The law does not include all 
recommendations made by this committee; 
as examples, it does not revise the rate- 
making rule in the way recommended; it 
leaves in effect the substance of the long- 
and-short haul clause; it does not touch the 
subject of intrastate rates; it provides no 
tolls for the use of improved waterways; 
and it does not discontinue the operation of 
the Federal Barge Line. The railroads re- 
gard as unwise a provision dealing with ex- 
port rates on agricultural products; and 
think the law should exercise a restraining 
influence over improvident expenditure of 
public funds for extension of waterways. 
The law does not modify the Panama Canal 
Act or the Denison Act. 


1. The Act contains a declaration of na- 
tional policy under which Congress pledges 
itself to treat all modes of transportation 
fairly and impartially, with the purpose of 
giving the country a sound transportation 
system, under which all carriers will all be 
regulated by the same agency and in the 
public interest. 


2. It makes a beginning toward regula- 
tion of water carriers, but bulk carriers are 
exempted. However, the Act does place 
under I.C.C. regulating authority all car- 
riers except air. 

3. The Act improves, in some respects, 
the mechanics of the consolidation process. 
It is unnecessary for the Commission to pre- 
scribe a fixed plan, and the Commission is 
given greater discretion in safeguarding the 
public interest, but a provision is included 
ostensibly in the interest of labor, the tend- 
ericy of which will be to prevent. bringing 
about economies. 

4. The Act relieves some of the railroads 
to a certain extent in the matter of Land 
Grant rates. True, it provides that the mili- 
tary and naval property of the United States 
moving for military and naval purposes shall 
still be transported at Land Grant rates, and 
it further prohibits the application of the 
relief to railroads which do not release their 
claims against the United States to interest 
in lands which have not yet been conveyed 
to the railroads. This exception will pre- 


(Continued on Page 67) 
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Asphalt Shingle Roofs 
Last Years Longer 
Securely Fastened With 





PROFIT- 
WINNERS 


for 


LUMBER 
DEALERS 


It will pay you well, Mr. Dealer, to push and feature 
Seal-All Clips. They're needed and wanted for use 
with asphalt hexagonal shingles, standard and giant 
strips, rolled roofing. Prevent raising of shingle sec- 
tions. Prevent tabs from blowing up. Keep roofs in 
good condition for years. Endorsed by leading roof- 
ing manufacturers. 


Simple, easy to handle. No special tools needed. 
Not easily noiiceable on any roof. Do not in any 
way detract from roof's beauty. 

Used with various thicknesses and materials in the 
following types: Regular Copper, Medium Copper, 
Regular Galvanized, Giant Copper. 

Let us send you full information and free samples. 
Get started selling this money-making line. Why not 
write us today? 


SEAL- ALL CLIP CO. 


O. Box FLINT, MICH 
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SULLIVAN LUMBER CO. 


ie ie OREGON 


as sreek . i ‘coe ‘ams 


SPRUCE, HEMLOCK, CEDAR, PINE 
Reliable Shippers 28 Years 
WRITE US! AIR MAIL ONE DAY EACH WAY! 











Richard Shipping Corp. 


Established 1847 


44 Beaver Street, NEW YORK 


Ocean Freight Brokers 
and Contractors 


Foreign Forwarders, Customs Bro- 
kers. We handle all classes of cargo 
and attend to collectior of invoices. 


Special department handling export lumber shipments 
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Producing Color Film 


Loncview, WaAsH., Sept. 25.—James A. 
litzPatrick, widely known producer of tech- 
nicolor “Traveltalk” films, is now engaged 
in producing a color picture here for the 
Weyerhaeuser Timber Co. The film will be 
a companion picture to “Trees and Men.” 
The new picture will depict the timber in- 
dustry as a modern, streamlined operation, 
perpetual in nature and contributing vitally 
to American life by providing the major 
item of material for home construction. The 
film will be made under the guidance of 
Roderic Olzendam, public relations director, 
who also will be narrator. 





Connector Construction De- 


scribed in New Booklets 

WasHIncTon, D. C., Sept. 30—Two 8- 
page booklets—‘“Installing Teco Timber 
Connectors in Light and Heavy Timber 
Structures” and “Packing Plants, Economi- 
cal Market Sheds, and Warehouses Use 
Timber Connector Construction”—have just 
been prepared by the Timber Engineering 
Co. The latter publication has been written 
particularly for citrus producers, State agri- 
cultural marketing boards and others inter- 
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ested in economical warehousing. The book- 
let contains many photographs, including one 
showing a structure with a 100-foot roof 
truss span. The other publication is a pic- 
torial presentation of the fundamental steps 
required for installation of timber connectors 
in timber members; it was prepared to as- 
sist engineers, contractors and designers of 
timber structures. Copies may be obtained 
from Timber Engineering Co., 1337 Con- 
necticut Avenue, Washington, D. C. 


Want to Truck Heavier Loads 


of Defense Materials 

LouIsviLLE, Ky., Sept. 26—Kentucky 
commercial truckers, pleading for easing of 
letter-of-the-law enforcement of the State 
weight limit regulations, now restricting load 
limits to 18,000 pounds, today charged that 
strict enforcement was delaying shipments 
of National Defense materials, saying that 
the higher load limits in adjoining States 
may make Kentucky a bottleneck. The Ken- 
tucky law provides for special permits to 
carry loads above the 18,000-pound maximum 
where necessity is demonstrated. Lew UI- 
rich, managing director Motor Truck Club 
of Kentucky, said operators were basing 
their plea on only shipments moving on Fed- 
eral highways. 





Modernized Plant Improves Product 
with Dry Kiln 


MEMPHIS, TENN., Oct. 1—When the mod- 
ernized plant of Nickey Bros., Memphis, 
Tenn., was put in operation recently, one of 
the major improvements to be noted was 
the modern drying facilities installed during 
the plant modernization program. A total 
of nine Moore Cross-Circulation Kilns have 
been placed in operation at this plant, season- 
ing lumber to desired uniform moisture con- 
tent at low drying cost. 

In a recent announcement, Nickey Bros. 
stated: “Moore’s modern Cross-Circulation 
System has been installed and our lumber 
is being kiln-dried with far lower percentage 


of degrade than before. The stock is brighter 
in color, flat and straight, without check or 
honeycomb. To this change in kiln-drying, 
we attribute in large measure the remarkable 
generally improved appearance of our floor- 
ing.” 

Moore Autographic Controllers have been 
installed and thermostatically control and 
record the drying elements. The seasoning 
is thus placed on a scientific basis, assuring 
uniform drying throughout the kiln loads. 
S. M. Nickey, Jr., is vice president and gen- 
eral manager of the plant. R. L. McDaris is 


plant superintendent and E. B. Rhyne is 
kiln operator. 





Partial view of modern Moore Cross-Circulation Kilns at Nickey Bros., Memphis, Tenn. 


Note 


large capacity loads of hardwood lumber inside the kilns. 
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Resin Bonded Plywood Wins 
Special Award 


New York, N. Y., Sept. 30.—The only 
special award in the Fifth Annual Modern 
Plastics Competition sponsored by Modern 
Plastics magazine went to the M & M 
Wood Working Co., Portland, Ore., for 
one of their products, “Resnprest.” The 
material has entered into so many different 
fields that judges in the plastics contest 
felt that the entry should be classed sepa- 
rately and so recognized. 

“Resnprest” is a Durez resin bonded ply- 
wood made by spreading a solution of phe- 
nol formaldehyde resin on both sides of 
core veneers which are placed at right 
angles between the back and face of panels. 
The plywood “sandwich” is then inserted 
in large hot plate presses which causes 
the phenol formaldehyde to be fused into a 
plastic bond. The manufacturers claim that 
this bond is unaffected by moisture, tem- 
perature, acids, solvents, mold or fungus. 

The M & M Company feels that the resi- 
dential home field represents the largest 
potential user of this type of plastic ma- 
terial. However they make claims for its 
successful use in many other fields includ- 
ing its adaptability to concrete form con- 

Formal announcement of all awards for 
entries in the competition will be made in 
the October issue of Modern Plastics maga- 
zine, followed by a presentation dinner at 
the Waldorf-Astoria Hotel, New York 
City, Oct. 15. 





Dealer Journal Describes 


A Roman Bath 


A journal of comment and information for 
dealers in bathroom accessories entitled 
“Splash” is issued monthly by the American 
Enameled Products Co.. Waukesha, Wis. 
W. G. Watrous, advertising counselor to 
the organization directs the publication of 
the paper. An exposition on the _ public 
baths of ancient Rome in the October issue 
describes the grandure of the old establish- 
ments in contrast to the simplicity and 
practicality of modern bathrooms. The little 
journal promotes the use of ‘“Sno-Wite” 
bathroom equipment, manufactured by the 
American Enameled Products Co. for safety 
and convenience. 





Loadings of Revenue Freight 


The car service division of the Association 
of American Railroads reports that revenue 
freight for the two weeks ended Sept. 21 
totaled 1,617,638 cars, showing an increase of 
153,559 cars over the number for the two 
weeks ended Sept. 7. Forest products load- 
ing of 81,456 cars show an increase of 8,362 
cars over the number for the two weeks 
ended Sept. 7. 





e 
Loadings to Increase 

WasuincTon, D. C., Sept. 30.—Freight 
car loadings in the fourth quarter of 1940 
are expected to be above seven percent above 
actual loadings in the same quarter in 1939, 
according to estimates by thirteen Shippers’ 
Advisory Boards. Loadings of twenty-nine 
principal commodities will be 6,511,835 cars, 
compared with 6,084,567. All boards esti- 
mate an increase, and all expect an increase 
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in loading of all commodities except grain, 
syrup and molasses, and fresh fruits other 
than citrus fruits. Comparative figures for 
the commodity groups in which lumbermen 
are principally interested are: 


Carload- 
ings Esti- 
Esti- mated 
Actual mated Percent 

Commodity 1939 1940 Increase 
Lumber and 

Forest Prod- 

i 485,492 558,960 15. 
Coal and Coke. 2,028,599 . 2,107,093 3.9 
Gravel, Sand 

and Stone... 299,152 320,960 7.3 
COMIGRE «20:64 37,398 146,540 6.7 
Brick and Clay 

Products ..... 58,595 62,124 6.0 
Lime and Plas- 

TF nn Sccvewhos 36,665 40,121 9.4 


Cleveland Office Moved 


CLEVELAND, OHIo, Oct. 1.—In order to 
gain added facilities to care for increased 
business, the Cleveland Office of Certain- 
teed Products Corporation is moving to new 
quarters, it has been announced by C. D. 
French, manager. The new office will be 
in the National Broadcasting Co. building at 
815 Superior Avenue. 

The new offices have been designed to of- 
fer every facility for efficient work. The 
decorative scheme was especially planned to 
meet Certain-teed’s needs and the offices are 
particularly bright, since they have an un- 
obstructed view of Lake Erie. 
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Memphis, Tenn. Los Angeles, C 


Need short-term money? 


Harness 

Your 

Inven- 
0 


through 


field Warehousing Ay Douglas-Guardian 


Operations in the lumber business are of necessity seasonal. 





At times 


large inventories are accumulated for drying or other processing require- 


ments. 


inventory. 









More and more lumber companies are learning that they can operate 
on much less capital, when they can raise money for short term require- 
ments, quickly and on favorable terms, through field warehousing of 


Why not “Talk it Over” 


Working out of our 16 offices are competent men trained to supply 
you with full information about Field Warehousing in general, and 


oxiet Douglas-Guardian service in particular. We're working with the finest 
gee ate a bankers in every section of the country. “Over 17 years’ experience.” 
iad ea : . F 
oe , SEND THE COUPON either telling us you're interested, or asking for 


FREE booklet. 


DOUGLAS - GUARDIAN 


WAREHOUSE CORP. 


Nation - wide Field Warehousing Service 


Suite 1103 106 W. Monroe St., Chicago, Ill. 
118 No. Front St., New Orleans, La. 


San Francisco, Cal. Atlanta, Ga. 


T 
oa al. New York. N. Y. 


incinnati, O. Springfield, Mo. Easton, Md. 
Cin vester, N.Y. Springfield, Mass. Cleveland, 0. 
Tampa, Fla. Portland, Ore. 


Pees es es es es a es ee eee 


DOUGLAS-GUARDIAN WAREHOUSE CORP. 

Suite 1103 106 W. Monree St., Chicago, Hl. 

( ) We accept your offer to supply 
helpful information on getting 
loan based on Field Warehousing 
of Inventory. 

( ) Send your booklet, ‘‘Financing the Modern Way.”’ 

Company’s name 

Address 


For the attention of 


See ee eee e meee eee eee eeereeseeeeee®e 





free 
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(Continued from Page 45) at 10:30 a.m., E.S.T., Oct. 8, 9 and 10. Al- 
location of orders will be by the Government. 
It is anticipated that awards will be made 
and shipping instructions furnished by wire 
on Oct. 10. Confirming purchase orders will 
be issued by general contractors, and they 
will pay invoices and be reimbursed by the 
Government. These contractors are re- 
quired to take all possible discounts, and 
bids on lumber should indicate discount for 


at destinations Oct. 17, so shipments must 
be made Oct. 10 or 11; however, if a bidder 
can not start shipment by above dates but 
can start to make shipments at a date prior 
to Dec. 4, his bid will be considered without 
prejudice. Orders will specify shipping 
dates before which shipment must not be 
made—to avoid congestion at destinations— 


but all lumber will be ordered shipped by cash 15 days after lumber has been unloaded, 


Dec. 4. tallied and inspected. 
3ids will be opened at points designated Camp names, dates for opening bids and 








Roller Type Truck Beds Built To Save Time 


Roller type truck beds designed to save be dumped at one time. Ten roller beds 
unloading time for drivers of lumber trucks of this make are being used on trucks oper- 
are offered by the R-B Co., Guinotte and ated by the Logan-Moore Lumber Co., 
Euclid Ave., Kansas City, Mo. With the aid Kansas City, Kans. For shipping purposes 
of this device an entire load of lumber may the R-B beds are knocked down, as shown 


in the smaller photo, 
to take advantage otf 
K.D. flat freight 
rates. It takes ap- 
proximately one hour 
to assemble and re- 
bolt the device. An 
R-B roller bed is 
shown in place on a 
Logan-Moore truck. 
Further information 
may be had from the 
manufacturer. 








Greater and greater grows this ladder business. More 
and more new selling opportunities for lumber dealers! 
October-November are great ladder months. Ladders 
needed for Building, Remodeling, Repairing, Painting. 
Decorating, Fruit-Picking. for GENERAL Uses. Homes, 
farms, factories, stores, schools, hospitals—all need 
ladders. 


NOW-— Start Selling 


ABCOCK serve 


SPRUCE 


“Dred LADDERS 


All Babcock Single and Extension Lad- 
ders have HEAVY STEEL RUNG 
BRACES —tying all 4 corners — giving 





Ladders Needed for 


greater strength and rigidity—assuring Repairing Roofs. 
LONGER LIFE. Babcock Ladders are Pattee and gutating 
strong and SAFE, light, easy to handle, Barn and garage repairs. 
EASY TO SELL. And there’s a Bab- Miscellaneous painting. 
cock for every ladder need. TRY A Repairing porches. 
pase onl yr aap ee pyle 
furnishe or display. ey'll make ; 
many sales for you. Get into this — 


money-making business NOW. Today, — Cleaning and fixing gutters. 
write us for full information. Why not Repairing eaves, flashing, ete. 
right now? 


The W.W. Babcock Co., Bath, N.Y. 
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for starting shipments, and points of delivery 
are as follows: 
Bids Shipments 
Camp— Open toStart Delivery at 
Indiantown 
Gap, Pa... Oct. 8 Oct. 10 Lickdale, Pa. 


near Lebanon 
Camp Peay, 


co ere Oct. 10 Oct. 11 Tullahoma, Tenn. 
Fort Meade, 

| PA aae Oct. 9 Oct. 11 Fort Meade, Md. 
Fort Devens, 

J Ee Oct. 10 Oct.11 Dyer, Mass. 





Plan to Match Army Pay of 
Men Called to Service 


MILWAUKEE, Wis., Oct. 1—The Milcor 
Steel Co., manufacturers of steel building 
products and accessories here, has announced 
that it will do its part for national defense 
by matching the army pay envelope, dollar 
for dollar, for any of its employes who are 
called to the colors under the Selective Serv- 
ice law. 

The announcement was made by Earl A. 
Tanner, president. 

“During this same period, the company 
will maintain in effect the group life insur- 
ance which employes may have at the time 
of their enlistment, and they will also retain 
their seniority rights.” 


Protest WPA Inefficiency in 
Defense Construction — 


SAN FRANCcIsco, CALIF., Sept. 28.—A reso- 
lution protesting unwarranted extension of 
WPA activities into Defense construction 
and building projects, was adopted by west- 
ern States executives of Associated General 
Contractors at a conference held here re- 
cently. WPA building methods on highways, 
airports, camps and military projects were 
condemned as “inefficient, extravagant, slow 
and backward.” The contracts charged 
that men now regularly employed in the 
construction industry were being forced to 
compete with a substandard relief wage 
scale. 


FHA Will Not Withhold Loans 
from Those Expecting to 
Be Drafted 


Wasurncton, D. C., Oct. 1—In a tele- 
gram to Robert M. Hanes, president of 
American Bankers Association, on the occa- 
sion of its annual convention at Atlantic 
City, and in a similar message to other 
interested associations, FHA Administrator 
McDonald said, concerning applications for 
insurance of mortgage or modernization 
loans to citizens entering the military service, 
that “Legislation has recently been enacted 
by Congress to protect the interests of those 
called into military service. Needless to say 
the Federal Housing Administration is in 
complete accord with the objectives of such 
legislation and will follow an administrative 
policy which will preserve the rights of lend- 
ing institutions under their insurance con- 
tracts, and at the same time enable them to 
extend tg those who enter military service 
the protection which they are rightly entitled 
to. We are amending our regulations so as 
to bring this about. In the extension of our 
insurance, the possibility of entrance into 
military service by any prospective borrower 
shall not militate against him. There will 
be no discrimination by this Administration.” 
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Finding reliable customers for lumbermen and those selling the same trade is an impor- 
tant function of the Lumbermen's Credit Association. | 


Theirs is the most practical system ever devised for supplying reliable credit and sales 
information, namely, one which Twice-A-Week brings up-to-date the ratings and list of 


prospective customers shown in the credit reference book which is right in the subscrib- 
er's office. 


The Lumbermen's Red and Blue Book service issues each year the equivalent of about 
100 newly revised credit rating books—two books each week — by means of Twice-A- 


Week Supplements. 


THERE IS NO SUBSTITUTE FOR THIS SYSTEM 


V 


Lists quantity buyers of lumber, millwork, flooring, plywood, shingles, furniture dimen- 
sion stock and many other materials. 


So that you may see, at first hand, how users are advised twice each week of the 
names of new concerns starting up—new buyers—rating changes—address changes— 
fires—suits—bankruptcies—all reported automatically you are offered WITHOUT OBLI- 
GATION use of our full services for 30 days on approval. Write nearest office today for 
this No Obligation Approval Plan. 


We solicit wholesale accounts for collection anywhere 





Lumbermen’s Credit Association Inc. 


CHICAGO NEW YORK 
608 S. Dearborn Street 99 Wall Street 








This is the 
Quality Lumber 
that wins the 
Good Will of 
the Builder 


























Shortleaf Dense Pine 


Sallis lumber has the strength and durabil- 
ity that make it ideal for structural work. 
With its soft, velvety texture, it is easy to 
work, easy to saw and nail, light to handle. 
Yard and Shed Items, Eased-Edge Dimen- 
sion, Flooring, Ceiling, Siding, Finish, Mould- 
ings, Casing, Base. Shed stock is kiln-dried. 
Air-dried items are Lignasan-treated. 


Annual Capacity 35,000,000 feet. 


I. C. and G. M. & N. Rallroads 











THE FEATHER RIVER 
LUMBER COMPANY 
Manufacturers of 


CALIFORNIA 
SOFT PINE, 


WHITE FIR and INCENSE CEDAR 
Annual Production 50,000,000 Ft. 


LUMBER, BOX SHOOK 
and MOULDINGS 
Mills and Sales Office: 
DELLEKER, PLUMAS COUNTY, CALIF. 
We are member of Western Pine Association 

















W INE Vey-beats| 








Vest Pocket Ready Reckoner 4 3*0"\ ven 


pocket manual 
including a lumber calculator for standard sizes, log rules, 
estimated weights of lumber and miscellaneous useful lumber 
tabulations. epaid, 50 cents. 


AMERICAN LUMBERMAN, Publisher, 431 So. Dearborn St., Chicago 
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Building Review 


Realtors Ask for Revision of 
Wisconsin Lien Law 


MitwavuKkegE, Wis., Oct. 1.—Revision of 
the State lien laws for better protection for 
the family building a home is asked for in 
a resolution adopted by the builders’ division 
of the Wisconsin Association of Real Estate 
Brokers, and recommended to the State body 
at its 30th annual convention in Milwaukee, 
which closed Sept. 27. 

The suggested amendment of the lien laws 
would put the consumer on an equal basis 
with contractors and labor, George L. Faber, 
head of the Builders’ division explained. De- 
tails of changes to be suggested in the law 
will be left to the central body. The realtor 
builders suggested a provision that liens 
against a home could not exceed the con- 
tract price. 

“Most families build only once and are 
not familiar with difficulties that can follow 
employment of a dishonest contractor,” Mr. 
Faber explained. “As the Wisconsin law 
stands today, materials dealers and contrac- 
tors have more protection than they are 
entitled to, while the home owner has lit- 
tle or none. 

“Labor is entitled to the protection it gets. 


who are employed in the national defense 
industries at good wages and who can pay 
normal rents, or own their own homes.” 





South Bend "Comes to Bat" 
With Best Building Months 
Since 1929 


SoutH BeEnp, INnp., Sept. 24.—The best 
single month in building construction in 
South Bend since October 1929 (when 54 
houses were built) has been reported by the 
city building commissioner, for August, 1940. 
Forty-five dwellings were: started, with a 
valuation of $209,972, making a total of 183 
for the first eight months, compared with 
154 for all of last year. 





Asks Co-ordination in Use of 
Building Materials 


An appeal to the National Defense Ad- 
visory Commission, has been made, in the 
form of a letter by Elmer C. Jensen, presi- 
dent of the Chicago Building Congress, 
urging co-ordination of the use of building 








An interesting panel supplied by the Kinzua Pine Mills Co., Kinzua, Ore., installed in the lumber 
exhibit at the Oregon State building, San Francisco Exposition, San Francisco, Cal. 





The consumer also is entitled to protection. 
Under the present law any builder, no mat- 
ter what his reputation, can get credit, be- 
cause the lien law protects the materials 
dealers, and if the contractor collects from 
the owner but fails to pay for the mate- 
rials, the home owner has to pay again.” 

Lauer said that most materials dealers 
would support the change in the law, be- 
cause it would stop laxity in credit by a 
few materials firms. 

Speaking at the annual banquet, Newton 
C. Farr, Chicago, president of the national 
association, said that private enterprise must 
provide houses and finance residential con- 
struction if the nation’s full resources are 
to be marshaled for the national defense pro- 
gram. 

“In the remodeling of existing houses in 
the older sections of our cities there is a 
large field for activity in providing ade- 
quate shelter at low rentals,’ Farr said. 
“USHA housing, definitely a subsidy to ten- 
ants, should not be extended to serve people 


materials and services in the national defense 
program. 

Mr. Jensen wrote “the Chicago Building 
Congress notes with deep concern the initial 
stages of a tendency toward dislocation in 
price and availability of materials contem- 
poraneously in demand by both the so-called 
peace industries and the national defense 
preparations. 

“Lumber, steel, plywood, and many other 
materials essential to the building industry 
are beginning to be subjected to the com- 
petitive demands of our national defense 
preparedness program to such an extent as 
to cause apprehension regarding their future 
availability at fair and reasonable prices. 

“We consider. it very important, both to 
our national economy and to our national 
defense, that the present and future demands 
for building construction, particularly home 
building, be not curtailed by a shortage of 
essential materials which may be caused by 
an instant and unco-ordinated heavy demand 
because of the defense program. . 

“The Chicago Building Congress is of 
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the opinion that the current and future hous- 
ing demands of workers and their families 
employed in the armament program should 
be provided by private enterprise, with such 
assistance coming from the government as 
may be found essential.” 





Sees Trend Toward Attached 
Garages for Small Homes 


MrwavkeEE, Wis., Oct. 1—A panoramic 
grouping of better small home designs in 
the local area featured the ninth annual con- 
vention of the Association of Wisconsin 
Architects in Milwaukee Sept. 26-28. The 
grouping consisted of 42 scale models, with 
all but two representing homes actually 
constructed in Milwaukee and_ suburbs. 
Shown were homes in the $4,000 to $10,000 
class. 


Leigh Hunt, former State association presi- 
dent, asserted that the increased volume in 
home building is eliminating much of the 
duplication and monotony of design preva- 
lent in the last decade. 


“Perhaps the most significant trend in 
small home building is toward the attached 
garage. No longer is the garage classed 
as a stable or fire hazard and relegated 
to an inferior place in home design,” he 
said. 

Despite the tendency towards combined 
house and garage, models shown had no 
direct connecting doors because Milwaukee’s 
building code prohibits an adjoining door. 

In reflecting on the trend of small home 
building, William Mickelsen, association 
president, explained that while the unit costs 
are lower at present, the prices have been 
on the upward trend because home owners 
are now demanding increased conveniences, 
thus raising standards. 





Scarcity of Carpenters May 
Affect Small-Homes Building 


LouIsvILLe, Ky., Sept. 27—Reflecting in- 
directly a huge increase in lumber consump- 
tion in this immediate territory, a scarcity 
of carpenters of the better grade is beginning 
to be felt, according to labor leaders and 
building contractors. It was necessary to 
import 500 to meet demands of defense work, 
principally at Fort Knox and at the huge 
$25,000,000 smokeless powder plant being 
constructed by the du Ponts for the Govern- 
ment at Charlestown (Ind.), near Louisville. 

With more defense construction anticipated 
builders in the low-cost home field, which 
has been flourishing here for some time, may 
be faced with the necessity of increasing 
prices of their finished homes because of in- 
creased labor costs, it was learned today. 

The local carpenters’ union has seen a re- 
cent increase in membership from a depres- 


sion-low of 1,500 to about 2,000, and more | 


than 400 men have applied for memberships 
in the last six weeks, officials of the union 
said. About 20 percent of the applicants 
were rejected, they said; because of the union 
policy of accepting only experienced carpen- 
ters for membership. 

Both contractors and union men predicted 
that the carpenters’ trend from non-union 
employment with small builders to bigger, 
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better paying defense jobs would boost the 
cost of small home construction. At least 
80 percent of this type of construction is be- 
ing done by non-union builders, now facing 
the necessity of paying higher wages to keep 
competent workers on the job. 





New Approvals Bring USHA 
Projects to 467, Totaling 
154,209 Homes 


WasuincrTon, D. C., Sept. 30.—President 
Roosevelt last week approved $7,392,000 in 
United States Housing Authority loans to 


six local housing authorities for which funds 
had been previously earmarked. The new 
list, sanctioned by the President upon rec- 
ommendation of Nathan Straus, USHA ad- 
ministrator, brings to a total of 193 the num- 
ber of such agencies with approved USHA 
loans for construction of public housing 
projects. 

The programs of these 193 local authori- 
ties now embrace 467 projects—440 low-rent 
and slum clearance, 21 defense and 6 rural— 
totaling 154,209 homes in 34 States, the Dis- 
trict of Columbia, Hawaii and Puerto Rico. 

To date, 275 USHA projects totaling 99,- 
043 dwellings have either gone into construc- 
tion or have been completed. 
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“Call the airdome” 


“Have sighted a mill 
10,000 feet below” 


“They seem busy making 
lumber down there” 


“It must be good 
lumber” 


“It’s Kirby's” 
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The ALL-RIGHT 


Structural Lumber 


You'll like the way it satis- 
fies your customers’ needs 


Wier Long Leaf has long en- 
joyed the good will of deal- 
ers, contractors, builders and 
architects . . . because it is 
always dependable and al- 
ways gives satisfaction. 











WIER LONG LEAF LUMBER 


HOUSTON, TEXA 


Mills: Wieraate,. Tex 
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BENSON 


PORTLAND 
OREGON'S 


Distinctive Hotel 


Centrally lo- 
cated. Air condi- 
tioned dining 
rooms. Unexcelled 
cuisine. 


All rooms with 
bath. Reasonable 
rates. 


R. K. KELLER 
and W. E. BOYD, 
Managing Directors 


ROSS FINNEGAN, 
Manager 








BOOKS FOR LUMBERMEN— 
We have ’em right in stock. Write for catalog NOW! 
American Lumberman, 431 S. Dearborn St., Chicago 
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THE LUMBERMAN POET 








THE DEPARTURE 
From Issue of May 20, 1905 


[Petoskey vies with Traverse City in the 
beauty of its surroundings. In recent years 
it has been particularly interesting because 
there the final remnants of the Indian tribes 
of northern Michigan have been visible.] 


The chief sang softly to his birch canoe, 
“O Swallow-Bird, O skimmer of the bay, 
Bear me upon its bosom far away, 
Away from all these sounds and faces new— 
For I would be alone, alone with you. 


“OQ Swallow-Bird, when first I shaped your 
form, 
The days were still, the nights were only 
stars 
The water lapped the shining, golden bars 
Or sang defiance to the thunder storm; 
And Nature wooed me with her kisses warm. 


“But now new sounds reécho on the hill, 
Strange beings tread my father’s woodland 
path. 
O Manitou, are these thy men of wrath? 
In what, O Manitou, have we done ill? 
We feel thy rod, and yet thy voice is still.” 


The chief knelt softly in his birch canoe: 

He paddled swiftly o’er the open bay, 

He followed westward the expiring day, 
Calling, still calling on great Manitou, 
Crooning, “O Swallow-Bird, alone with you.” 


At morn his people gathered on the shore. 
They found his footprints on the wetted 
sand ; 
They found where Swallow-Bird had left 
the land; 


But he they loved returned to them no more 
And Swallow-Bird no zephyr homeward bore. 


So, by the shore of Time’s outrunning sea, 
We find the footprints of his vanished race. 
Here stood they last—here, from this final 

place, ; 

Pushed bravely outward to eternity 

And joined earth’s peoples that have ceased 

to be. 





THE CLIME OF THE NORTH 
From Issue of May 13, 1905 


Know ye the land where the hemlock and 


maple 

Are emblems of deeds that are done in their 
clime— 

Where the making of flooring, the Michigan 
staple, 


Keeps one Billy Mitchell at work overtime? 


Know ye the land where the cedar and vine 

Are sprouting along the G. R. & I. line; 

Where the light winded zephyrs are filled with 
perfume, 

Where one hears quite distinctly great Cadillac 
boom ; 

Where the voice of the hardwood mill never 


is mute, ; 
Where the lumberjack monthly gets out on a 
toot? 


’Tis the clime of the North, where a son of a 


gun 

Will gladly relate the great deeds he has done. 

Oh! wild as the yarns heard in upholstered cell 

In — City are the tales which they 
tell. 





NEWS AND 
VIEWS OF 





50 YEARS AGO 


From the AMERICAN LUMBERMAN 











The fastest time on rec- 
ord between Bay City and 
Cleveland for lumber laden 
boats was made recently by 
the propeller Langell and 
consort. They arrived at 
Bay City on Wednesday and 
commenced loading at 9:30 
a. m., and left Thursday 
night for Cleveland with 
1,500,000 feet of lumber 
aboard. They reached their 
destination Saturday, and 
discharged their cargoes 
the same day. 

— * * 

A prominent San Fran- 
cisco lumberman, inter- 
viewed regarding the pros- 
pects of rafting timber from 
the Columbia River and 
ports on Puget Sound to 
San Francisco said: “By 
floating the lumber from 
Puget Sound down the 
coast, the cost of freight 
will be lessened consider- 
ably. The rafts will contain 





as much as half a dozen 
ships can carry, and can be 
bandled at about one-sixth 
of the usual cost. The dan- 
ger of loss is the only draw- 
back, but huge rafts have 
been taken across the At- 
lantic. The eastern plan of 
building ocean lumber rafts 
will be adopted. This 
method will revolutionize 
the entire lumber business 
of the great Northwest.” 
as & * 

Faribault and Duluth 
capitalists are to erect a 
mammoth flooring mill and 
a sawmill with a daily ca- 
pacity of 50,000 feet at St. 
Louis, a newly _ started 
town a few miles up the St. 
Louis river from Duluth. 
The company will expend 
several hundred thousand 
dollars in the immediate fu- 
ture and a regular boom is 
expected to occur in the 
young town. 





It is hardly probable that 
ocean rafting will ever be- 
come a favorite method of 
log transportation even if 
it should not be prevented 
by legislation. Mr. Leary’s 
third raft has been wrecked 
off the coast of Maine and 
proved a total loss, the loss 
to Mr. Leary being esti- 
mated at not less than 
$35,000. This sum _ will 
probably offset, or more 
than offset, the profits on 
the two previous ventures 
which were partially suc- 
cessful, and would prevent 
any ordinary man from fur- 
ther experiment in that 
line. However, Mr. Leary is 
an extraordinary man in 
the matter of  persever- 
ance and it is quite possi- 
ble that he may bob up 
serenely next spring with 
new devices to _ insure 


! safety to his log rafts. 
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(Continued from Page 58) 
vent the application of the law in certain 
important sections, but, in other sections, 
the relief will be substantial. 

5. The Act does improve the long and 
short haul clause by omitting the so-called 
equi-distant provision. 

6. The Act establishes a board of inves- 
tigation and research, to be composed of 
three persons who shall be appointed by the 
President, to investigate three matters; (a) 
The relative economy and fitness of rail- 
road, motor and water carriers; (b) the ex- 
tent to which the several classes of carriers 
have been subsidized by the Government and 
(c) to which taxes are imposed upon such 
carriers—to furnish Congress a guide for 
further legislation. 

A law requiring the Government to pay 
its proportional part of the expense of re- 
building bridges in order to remove ob- 
stacles to navigation, was passed over the 
President’s veto some weeks ago. 


REVISED OAK FLOORING 
STANDARD SUBMITTED 


Wasurneton, D. C., Oct. 1—A revision 
of Oak Flooring Standard CS56-36 
(TS 2936), as recommended by the Oak 
Flooring Manufacturers’ Association to bring 
it in line with present trade practice, is being 
sent out by the National Bureau of Stand- 
ards for acceptance. One change is of frac- 
tional nominal to actual thicknesses. 





To Cut Only 2x4's 


RayMonp, WaAsH., Sept. 28—The new 
Cheney Lumber Co. mill, electrically oper- 
ated, will cut 25,000 feet a day of 2x4-inch 
stock exclusively from cants to be furnished 
by four nearby railroad tie mills. 





Lumbermen Rescue Child 
from Kidnapper 


PLACERVILLE, CAL., Oct. 1—A one-man 
Nazi blitzkreig was smothered in the rugged 
mountain slopes of El Dorado County, Cali- 
fornia, when two local lumbermen captured 
the swarthy German kidnapper, Wilhelm 
Jakob Muhlenbroich. Muhlenbroich, who 
had snatched 2% year old Marc De Tristan, 
from the custody of his nurse in Hills- 
borough, Cal., became lost in these famous 
Sugar Pine forests. Cecil Wetzel, who op- 
erates a logging camp and sawmill in this 
region, accompanied by Ellis Wood, one of 
his truck drivers, approached the lost kid- 
napper who asked directions. Wetzel, a 
former college athlete, from Washington 
State College, succeeded in getting in close 
to Muhlenbroich before the latter could 
draw his gun, and threw him to the ground, 
where he was disarmed, tied up, and he 
and the child taken to the nearest village, 
Riverpine, and delivered to the authorities. 

Thus the reputation of the lumberjack is 
saved from the “attacks” of such authorities 
as Stuart Holbrook who claims such things 
as white sheets and shower baths have made 
“sissies” out of a once great race of Amer- 
ican pioneers. It was a sawmill man, James 
Marshall who discovered gold in this region 
and started the romantic history of the 
forty-niners and it has been lumbermen ever 
since who have spanned the rugged canyons 
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with their wire rope and built roads up the 
precipitous slopes of the Sierra, to bring 
out the product of the giant sugar pines, 
the species which the world renowned nat- 
uralist, John Muir, called the “King of 
Pines.” 





Lumber Company Announces 
Opening of New Operation 


Huntincton, W. Va., Oct. 1.—Griffith 
Lumber Co. Inc., this city, announce the 
opening of a new operation at Sanderson, 
W. Va. This operation is equipped with a 
seven foot band mill, a planing mill, dry 


kilns and a pressure treating plant. This 
property was formerly owned by the old 
Eakin Lumber Co., and at the time of the 
purchase consisted of the band mill, railroad, 
some standing timber and a yard of about 
two million feet of lumber. The mill has 
been reconditioned ; about twenty-five million 
feet of lumber was purchased—mostly virgin 
poplar, oak, maple and basswood—and oper- 
ations began the first of September, accord- 
ing to Luther Griffith, president. The pres- 
sure treating plant makes possible a product 
that is enjoying a fine reception from buyers 
of mine timbers and building lumber, accord- 
ing to the manufacturer. The treatment uses 
chromated zinc chloride. 
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the kiln. 


Don’t let badly fitting dry kiln 
doors upset the drying process by 
letting cold air into the kiln. 

Install Moore Fireproof Dry 
Kiln Doors — NOW — before cold 
weather sets in. 


Moore Fireproof Doors soon pay 
for themselves. They: 1) HOLD 





If you are interested in kiln drying 
and would like to be placed on our 
mailing list, send us your name and 
the name of the firm with which you 
are connected. 


Leaky ill-fitting dry kiln doors upset the drying schedule by letting cold air seep into 
STOP these leaks now by installing Moore Fireproof Dry Kiln Doors. 


Before Cold Weather Strikes, 


Install Moore Fireproof Doors 


heat inside the kiln, 2) SAVE 
steam and fuel, 3) LAST longer— 
less upkeep, 4) RESIST fire—lower 
insurance rates. 


Send us the dimensions of your 
door openings for estimate and 
full information. There’s no obli- 
gation. 


MOORE DRY KILN COMPANY 


Largest Manufacturers ef Dry Kilns and Veneer Dryers 
JACKSONVILLE, FLORIDA 
VANCOUVER, B.C. 
NORTH PORTLAND, ORE. 


Moore Dry KILNS 


CmOSS-CIRCULATIGQGN 


INTERNAL FAN SYSTEM 
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Tacoma, Wash. 


ket stimulant. With construction sched- 
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a 
WEST COAST WOODS—Defense buying 
is still leading the way as the chief mar- 4 


uled to start immediately on approxi- 
mately one thousand temporary wooden tancy that lumber and heavy canned 
structures destined to house National goods shipments will absorb all available 
Guard troops at Fort Lewis, local mills space in the near future, shippers are re- 
have stepped up production schedules. ported to be voicing strong complaint over 
Work must be completed within 90 days inability to move lower-grade products. 
of the awarding of contracts. Operators In view of this situation and the need 
also report a steady flood of inquiries on of a steady flow of eastbound lumber for 
material for Government jobs in other Defense projects, the Maritime Commis- 
parts of the country. Log supplies con- sion is said to have assured the National 
tinue adequate. Defense Advisory Commission that enough 
bottoms are available whenever Pacific 





; 4 shippers require additional tonnage to 
San Francisco, Calif. move their products, vital in Defense con- 
COASTWISE MOVEMENT—The Pacific struction. Local observers take this to 
Lumber Carriers’ Association reports the mean the Commission will draw vessels 
movement of 86,300,900 feet of lumber from the laid-up fleet and make them 
during August, 1940, compared with 75,- available for lumber transport, if neces- 
317,800 feet in July, and 99,080,100 feet sary. It is said that approximately twenty 
in August, 1939. The August, 1940, dis- such ships are being repaired and readied 
tribution was as follows: for service. The Australasian market is 
Feet reported firm for lumber, with rates rang- 
RN, I ooo aie. Girne eet 25,141,900 ing from $28 to $40. Other off-shore 
ED CO deh osvkeksendbante 2,331,000 trades are relatively inactive. 
“say A) ged an ahaa dh as os aula SHOOK SHIPMENTS—Shipments from 
San ‘Diego ot RAS EEO 9167 300 39 identical mills in the Pacific area 
ce 939.500 totaled 51,425,000 feet in August, 1940, 
DT age ae ot EE ee pies compared with 57,910,000 feet for the same 
BOE i dcnadivisonveseosenenes 86,300,900 month last year, a decrease of 11 percent. 
‘’ > —— ic 
August movement to Los Angeles was up Yanga to te Sa Fosa Ps 
601,000 feet from July; to San Francisco, strong, with — “— | ee Dp 
up 5,619,500 feet, and to San Diego, up trend. Reports indicate ecided s ortage 
e 067.200 feet z in boards and dimension. _The pine belt 
™ sian . is entering the fall and winter period of 
LUMBER CHARTERS—With a steadily curtailment, with some of the small sea- 
growing scarcity of space in the east- sonal mills already closing down. Sugar 
bound intercoastal trade, and the expec- pine is relatively in the same position. 














Bradley-Miller Frames 
Have Made Good for Years and Years 


This is the frame line that will win friends for you. And more 
business for you. And greater profits. Builders and carpenters 
prefer Bradley-Miller Frames because their use insures a per- 
fect job. They stay straight, true and tight through years of 
service. Made of Genuine White Pine, manufactured with 











Mixed Car 
Shipments of 
Frames and 
High Quality 
Box Shook 


Let us Quote. scrupulous care. .No wonder they‘re better and more popular. 
is We also furnish Ponderosa Pine Frames in same manufacture 

Write Us and grade as the Genuine White Pine. 

Today. 


rei BRADLEY - MILLER & com PANY 
Frames BAY CITY, MICHIGAR 


R-B ROLL-OFF BED FOUR-ROLLER TYPE 


FOR ALL MAKES and SIZES OF TRUCKS, TRAILERS, LOADING WAGONS 


FOR MORE THAN 20 YEARS R-B rollers have been shipped to thousands of 
THOUSANDS of satisfied lumbermen throughout the U.S. A. and to foreign countries under agreement 
users are keeping their co refund the purchase price if unsatisfactory in any way. 


trucks ON THE GO. NOT ONE HAS EVER BEEN RETURNED 








Our 20-year experi- 
ence is available to 
you. Write NOW for 
catalog and prices— 
or better, give us 
the make and model 
of your truck. We'll 
be glad to suggest 
the proper roller 
equipment for it. 


*” THE R-B COMPANY “tutte” Kansas City, Mo. 








Report from El Dorado County area states 
all mills actively engaged, with expecta- 
tion of a cut larger than last year. 


DOUGLAS FIR—The local market is 
strong, with demand increasing. Mill 
stocks of key items are reported pretty 
searce, with stocks badly broken. Stocks 
of Central California yards are reported 
not heavy. In this last couple of weeks 
there has been a trade pick-up in the 
area. Many of the yards that purchased 
ahead in anticipation of the up trend, are 
making additional purchases. 


Seattle, Wash. 


WEST COAST WOODS—RAIL—The rush 
for lumber continues unabated, with mills 
disinclined to quote. Prices are up $1@2 
on most items. A large order for Camp 
Lewis estimated at 29,000,000 feet and in- 
cluding 90 carloads of drop siding is being 
placed. Government restrictions as to 
moisture content are hard to satisfy. 


INTERCOASTAL— Demand is _ strong, 
with orders exceeding ship space avail- 
able. All space is taken up for the rest 
of the year. Prices are strong. Much of 
the business that normally moves by 
water is moving by rail. 


CALIFORNIA—Good business comes 
from this market, which is not handi- 
capped by lack of ship space. Prices are 
about unchanged. 


SHINGLES—The market is stabilizing 
somewhat following a heavy rush for 
shingles. Production is close to actual 
capacity. All No. 1 shingles continue to 
be oversold, and buyers have some diffi- 
culty getting other grades at times. Prices 
are steady on Royals and Perfections but 
XXXXX are 5 to 10 cents stronger than 
they were a fortnight ago. 


WESTERN RED CEDAR is in strong 
demand, especially wide sizes. Mills all 
have good order files. Some _ adjust- 
ments in prices of beveled siding and 
clear bungalow siding have been made, 
but siding in general has not advanced 
as have other lumber items. 


EXPORT—Demand from the Argentine 
has increased slightly. The embargo 
against United States products has been 
lifted but the $2 freight rate increases 
tends to slow sales. The west coast of 
South America and South Africa send 
some inquiry. Hawaiian Island trade holds 
steady. There are no developments in the 
Orient to favor business. 


LOGS—Inventory is large. The Gov- 
ernment is allowing hemlock to be used 
in place of fir on many orders. Demand 
for merchantable fir is strong, with prices 
ranging from -$12 to $13.50, and cedar 
shingle logs now. bringing $14 to $15. 
Practically all camps have resumed opera- 
tion. 


Kansas City, Mo. 


SOUTHWESTERN MARKET — Govern- 
ment contracts are going forward at a 
slow but steady pace. Residential con- 
struction is about 50 percent larger than 
a year ago, and the increase in non- 
residential work is nearly 150 percent. 
A number of mills, especially the smaller 
ones, are out of. the market for the time 
being, since many already have sold their 
entire output. The big mills are ex- 
periencing the best run of business in 
several years and order files are substan- 
tial. A brisk pace is set by the South- 
western lumber industry. Prices are 
steady to higher. Production is being 
stepped up as weather conditions remain 
favorable. Shipments have been heavy, 
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but have been slowed down by lack of 
assortments. 


RETAIL—tThe Federal Reserve bank of 
Kansas City reported that August sales 
of 150 retail yards in this district were 
1.4 percent larger than a year ago, but 
6.5 percent smaller than in July. Stocks 
of lumber were reduced 1.1 percent dur- 
ing the month, and were 5.3 percent less 
than those of a year ago. The Depart- 
ment of Commerce reported that sales of 
twenty-five yards in Kansas were $129,619, 
or 17.5 percent larger than those of a year 
ago. In Missouri, sales of twenty-nine 
yards totaled $354,449, or 4.7 percent less 
than in 1939. Oklahoma had a gain of 
24.5 percent; Colorado, a gain of 1.2 per- 
cent, and Nebraska, a gain of 0.6 percent. 


SOUTHERN PINE—Larger mills have 
not been pushing for Government busi- 
ness so strong, and small mills have taken 
the bulk of it. Few mills are in position 








HOURS ARE REDUCED 
OCT. 24 


The number of hours that an 
employe may be worked in any 
one week without the payment of 
overtime is further reduced from 
42 to 40, on Oct. 24, under the 
provisions of the Fair Labor 
Standards Act of 1938. The wage 
minimum continues at 30 cents an 
hour. 





to ship No. 2 boards, 8-, 10- and 12-inch, 
within a week or so. Advances in 1x8-inch 
No. 2 have ranged up to $9. 


WESTERN PINE—An exceptionally good 
demand for No. 3, 4 and 5 Ponderosa 
boards is reported, with mills oversold. 
Shipments of mixed cars cannot be prom- 
ised before a month. Shop and select 
grades are steady. Mouldings have ad- 
vanced two or three points, and it is hard 
to get immediate shipment. 


HARDWOOD—Sales are larger than 
production or shipments. The bulk of the 
business is coming from the furniture 
trade and flooring plants. Scarcity has 
developed in oak flooring stock. 


OAK FLOORING—Mills have more 
orders on hand than they can possibly 
ship within the next two months. Prices 
are moving up steadily, and another gain 
of $1 was posted last week. 


SHINGLES—There is a good demand for 
shingles in this area. No. 2 grades are 
plentiful, but No. 1’s are scarce. 


Norfolk, Va. 


NORTH CAROLINA PINE—Demand, 
particularly for Defense projects, is cen- 
tered on a few items, and call for these is 
active. But demand from the North and 
East has been very light, as price ad- 
vances have caused hesitation among pri- 
vate builders, and Defense projects are 
absorbing craftsmen, so that retail yards 
and other consumers are buying only 
necessities. It does not seem possible for 
mills now operating to make lumber as 
fast as it is desired, but they are not dis- 
posed to pay overtime to increase output. 
The weather has been very good, but may 
be expected soon to become unfavorable 
to logging. There has been a much bet- 
ter demand for better grades, rough and 
dressed; their prices are stronger but have 
not advanced as much as on low grades. 
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There does not appear to be much unsold 
surplus of better grade circular sawn kiln 
dried pine. Demand for small framing, 
particularly dressed, has been good. Prices 
are strong. Lengths above 16 feet are 
hard to buy at any prices. Retail yards 
have been taking more rough stock box to 
be worked into roofers, sheathing etc., 
getting the worked items cheaper than 
air dried roofers can be bought for. Air 
dried roofers have been moving well, and 
demand for 6-inch has been particularly 
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strong, Georgia Main Line mills quoting 
6-, 8- and 10-inch at $26, and 12-inch at 
$27, f.o.b. mill. North Carolina mills have 
been selling 6-inch at $27, and getting a 
premium for 8- and 10-inch. Air dried No. 
2 common and better was being bought at 
$17.50 f.o.b. North Carolina mills, but a 
northern wholesaler, with a large Govern- 
ment order, offered $20. 


Memphis, Tenn. 


SOUTHERN HARDWOODS —Demand 
has risen again, after having declined 
somewhat for several weeks. Prices are 
stiffening and are $3 to $5 higher than 
they were thirty days ago. The item prin- 
cipally in demand, and by _ furniture 
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HUSKY TRUCKS 


for TOUGH JOBS 
Get Better TRACTION 
with TWO Driving Axles 










THORNTON 


THORNTON TANDEM CO. 


8701-8779 GRINNELL AVE. 


Take a 1% to 3-ton 
truck and let us quickly 
convert it to a husky, re- 
liable unit of 30,000 Ibs. or 
more gross weight capacity. 
Two gear ratios for Power 
and Speed, Walking-Beam 
flexibility gives real 


TRACTION 


and Perfect Balance Be- 
tween Power and Weight. 





DETROIT, MICH: 


Manufacturers also of the THORNTON automatic-locking DIFFERENTIAI 


which gives traction when slippery going 


makes trucks equipped with ordinary 


differentials helpless 


““When you need TRACTION you need THORNTON” 
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{ Low COST ACCESSORIES 
GIVE HIGHER VALUE 


SALES OR RENTALS 
a 








Experience proves beyond question that 
houses or apartments having Sno-Wite 
bathroom equipment, will sell or rent more 
readily; often at better prices. To the buyer 
they suggest similar quality throughout. For 
Sno-Wite Porcelain Enameled Bathroom Fix- 
tures have been the unchanging standard 
of quality for more than 25 years. 


Made in colors and 
styles to enhance any 
decorative effect. They 
add beauty to durabil- 
ity, convenience, and 
safety from bathroom 
accidents. Inset and 
Wall types include 
Towel Bars, Racks, 
Shelves, Soap Dishes, 
Tumbler and Toothbrush Holders. Paper Holders, 
Grab Bars, Robe Hooks, etc. 


Write for current low prices and descriptive mat- 
ter, and for interesting dealer proposition. 











WAUKESHA 








AMERICAN ENAMELED PRODUCTS COMPANY 


Dept. 2 








HAPPY FACES IN THE 
BATHROOM MIRROR 
That result follows naturally when you in- 
stall in bathroom or lavatory a 


SNO-WITE 
MEDICINE CABINET OR MIRROR 
With Lumiline Lights 


These are distinguished by 18 inch vertical 
bulbs of white glass—one on each side— 
—— a clear, diffused light that illuminates 
the face and neck—without shadows. A 
mirror perfect for shaving and makeup pur- 
poses. 


Made in our Sno-Wite factory, these bev- 
elled, polished plate glass mirrors are cop- 
ue backed (non-electrolytic), guaranteed for 
ve years against silver spoilage. 

Medicine cabinets have rounded-edge glass 
shelves, razor blade slot: concealed wiring. 


Porcelain Enameled Brackets support lumiline 
lights. 


WISCONSIN 











ate. VU. S. PATENT OFF. 





THESE 
DEPENDABLE 
PRODUCERS CAN 
SUPPLY ALL 
YOUR NEEDS 





Users of this famously fine North Carolina Pine find in it a happy com- 
bination of qualities. It is strong, enduring, wear-resisting. It is 
beautiful in color and grain. It is easily workable. The producers 
named below have modern mills and up-to-date manufacturing facili- 
ties. They can supply you with all building items in North Carolina 


Pine. Write to them today. 





ELLINGTON-FAY LUMBER CO. 
Fayetteville, N. C. 








PROMPT SERVICE on STRAIGHT or MIXED CARS 


BURRUSS LAND & LUMBER CO. 


Lynchbarg, Va. 


Kiln Dried, Grade Marked N. C. Pine. R. R. Material 
a specialty. Car Lining and Decking. Mills 
in Va. and N. C. 





October 5, 1940 


plants, is sap gum; and is mostly sought in 
inch or heavier, No. 1 common. Vast 
quantities of the lower grades have been 
bought for boxes and crates. Cottonwood 
demand has zoomed. Export business is 
nil, although the British Timber Control 
is still trying to buy at recent lower 
levels. Production has gotten under way 
generally but has not caught up with 
shipments or orders, hence inventories 
have been steadily reduced. 


OAK FLOORING prices are up $2 to $3 
in the last three weeks. Orders on file 
are about 125 percent of present inven- 
tories, so many items are far oversold. 
This is particularly the case in regard to 
25/32-inch stock, 2%-inches wide in se- 
lected plain red oak, to a slightly lesser 
degree in No. 1 common red oak, and in 
selected plain white oak. Clear plain red 
oak, too, is far oversold. Flooring mills 
are taking practically all the flooring oak 
offered at prices $3 to $5 higher than 
those of 60 days ago. 


Houston, Tex. 


SOUTHERN PINE has continued to ad- 
vance. No. 2 shiplap, 1x8-inch, ranges 
from $30 to $35, mill. No. 2 shortleaf 
dimension, 2x4-inch, is $28 to $32. The 
greatest advance has been in No. 3 lum- 
ber, and there has not been much upward 
movement in higher grades. Mill stocks 
are badly broken and are being reduced 
daily. All mills are oversold on No. 2 
shiplap, 1x8-inch, and on 2x4- and 6-inch 
No. 2 dimension. Timbers are not as 
strong as yard stock, but a considerable 
quantity is being purchased. Railroad 
buying has picked up a good deal, with 
1x4- and 6-inch car siding going at $50, 
and square edge and sound decking at 
$45 to $50, mill. Export trade has dwin- 
dled to practically nothing, only a little 
No. 3 moving. 


SOUTHERN HARDWOODS—Prices have 
risen rapidly. Oak flooring has advanced 
$2 to $5 in the last two weeks; most mills 
are badly oversold on select red, and 
oversold on practically all other items. 
Many plants are running extra shifts. 


SHINGLES AND LATH—Shingle stocks 
are scarce and the market is advancing. 
Lath stocks are much depleted and prices 
are strengthening. 


Birmingham, Ala. 


SOUTHERN PINE—Buyers have practi- 
cally forced an average advance of $6 
above June 1 level. All available 1x4-, 
1x6- and 1x8-inch No. 2 air and kiln dry 
boards and dimension have been covered 
by Defense orders. Some mills have sold 
at July 1 list though it was possible to 
secure higher prices, because they wish 
to avoid handicapping private building, 
on which they must depend when the Gov- 
ernment completes its Defense program. 
City retail sales in the South have been 
slowing down slightly, but urban and coun- 
tryside building increases steadily. Com- 
bination retailer - manufacturer concerns 
take the bulk of the building business and 
industrial users buy at mill lists, so many 
yards are getting into contracting. De- 
mand is unlimited. Most manufacturers 
have withdrawn from the market for 15 
to 90 days, and all sales representatives 
are instructed to wire for commitments 
on over 5,000 feet of any one item in a 
mixed car. Production is at peak, with 
many mills on extra shifts. Small mills 
are in full swing, with concentration yards 
scrambling for their output and stock sell- 
ing direct from the saw at an advance of 
about $4 over May 1 list. 


Minneapolis, Minn. 


NORTHERN PINE—Retailers report a 
steadily increasing demand, and are plac- 
ing more orders for mixed material, with 
speedy shipment stipulated. It is believed 
that Defense activity in other fields is di- 
rectly responsible. Manufacturers report 
unfilled orders increasing, and stocks are 
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smaller than they were a year ago. Prices 
have advanced 50 cents to $1 on a number 
of items. Filling of Government orders is 
causing a little delay in shipments to pri- 
vate buyers. 


NORTHERN WHITE CEDAR—Farm de- 
mand for posts is increasing. There also 
is a fair demand for long posts for corn- 
crib construction. Considerable activity 
also is reported in the pole market. Prices 
are strong, with some items advancing. 


MILLWORK—Manufacturers report re- 
newed activity in some cases, while the 
volume of estimating work has increased 
considerably; ideal building weather is 
believed responsible. Many Mississippi 
Valley mills are behind in deliveries and 
most of them are running at or near ca- 
pacity. There is no indication of a change 
of prices, though manufacturers generally 
regard them as too low. 


Shreveport, La. 


SOUTHERN PINE—Some very large 
orders have been placed in the last two 
weeks for Army camps, one calling for 
sixteen million feet. Prices on yard stock 
are showing still further advances. It is 
hard for yards to locate the stock they 
need. No. 2 boards and Nos. 2 and 3 
dimension are very scarce. 


SOUTHERN HARDWOODS—Sales and 
shipments are still exceeding production, 
and prices are very firm. The item re- 
ceiving the heaviest call is gum, both 
plain and quartered. The advance in 
prices the past two months will probably 
average ten percent. There is still some 
export shipping, mostly 5/, 6/ and 8/4 
cottonwood, poplar, cypress and tupelo. 


Buffalo, N. Y. 


The lumber market has shown much 
strength and it has not been easy to ob- 
tain shipments promptly. Mills have so 
many government orders on hand that 
the supply for private industry has been 
greatly curtailed. Retailers are adding 
to their stocks to some extent, though 
hopeful that some easing of prices may 
take place before they are obliged to buy 
in larger quantity. 


HARDWOODS — The market has been 
gaining in strength. Buying has been 
somewhat more active but is not brisk. 
Furniture plant buying is expected to im- 
prove further. Flooring in leading woods 
has been advancing lately. 


WESTERN PINES—Supplies are not 
easily obtained with promptness. Sugar 
pine went up about ten days ago, and 
Idaho pine has also been advancing. Pon- 
derosa pine is strong, and an advance of 
$1 to $2 is reported in No. 2 common 4/4. 
Retailers are showing more interest in 
purchases with the rise in prices. 


NORTHERN PINE—Supplies at Cana- 
dian mills have been curtailed, but whole- 
salers in this section have been able to 
add largely to their stocks. The outlook 
is for a curtailed woods activity, as many 
loggers are going into military camps. 





Credit Book Brought Up to 
Date in New Issue 


The new fall issue of the Lumbermen’s 
Credit Reference Book, October, 1940, pub- 
lished by the Lumbermen’s Credit Assoc., 
Inc., Chicago, Ill., has recently come from 
the press, according to a statement issued by 
that association. The publishers feel that the 
figures they present for the last six months 
reflecting changes in credit ratings, succes- 
sions in ownership, new ventures, etc., indi- 
cate an activity which calls for a closer 
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relationship between the association and the 
users of its service. 

Between the issues of the reference book, a 
six month period, there were 5818 changes 
in ratings, 1519 new listings, 668 changes in 
business styles and 323 successions to operat- 
ing businesses. 

There have been a few changes made in 
the key to ratings, all of which have been 
called to the personal attention of the sub- 
scribers by means of a letter. 


One of the principal features of the serv- 
ice furnished by the Lumbermen’s Credit 
Association is a “Twice-a-Week Supple- 
mental Sheet.” All items regarding happen- 
ings of the nature of those recited above, 


suits, judgments, deaths, assignments, etc. 
together with matter relating to failures, 


accruing during each three day period are, 


through the medium of this supplemental 
sheet, placed voluntarily in the hands of all 
subscribers. 





Announce Eighth Annual 
Merchandising Clinic in lowa 


Word has been received from W. H. 
Badeaux, secretary, Iowa Retail Lumber- 
men’s Association, that Iowa’s Eighth Annual 
Merchandising Clinic will be held at the 
Des peg Coliseum, Des Moines, Iowa, 
Feb. 5, 6 and 7, during the coming year. 
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The Lane Company, Inc., of Altavista, Virginia, is widely known for their 
famous cedar chests and wardrobes. This concern made their first in- 
stallation of Standard Air-O-Speed Reversible Cross-Flow Circulation 
Internal Fan Kilns in 1937. Since then they have modernized four of 
their old natural draft kilns into this modern design which enables them 


to produce a higher quality product and at the same time effect great 
steam savings. 


we got 
our 


This Company has also placed their entire lumber storage on kiln trucks. 
Their heavy solid pile loads are efficiently transferred by an electric 
power transfer car. The power transfer car and kiln trucks were supplied 
by Standard along with the kiln equipment. 


TANDARD AIR-0-SPEED 


DRY KILNS?” 


This remark we hear repeatedly from cus- 
tomers that have modernized their old kilns 
or from those who have made new Air-O- 
Speed Kiln installations. The better and 
more economical kiln drying produced by 
Standard Internal Fan Kilns not only in- 
creases your profit from kiln drying but 
widens the field of customers you can serve 
satisfactorily. Good lumber when dried in 
Standard Kilns wins and holds the most 
exacting customers. That is why it will pay 
you to modernize your present equipment 
or install a new Standard Air-O-Speed Kiln. 








TAN 


crak and Be 





The many features in our latest design will 
assure you of the best quality of drying in 
the least amount of time and with the least 
cost per thousand board feet. Our experi- 
enced engineering staff will be of such out- 
standing service to you that it is impossible 
to measure the value of this service to you 
in dollars and cents. 


Let one of our engineers go over your lum- 
ber drying and handling problems. There 
is no charge and no obligation, merely drop 
us a line that you are interested. 


DAR 


COMPANY 
Ss INDIANA 


RIRWAN Drying Systems 
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Eastern Trade News 


[F. J. Caulkins] 


Boston, MAss., Sept. 26.—What is classed 
by Forest Service officials as the largest 
single sale of lumber ever made in this 
country, was consummated in Washington 
late yesterday. By it, 425,000,000 feet of 
pine lumber salvaged by the Government 
following the New England hurricane of 
Sept. 21, 1938, is taken over by a corporation 
specially organized for the purpose and to 
be known as the Eastern Pine Sales Corp. 
Harry Joseph, of Chicago, will serve as 
president, and David M. Osborne, for many 
years active in the affairs of the Blanchard 
Lumber Co., Boston, will be its vice presi- 
dent and resident manager at Boston, where 
headquarters will be opened next week at 
115 Chauncey Street. Mr. Osborne informs 
the writer that sales of this lumber will be 
confined to the Government, the railroads, 
certain industrials and to wholesalers. The 
lumber is piled at 350 locations largely in 
Massachusetts and New Hampshire. It is 
rough, expertly piled under Forest Service 
rules and thoroughly dry. 


Plan Provides Price Adjustments 


Initial price is fixed at $21, and provides 
for the orderly marketing of the lumber over 
a period of 4%4 years, with minimum amounts 
to be taken each quarter. This new sales 
contract provides that the price to be paid to 
the Government shall continue ninety days at 
the $21 base, and shall be subject to revision 
at each ninety day period during the life of 
the contract, thus assuring the Government 
that it will at all times secure full market 
value for its lumber, while at the same time 
safeguarding the sales company against 
heavy losses should market prices move 
sharply downward. 


Dressing Crews Are Busy on Stock 


More than 300 sawmills owned by or under 
contract with the Salvage office have cut 
347,000,000 feet of lumber, all square edged. 
Sawing will be continued well into 1941. 
More than 200,000,000 feet of logs is still 
stored in the ponds and is being sold to 
industrial plants, which, due to hurricane 
damage, would otherwise find themselves 





seriously in need of timber supply. All of 
the sawed lumber is rough and before it can 
be made available to serve Defense needs it 
must be dressed and worked at centrally 
located planing mills. Officials of the Eastern 
Pine Sales Corp. made a careful check of 
planing mill facilities in New England, and 
felt that enough was available at key points 
to meet this emergency, but since that check 
was made the call for dressing mill service 
has brought day and night crews into action. 
New temporary plants will be located at key 
points if necessary. 

David M. Osborne was one of the com- 
mittee of six—three wholesalers and three 





Signing agreement that climaxed work of 

Northeastern Timber Salvage Administration 

are: Right—Earle H. Clapp, acting chief U. S. 

Forest Service. Left—Earl S. Peirce, one of his 

principal aides on the Salvage program. Cen- 

ter—Harry Joseph, Chicago, president Eastern 
Pine Sales Corp. 


manufacturers—which presented the so-called 
“Currey Plan” for marketing this lumber, 
at current market prices and upon a com- 
mission basis. When the Harry Joseph pro- 
posal to purchase the lumber outright had 
been agreed to by Washington officials, he 
made it a condition that Forest Service offi- 
cials name a New England man equipped to 
handle the manufacturing and distribution of 
the lumber. The result was a call from Chi- 
cago for Mr. Osborne to move by air to 
Chicago at once for a conference, which later 
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resulted in his acceptance of the office by 
phone a few moments before Mr. Joseph 
placed his signature upon the contract with 
the Government. Mr. Osborne is a graduate 
of Bowdoin College in the class of 1928. He 
saw service with the Blanchard Lumber Co. 
in his prep school days, and since leaving 
college has been actively in charge of that 
company’s spruce lumber department both 
manufacturing and sales. With his wife and 
two daughters, he makes his home in the 
beautiful suburban town of Westwood. 


WEST COAST WOODS—AII items in the 
fir or hemlock lists, moving either by rail 
or water, are in a strong price position. 
One office here having ship space avail- 
able for October loading has fully covered 
it with dimension orders for fir at the 
$4.50 discount, but most offices, with all 
November and December space taken, are 
holding at $5 or $5.50. Most hemlock 
dimension available is thoroughly dry and 
sells on a price parity with fir, but there 
are mill shipment offerings of green stock 
at $1 below fir. All types of boards con- 
tinue very scarce and sell readily, de- 
livered at Boston docks, at $34@34.50 for 
No. 2, and $32@32.50 for No. 3 in fir and/or 
hemlock. Transit lots sell freely at these 
figures. Receipts by water at Boston 
terminals in September total 10,481,083 
feet, and compare with 9,525,157 in Au- 
gust, and the average in September in the 
previous ten years of 11,385,740 feet. Re- 
ceipts in the first nine months of 1940 
totaled 76,104,931 feet, and compare with 
the average of 79,471,988 feet in the same 
period of the past ten years. Ship space 
for the intercoastal run is tighter today 
than at any time in the past year. 


EASTERN SPRUCE—Supply and de- 
mand are wholly out of balance as the 
preparedness program picks up speed and 
absorbs all offerings available through the 
rest of the sawing season. Small dimen- 
sion, also all types of boards, including 
both 2- and 38-inch bundled furring, are 
eagerly sought both by the yards and in- 
dustrials as well as for Government hous- 
ing. The Maine mills must furnish most 
of this material, as there are very scant 
offerings from the Canadian side of the 
line. The advance of $1 on most items, 
which came in force Sept. 1, is being 
firmly held, with smaller dimension at $36, 
delivered at Boston rate points, and mov- 
ing along up to $43@44 for the 2x10- and 
12-inch plank. Few mills are in position 
to accept further orders for boards, 
though last sales of 1x4- and 5-inch were 
at $36@37, with the 6- and 7-inch at $40. 
The 10- and 12-inch dry boards are very 
searce and firm at $44, with 12-inch sell- 
ing occasionally at $45. There is a press- 
ing demand for 2- and 3-inch furring, 
with all mills, large and small, heavily 
oversold at $34 for 2-inch and $35 for 
3-inch, an advance of $2 from August list. 
Most dressing mills in New England are 





FORESTA FACTORS INC. 










1790 Broadway, New York, N. Y. 
Announce a New Method of Financing Lumber Sales 


Especially Adapted to Shipments for Government Work 
DETAILS WILL BE PROMPTLY SENT ON REQUEST 
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now operating to capacity with day and 
night crews. 


LATH AND SHINGLES—Standard 
spruce slab lath are active at $3.50 for the 
1%-inch and $4@4.15 for the wider size. 
Eastern white cedar shingles sell freely 
at $4.25@4.30 per square for standard 
brands of extras; $3.85 for clears; $3 for 
2nd clears, and $2.90 for clear walls. Top 
grades of West Coast red cedars are over- 
sold and very firm at advances over Au- 
gust level of as much as 25 and 380 cents 
per square. The British Columbia mills 
limit sales of Perfections and No. 1 5X to 
part cars, to be shipped with cedar siding 
or other dressed lumber. No. 1 18-nch 
Perfections, delivered at New England 
points by rail, have moved up 30 cents 
to $4.91, and the 16-inch 5X No. 1 are up 
15 cents to $4.36. The No. 2 and 3 grades 
are in fair supply at $3.42 and $2.92, re- 
spectively. 


EASTERN HARDWOODS—Sales of na- 
tive maple and birch have been chiefly to 
the woodworkers and furniture plants. 
At the latter, maple and good mahogany 
are the current vogue. Some nice sales 
in round lots of Honduras mahogany have 
been booked lately at around 17 and 18 
cents per foot. At the larger and modern 
mills, FAS inch birch and maple, kiln 
dried, are firm at $88@92; but for 2-inch 
the maple is $5 above birch at $100@105. 
The heel shops are fighting current prices 
and have placed very few orders for the 
new season. Their stocks, however, are 
low. Most quotations on 2-inch kiln dried 
maple in full length plank are $74@78, 
with the short, cross-cut stock at close 
to $85. 


PINE BOXBOARDS—Planing equipment 
at the box shops is operating to capacity 
on material for Defense programs, but 
the packing trade is about over for the 
season. For inch round edge, mill prices 
are stronger at $13@16 f.o.b. the ship- 
ping point, with an occasional lot of nar- 
row going as low as $12. The ‘box makers 
have already contracted for 35,000,000 feet 
of salvaged “hurricane” logs at agreed 
prices for next season’s use, same to be 
sawed at Government mills at cost. The 
No. 3 and 4 common, in square edge, are 
active and very firm at an average of 
$1@2 higher than previously quoted. 


PHILADELPHIA, PA. 


A swing of Philadelphia’s justly famous 
suburbs reveals considerable activity in 
home building. This territory contains 
more single-family homes than any other 
section of the country. While the city 
proper has shown a slight loss according 
to the 1940 census, the suburban area has 
shown a heavy increase in population. 
In many of the developments, the “sold” 
sign appears before the homes are fin- 
ished. There is also a healthy activity in 
higher-priced homes. Suburban lumber- 
men report continued activity. Continu- 
ance of fine fall weather has helped to 
prevent much slackening in home build- 
ing. Real estate records shows the letting 
of several million dollars worth of con- 
tracts for houses in the past two months. 
Much remodeling is being done also. 

Industrially Philadelphia is very rapidly 
getting into high gear. Some of the 
greatest enterprises in America are cen- 
tered in this territory. The President in 
a recent tour of the Philadelphia Navy 
Yard stated that 11,000 additional workers 
are to be added there soon, making a total 
of over 30,000, or about twice the former 
war-time peak number. The Sun Shipbuild- 
ing Co., in Chester, has been specializing 
in tankers and “seatrains” for some time, 
and these, with many other types of mer- 
chant vessels, are keeping that shipbuild- 
ing center busy. The Baldwin Locomotive 
Works has just been awarded one of the 
largest single contracts in this present 
Defense program. It calls for a large 
number of medium-sized tanks. This 
world-famous organization is large 
enough to do considerable extra emer- 
gency business, and it is planned to make 
it one of the most important Defense pro- 
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duction centers in the East. Camp Dix 
is in the midst of a 90-day construction 
schedule. Approximately 900 structures 
are being erected, mostly of wood, and 
when completed will represent one of the 
largest cantonments in the country. 
Business for Philadelphia lumbermen is 
mostly quite active. Lumbermen hope any 
price advances will be steady, as sharp 
increases throw the market into confusion 
and make conditions unsatisfactory both 
to the buyer and seller. Buyers show a 
tendency to be cautious. Shipments of 
lumber by water are continuing to show 
an increase over the corresponding period 
last year, and September records bid fair 
to surpass those of September, 1939, by 
at least 3314 percent. Supply of Canadian 
soft pine is becoming shorter. Scarcity in 
ships has developed, and unfavorable 
weather has made shipments uncertain. 
Due to recent storms, Carolina shipments 
are behind schedule. Mills are overloaded. 
There continues to be a steady demand 
for pattern and foundry and also tank 


ee NEW YORK. N. Y. 


Many dealers report that business is 
showing improvement. This is especially 
true of dealers who depend largely on in- 
dustrial business. There has been quite 
a little buying done during the past two 
weeks. However, it seems hard to make 
most dealers realize how acute the short- 
age is of certain standard items, and they 
continue most conservative in their pur- 
chases. 

Shipments are likely to become much 
slower, and prices will probably continue 
their tendency upward. 


SOUTHERN PINE—The mills who have 
good average size stocks are maintaining 
a policy of keeping them well balanced. 
Furthermore, they are protecting and tak- 
ing care of their regular customers’ re- 
quirements. 


WEST COAST—Many larger local deal- 
ers have been taking advantage of any 
space offered to them, and in this way are 
able to maintain fairly large stocks. 


WESTERN PINES—Prices on sugar and 
Idaho pine showed another advance. A 
number of dealers who have been unable 
to secure North Carolina roofers, or who 
are unwilling to pay the prices being 
asked, have been purchasing Ponderosa 
roofers, which some mills are featuring in 
this market at present, and demand for 
this stock is heavy. 


SPRUCE—Some Canadian spruce is com- 
ing through from eastern Canada, but not 
enough to scratch the surface of demand. 
There is some talk of this situation being 
partially relieved in the near future, in 
order that the Canadian mills can again 
reap the benefit of the exchange rate. 


HARDWOODS — Dealers are experienc- 
ing price advances on many items, with 
a eceontinued pick-up in local demand. 
Flooring prices show another advance, 
with demand well maintained. 


Baltimore, Md. 


SOUTHERN PINE—Lower grades are in 
heaviest demand and show the greatest 
advance. They are wanted for smaller 
houses, and by box factories, but mostly 
for the Defense program. Price gains 
range from 20 to 40 percent above the 
level at which the rise started. Receipts 
eare for local needs. Longleaf quotations 
show more stability, with demand con- 
tinuing active. 


WEST COAST WOODS—Distributors are 
kept very busy, with demand still in- 
creasing and prices touching new levels. 
Quotations rule high enough to permit 
shipments by rail for urgent needs. Large 
sizes are wanted in quantities. Lower 
grades of fir are the most active and show 
the greatest proportionate advance. 


HARDWOODS—Oak, ash, gum and other 
species are in active demand and gradu- 
ally working higher. Distributors are 
inclined to cover only immediate require- 
ments. 


Home Ownership Called 
Basis of National Unity 


New York, N. Y., Sept. 30.—A dramatic 
plea for national unity through home owner- 
ship, written by -six prominent Americans, 
will introduce the Fall and Winter adver- 
tising campaign of Certain-teed Products 
Corp., according to an announcement by 
C. E. Stedman, vice-president in charge of 
merchandising. 

Mention of the firm’s products has been 
held to a bare listing, while the main theme 
of the advertising will be patriotism. Writ- 
ing fees for the unusual ad were donated 
by Certain-teed to the American Red Cross 
in the names of the authors who are: Ray- 
mond Gram Swing, Dr. Stanley High, 
Edgar A. Guest, Raymond Clapper, Stewart 
McDonald, Federal Housing Administrator, 
and Gabriel Heatter. 

“American Unity Begins at Home” was in- 
troduced to the nationwide Certain-teed sales 
organization in a coast-to-coast tour by Cer- 
tain-teed officials. They flew 5,500 miles in 
five days. Those taking part in the tour 
were Mr. Stedman, J. M. Huggett, adver- 
tising manager, and R. R. Galloway, general 
sales manager. In introducing the ad, Mr. 
Huggett pointed out the important part the 
building industry must play in the national 
defense program, and estimated that one-and- 
a-half-billion dollars in defense housing will 
be needed during the coming year. 





Raft Tree-Length Spruce 


Tacoma, WasH., Sept. 28—An unusual 
log crib was towed into Tacoma harbor last 
Wednesday from Ketchikan, Alaska. More 
than a million feet of spruce logs was stowed 
in full tree lengths. 
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Loose Leaf Tally Books 


TALLY SHEETS with 
Waterproof Lines 
Samples and Catalog 
on Request 

Tally Cards Rules 

Crayon Gauges 

Rule Cases Hammer Stamps 

Pickaroons Marking Sticks 

Car Movers Leather Aprons 

Tally Pencils Load Binders 
Books for Lumbermen 


FRANK R. BUCK & CO. 


2133 Touhy Ave. CHICAGO, ILL. 
Car Door Lumber Rollers Sectional Board Rules 











Builders’ Commercial Agency 
ESTABLISHED 1890 
1321 Builders’ Bldg., 228 N. La Salle St., Chicago 


A rating guide to the Contracting trade of 
Cook County and Cook County dealers 


Telephone Randolph 4893 Collection and Mechanics Liens 











GILBERT NELSON & CO. 


Public Accountants 


332 S. MICHIGAN AVENUE 
CHICAGO 


TELEPHONE HARRISON 0366 











HOW TO SEE 
DOUBLE. 


NEW YORK 


You can see twice as much 
of New York's countless 
attractions when you stay 
at the Hote: Times Square. 
Museums, theatres, night 
clubs and stores are only 
a step away and you have 
twice as much to spend on 
pleasure with the money 
you save on these low 
rates: 


From $2 Single . . $3.50 Double 
Rest Assured 


HOTEL 
TIMES SQUARE 


43rd St. West of Broadway 
New York 





























Lindsey 8-Wheel 
Tractor Wagons are 2s Sena fo 
ideal for tractor log- (gy 18 L902 
ging. They are used 72 Fos:tion 
singly or in trains. to Load- 


LINDSEY 
8-Wheel 
Log Wagons 


continue to do the 
job cheaper and bet- 
ter for the practical 
logger. 


LINDSEY 
WAGON co. For eeentne and 


Sole Manufacturers bunching use our 


. Self-Loading S kid- 
Laurel, - Miss. ders. 





















= 
Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure ~ 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, ie boardand stock used 
in the manufacture of interior and exterior finish, 

‘ inds, door and window 
, etc., etc, d for circular containing 
sample pages. 


Pocket Size (436 6%") $5.00, Postpaid. 
American Lumberman 


431 So. Dearborn St., CHICAGO, ILL. 











Amemeanfiumberman 





October 5, 1)4 


RELATION OF UNFILLED ORDERS TO STOCKS 


WasuHrncrton, D. C., Sept. 30.—Following is statement of seven groups of identical mills of 
unfilled orders and gross stock footage on Sept. 21: 


No. of Mills Unfilled Orders Gross Stocks 

Reporting 1940 1939 1940 1939 
Total Softwoods* ....... 406 1,132,568,000 975,913,000 3,583,659,000 3,605,163,000 
Total Hardwoods* ...... 87 72,414,000 72,840,000 345,190,000 409,834,000 
Total Lumber .......... 474 1,204,982,000 1,048,753,000 3,928,849,000 4,014,997,000 
Oak & Maple Flooring... 91 90,966,000 65,897,000 72,001,000 86,965,000 


*Of Northern mills, 13 reported on softwoods, 15 on hardwood unfilled orders; 16 mills 
on stocks, The total number of mills (474) includes 13 northern plants that are in both 


softwoods and hardwood subtotals. 





NATIONAL PRODUCTION, SHIPMENTS, ORDERS 


Wasuincton, D. C., Sept. 30.—Following is the National Lumber Manufacturers’ Asso- 
ciation’s report for two weeks ended Sept. 21, and for thirty-eight weeks ended that date, 
covering mills whose statistics for both 1940 and 1939 are available, and percentage com- 
parisons with statistics of identical mills for the corresponding period of 1939: 








Av. No. Per- Per- Per- 
Mills Production cent Shipments’ cent Orders cent 

TWO WEEKS: Rpte. 1940 of 1939 1940 of 1939 1940 of 1939 
Total Softwoods .. 403 522,268,000 109 558,648,000 107 613,242,000 89 
Total Hardwoods.. 86 19,492,000 110 21,767,000 yf 23,279,000 63 
Total Lumber ..... 472 541,760,000 109 580,415,000 107 636,521,000 87 
Total Flooring .... 80 24,852,000 114 26,282,000 112 27,031,000 7 
THIRTY-EIGHT WEEKS: 
Total Softwoods... 404 8,223,390,000 108 8,503,383,000 107 8,916,405,000 107 
Total Hardwoods... 85 301,441,000 10% 327,434,000 7 340,219,000 97 
Total Lumber...... 472 8,524,831,000 108 8,830,817,000 108 9,256,624,000 107 
Total Flooring..... 80 370,610,000 117 377,405,000 113 422,615,000 119 





Western Pine Summary 


PoRTLAND, ORE., Sept. 28.—The Western 
Pine Association reports as follows on 
operation of identical Inland Empire and 
California mills during the two weeks ended 
Sept. 21: 

Report of an Average of 114 Mills: 


Total for 2 weeks ended 
Sept. 21,1940 Sept. 23, 1939 


Production .... 193,220,000 177,910,000 
Shipments ..... 170,521,000 180,045,000 
Orders received. 225,407,000 243,952,000 


Report of 115 Identical Mills: 
Sept. 21,1940 Sept. 23, 1939 
Unfilled orders. 413,139,000 332,460,000 
Gross stocks...1,672,427,000 1,647,087,000 
Report of 115 Identical Mills: 
c——Total for Year———, 
1940 1939 


Production ....2,789,921,000  2,508,469,000 
Shipments ..... 2,896,503,000 2,669,009,000 
Orders .........3,082,449,000 2.774,312,000 





Southern Pine Statistics 


{Special telegram to AMERICAN LUMBERMAN] 

New Or.eaAns, La., Oct. 2.—Following 
is a summary of reports from southern pine 
mills for two weeks ended Sept. 28: 


Average weekly number of mills, 123; 
Units,+ 102 


Two-Weeks 
Three-year average production* 61,751,000 
Actual production .........ecs- 70,619,000 
EP a ee eee 93,705,000 
| 84,288,000 


Number of mills, 113; Units,+ 96 
Baas On Sept. 28, 1940 
SIMENOE QEGOTS occ vc cdeccccccees 123,297,000 
ee er ee 264,648,000 
*Oct. 26, 1936, to Oct. 28, 1939. 
7Unit is 304,000 feet of “3-year average” 
production. 





Lumber and Log Exports and 
Imports 


WaAsHINGTON, D. C., Sept. 30.—Total ex- 
ports of hardwood and softwood lumber (in- 
cluding boards, planks, scantlings, flooring, 
sawed timber, sawn railroad ties and box 
shooks), logs and hewn railroad ties, for the 
first eight months of 1940 (Jan. 1 to Aug. 
31) totaled 745,027,000 board feet, as com- 


pared with 878,119,000 feet for the first 
eight months of 1939, a loss of 15 percent, 
according to figures just released by the 
Forest Products Division. Sawed material 
(including sawn railroad ties and _ box 
shooks) accounted for 676,218,000 feet, as 
compared with 769,733,000 feet, a loss of 12 
percent. Logs and hewn timber (including 
hewn railroad ties) totaled 68,809,000 feet as 
against 108,386,000 feet, a loss of 36 percent. 
Total imports of hardwood and softwood 
logs and lumber (including cabinet woods, 
sawn railroad ties, box shooks and empty 
packing cases) for the first eight months of 
1940 totaled 592,109,000 feet, as against 570,- 
359,000 in 1939, a gain of 4 percent. Of this 
amount, logs (hardwood and softwood) ac- 
counted for 142,198,000 feet (141,276,000 feet 
in 1939) ; softwood lumber, 373,810,000 (364,- 
160,000) feet; hardwood lumber and sawed 
cabinet woods 66,931,000 (58,849,000) feet. 





Appalachian Sales Reached 
Three-Year Peak in August 


CINcINNATI, Onto, Sept. 30. — During 
August, the Appalachian hardwood market 
quickened and sales rose sharply to the 
highest point since December, 1936. Orders 
received by operators of 58 band mill units, 
according to the Appalachian Hardwood 
Manufacturers (Inc.), totaled 33,435,000 
feet, an increase of 29 percent over July. 
Production and shipments increased 9 and 
14 percent, respectively, but were far be- 
hind sales. Stocks, both gross and unsold, 
decreased perceptibly, while unfilled orders 
rose 13 percent and at the end of the month 
represented five weeks production at the Au- 
gust rate. August production was 25,591,000 
against 23,875,000 feet in July; sales were 
33,435,000 against 25,907,000 feet, and ship- 
ments 28,061,000, against 24,607,000 feet. Un- 
filled orders Aug. 31 stood at 34,831,000 feet. 
as compared to 30,873,000 feet on July 31. 
During August, unsold stocks shrank from 
207,043,000 to 200,832,000 feet, or 3 percent. 


0 











0) 


},- 


Qa. 


ng 
<et 
the 
ors 


od 
00 
ly. 
nd 
be- 
id, 


1th 
\u- 
00 
ere 
ip- 


om 
ont. 








October 5, 1940 


Amemcanfiumberman 


75 


THIS WEEK’S LUMBER PRICES 


SOUTHERN PINE 


East and west side mills have reported the following average f. o. b. mill sales prices on 
southern pine to the Southern Pine Lumber Exchange, New Orleans, La., for sales made 
in the period of Sept. 20-25, but where prices for this period were not available, prices for 


the month to date have been inserted and 





starred (*): 





West East West East West East West East 
Side Side Side Side Side Side Side Side 
Flooring Standard Ceiling Standard No. 2 Shiplap and No. 2 Dimension 
iad ao — Lengths Boards, Std. Lgth. . 14 28.58 24.44 
x3 rift— x4— 9 nicie eee . 
B&better.. 59.89 65.00] B&better.. 38.86 37.25 eae vee Se See o tace 
i  cseeweeu 49.39 *44.00)¢ ey re 35.94 38.00 io |. 29.67 28.94 29 & 24. .* 33. 00 owe 
Pe Soc 38.50 *44.631D ........ 24.08 25.40 i109... 28.56 25.48 3 6 . e coce 
1x3 flat =) eee 33.03 29.5317> @ 14 25.32 24.75 
grain— ; Surfaced Finish 16 26.39 26.29 
uals . 46.81 46.89 Standard Lengths No. 3 Shiplap and |;. °° "°° 27.96 28.26 
) 11.111 B80 31/50] B&better Boards, Standard >) ©°°°..) 30.71 28.43 
Ixd ‘Tritt Inch thick— a - A oofgzg® 24: - 733-83 *30.75 
se. ee ee ee Se Se Te en ae 
5 2 ek | Bre are . . eee od 2. 
een nn """"''' g0'04 53:88] SIS/S4S. 23.36 23.6416 ....... 27.28 27.47 
= oe eee 7 ae ae 60.39 53.91]1x6 CM... 23.48 21.01118 & 20... 28.96 28.18 
i iat 1x10 0.00. 65.13 59.41]1x8 ...... 23.92 24.0012x10 
B&better 47. SE @6.9602S occ 000 2296 76.6911%10 ..... 23.96 23.29112 & 14... 29.18 28.47 
e 2" A( es |: eee B45 S2.TU1E oa oe $0.83 37.78 
rh sche 3.32 43.40 5x6/4 itiick 1x12 2 3 
2 eee Sear 33:17 32.80]4, 6, 8.. 1.30 64.31 Jambs 18 & 20... 31.55 (30.00 
BXI0 25% 5136 74.331 B&better— 22 & 24... .... %34.00 
End Matched _ ete 101.19 87.00]1%, 1% &2 .... 71.00}2x12 a 
Flooring, 2 to 8-foot 5gx4-8 ... 65.07 61.25 3 Oe 1805 Paap as 
1x3 rift— Inch thick— No. 1 Dimension |[j. ©" °°" ": 055 * 
se: SE: 30.55 *29.88 
saeeiaacanei * 55.71 siavale : ai an iter ot ‘ 43.3612x4 ~~ ee neare 34.56 *31.77 
. paveneererare 45.00 <i NED Sal Se orate Suita eas beet: 12 & 14... 31.20 29.35/29 & 24... 37.50 *35.00 
>: ee} 20.9 =) 33.05 30.91 
grain— 1x5&10 50.79 49.5448 @ 90... 32.45 33.25] Timbers 20 & Under, 
pusetier. , ne.34 oe oe meee 63.79 64.02l99 g 94:'° 41.00 .... No. 1 
ee RE” 35.01 *35.6§ 2x6 Shortleaf— 
D Set erele o¢ 24.09 *26.00 Rough Finish, 12 & 14... 28.69 28.49]/3x4&4x4... 34.88 27.75 
1x4 rift— Standard Lengths |i6 ....... 29.92 28.421/4x6—8x8.. 30.11 29.53 
B&better.. 900-94 Babetter eee 31.56 32.68/3&4x10 ... 34.00 *37.60 
i eae 41.59 mad bry — gs ee °50.80 ace 31.77 32.55)2X10—-10x10*34.67 *36.83 
1x4 flat K4/8 ++» 58.0 50.5 22 & 24... 41.00 *41.25),8&4x12 ... 46.85 *42.63 
grain— 1x5&10 ...*54.50 *55.75] 9x8 5x12/12x12 42.00 47.28 
B&better. . 35.05 32.75 i *73.50 *71.00135 @ 14 30.05 28.42 ee, 2 Mile 
seseeees 31.85 |... FRB /4 16 ....... S802 36.76) ° Siemdeas Ramee 
D eee $3.25 21.0) 68.33 *67.95|18 ------- 30.00 30.83/2x4 ...... 2.88 21.48 
Drop Siding, Stand- [5&10° |!!! *72.00 60.50159 @'si'°: doo asgelene ooo 20.50 21.00 
ard Lengths, 1x6 _ ppbetes *86.00 *70.00/5519 . _ c tenes 4 4 Rg 
No. 117— are 38.59 35.69]2x12 ||'": 29°70 92°00 
+ datamaananan 40.91 eit nt Casing and Base | ae 38.79 34.67) © i ” 
Cees eee 40.14 *44.25) Standard Lengths [16 21.1.” 40.24 36.75 Ba&Btresel— 138/16 
Lies et « . ot.tae 18 5 - ee 75 ‘ s 
i B&better— 22 & 24... 4800 ree|1x4, 18... #51.50 
B&better..*45.13 ee 68.16 59.53/9x419 1x6, 16....*46.00 .... 
se Oe 45.86 44.25]1x6&8 .... 66.56 60.94]19 @ 14 40.01 37.68|1X6 18. 12. *59.75 
D etc 34.25 39.501/1x5&10 ... 70.65 66.31]16 °° °° 41°34 40:03 Common— 
_ <s ay 28.98 ~ - ‘ a 18 : ¥ 42.75 #4195 1x4, 18....*30.50 ; 
Jo. 3..... 24.99 24.81 0. encing & [5, °"'''"° ara ss - 
Assorted patterns Boards a a ia*** Jee oot fit Sidins: 13/16 
B&better.. 53.00 *43.42] Standard Lengths y a _—- 
fn oe ee 40.33 44.00|1x4 ...... 41.06 38.00 Plaster Lath ce i re *35.00 .... 
eee 33.69 31.00/1x6 ...... 40.67 36.43 Kiln Dried <a Sees 50.91 51.00 
Wo. 1 .... $8.69 RESO ies ...... 38.99 39.25/3%x1%”, 4 1x4, 10.... 47.00 *43.50 
No. 2 .... 28.74 28.82 1x5@10 ... 44.28 ....No. 1 .... 5.34  5.25/1x6, 9..... 2.00 
No. 3 .... 20.25 21.63 1x12 ..... 50.69 *55.50INo. 2 .... *4.31 *3.96 1x6, 10....*45.75 





OAK FLOORING 


Following are current quotations on oak 
flooring in carlots, f.o.b. Memphis and John- 
son City, Tenn., and Alexandria, La., as points 
of origin: 


48X24" 43X14” 3x2” %x1%” 


Clr. qtd. wht. — $70.00 $70.00 $66.00 


Clr. qtd. red..... 75.00 62.00 65.00 65.00 
Sel. qtd. wht.... 70.00 57.00 53.00 52.00 
Sel. qtd. red..... 70.00 58.00 54.00 55.00 
Clr. pIn. wht.... 71.00 56.00 54.00 46.00 
Clr. pim. red..... 73.00 57.00 54.00 47.00 
Sel. pln. wht.... 67.00 54.00 44.00 41.00 
Sel. pln. red..... 68.00 56.00 46.00 44.00 


No. 1 com. wht... 62.00 49.00 41.00 38.00 
No 1 com. red... 62.00 50.00 41.00 38.00 


moO. 3 COM... 6s. 42.00 35.00 35.00 32.00 
x2” %x1l\” x2” 
CAP. GER. WE. ssi ck aes $77.00 $75.00 
a oe ED eee 75.00 63.00 
OL. GU. WHE. 6 cic ecs 63.00 60.00 
ea rere 63.00 60.00 mlanh 
2 ae a.) a 65.00 62.00 $60.00 
Rice. BN. Wee cv cceswa 64.00 61.00 56.00 
Ot. DAG. Wiihie cscs ceicws 58.00 54.00 55.00 
a re 59.00 54.00 55.00 
No. 1 com. WRt.......... 56.00 52.00 42.00 
mO. 2 Gee: PEE... 6 66 .c 56.00 52.00 — 
ee ee ree 37.00 32.00 


New York delivered prices may be intutend 
by adding to the following differentials fig- 
ured on Johnson City origin: For }#-inch 
stock, $8; for %-inch, $4; for %- and *- 
inch, $4.50. 


Chicago delivered prices may be obtained 
by adding to the above the following differ- 
entials figured on Memphis origin: For }}- 
inch stock, $6; for %-inch, $3; for %- and 
fs-inch, $3.50. 


WESTERN PINES 


Following f. o. b. mill prices on actual 
sales were reported to the Western Pine As- 
sociation by members during the period from 
Sept. 16 to 21, inclusive. Averages include 
both direct and wholesale sales, and are 
based on specified items only. Quotations 
follow: 

Ponderosa Pine 
es S2 or 4S— 1x8 5/4RW 6/4RW 
R A $60.32 


Ma tai taser lasane aoe. $55.50 $61.24 
D EE Kin6 6, 0s iar 4-0 39.15 42.67 42.06 
SHop, S2S— No 1 No. ® 
NT tia @ lals a Gace Ale me ele: a Scorn eter $31.22 $24.18 
ME iuoa oa t-arerdie alata ea wicintaie aco 31.08 24.13 
Commons S2 or 4S— Va 9 Vn 2 
1x 8 ny alegre ec aikcol acai cr pnt wiere el 


Sp) ee Aer re eee 
No. 4, or RWRL 
idaho White Pine 





Setects, S2 or 4S— 1x8 5-6/4RW 
ie 8 oe See $61.42 $73.49 
GQuatity 6): TEs oc kccicee ccs 42.52 57.36 


(OomMMONS, SZ or 4S— 
Colonial Sterling Standard 
Ca F No * Tn § 


SS ee re $38.76 $35.52 $29.74 
a a em 71.33 41.78 29.56 
Utility (No. 4) 4/4 S2 or 4S RWRL....$19.66 
Sugar Pine 
Se.ecre, S? or 1S— 4'4I RW 5/4RW &/IRW 
Beeer., RES. ..o008 $70.24 $70.63 $69.93 
Br SED © sresacd Xo y nunneecd 60.88 65.97 63.40 
3 ae 47.54 49.43 49.13 
SHop, S2S— No 1 No? No 2 
Serre $38.07 $28.28 $22.50 
OPE. Scxcesatieewbene 36.35 29.08 22.00 
ee ee 48.29 33.32 21.61 
Lareh-Douglas Fir 

Dimension, NGO. 1, BES. 6.0.66 kc bees cece $23.44 
Dimension, No. 1, KGS  ..ccccccecccss 22.39 
Flooring vert. gr. C&Btr., 4 RL......... 35.33 
Boards, No. &, BE OF 45, 1B6 6.4.0 08600080 18.75 








NORTHERN HARDWOOD 


Following are prevailing quotations f. 0. b. 
Wausau, Wis:, on northern hardwoods: 


No.1 No.2 No.3 
Brown Ash— FAS Sel. Com. Com. Com. 


Err $67.00 $57.00 $42.00 $30.00 $21.00 
ee 72.00 62.00 44.00 32.00 22.00 
, eee 77.00 67.00 52.00 34.00 22.00 
Me soaen ens 82.00 72.00 55.00 36.00 23.00 


No.1 No.2 No.3 
Bass wood— FAS Sel. Com. Com. Com. 


Saar $78.00 $68.00 $46.00 $29.00 $22.00 
2 SERS 83.00 73.00 51.00 33.00 23.00 
i, Pee 86.00 76.00 54.00 35.00 25.00 
i Ee 93.00 83.00 64.00 36.00 25.00 
LN, ar 98.00 88.00 71.00 47.00 .... 
Ok er ane 103.00 93.00 76.00 52.00 

rrr: 69.00 59.00 338.00 25.00 


Key stuck, 4/4, No. 1 and peer $78; or on 
grades, FAS, $88; No. 1, Fy No. : and 
better, $83, or on grades, AS, B08: No. 1, $73. 


No.1 No.2 No.3 


Hard Maple— FAS Sel. Com. Com. Com. 


Sere $77.00 $62.00 $49.00 $32.00 $18.00 
ere 80.00 65.00 54.00 36.00 20.00 
| eee 83.00 68.00 57.00 38.00 20.00 
OO, ee 88.00 73.00 62.00 38.00 21.00 
rere 88.00 73.00 62.00 39.00 21.00 
_ , eee 103.00 88.00 70.00 44.00 ; 
oo, eee 103.00 88.00 73.00 44.00 
OS ee 123.00 108.00 85.00 47.00 
7) re 123.00 108.00 85.00 47.00 
ee 163.00 148.00 125.00 * ake 
No. 1 No. 9 No. 3 
Soft Elm— FAS Com. & Sel. Com. Com. 
— ae $52.00 $42.00 $30.00 $22.00 
OO eee 55.00 45.00 31.00 23.00 
eee 55.00 45.00 31.00 24.00 
Me veins erat 58.00 48.00 34.00 24.00 
See 61.00 51.00 36.00 aS. 
ae 66.00 56.00 41.00 Pare 
No. 1 No. 2 No. 3 
Rock Elm— FAS Com. Com. Com. 
ae $50.00 $32.00 $21.00 $18.00 
eee 57.00 39.00 23.00 20.00 
|. Pa 67.00 47.00 25.00 20.00 
__. SESE 70.00 55.00 30.00 23.00 
BEY 6.0 ore ® 80.00 65.00 42.00 wacane 
EE as has cae 90.00 75.00 47.00 28.00 
No.1 No.2 No.3 
Birch— FAS Sel. Com. Com. Com. 
i ee $91.00 $71.00 $50.00 $31.00 $20.00 
SS eee 96.00 76.00 57.00 37.00 21.00 
Sa 93.00 77.00 62.00 42.00 21.00 
SE 96.00 84.00 72.00 48.00 22.00 
oe a ere ae 98.00 88.00 75.00 49.00 
| SRR 103.00 93.00 80.00 54.00 
(er 158.00 148.00 123.00 .... 
| er 73.00 59.00 43.00 28.00 
eee 75.50 61.50 aT 29.50 
No No. 2 No. 3 
Soft Maple— FAS Com. %: Sel. Com. Com. 
BP Oh aa isin: a dk $61.00 $43.00 $27.00 $20.00 
bee 68.00 48.00 31.00 21.00 
CC are 78.00 53.00 36.00 21.00 
Meee Salo ass 83.00 58.00 36.00 22.00 





DOUGLAS FIR 


Seattle, Wash., Sept. 27.—Current quotations 
f.o.b. mill on Douglas fir items in mixed cars 
for rail shipments direct to the trade appear 
below: 

Vertical Grain Flooring 
B&bt 


r. D 
BOE. © dinck css 4.4 0 Owe $44.00 $38.00 $30.00 
Flat Grain Flooring 
Se ce aise waste oe ee $35.00 $33.00 $30.00 
Pe Sb oe heck eh ee eee 40.00 39.00 30.00 
Drop Siding 
1x6 Pat. No. 106....$40.00 $39.00 $30.00 
1x6 Pat. No. 116.... 40.00 39.00 30.00 
Ceiling 
re $33.00 $30.00 $20.00 
RE py eee 35.00 33.00 20.00 
Boards and Shiplap 
1x8 1x10 1x12 
__ eee $25.00 $25.00 $23.00 $26.00 
a aes 21.90 21.00 20.00 20.00 
a aaa 15.00 15.00 15.00 15.00 
No. 1 Dimension 
12 14 16 18 20 
eg erie $25.00 $25.00 $26. 4 a re $26. 00 
St ee 25.00 25.00 25. 25.50 
Se ee 25.00 25.00 $800 36 tt 25.00 
OS a 26.00 26.00 26.50 26.50 26.50 
SNe os-<.s 80s 27.00 27.00 28.00 28.00 28.00 


No. 1 Rough and/or Surfaced Timbers 
4x4 to 4x12-inch planks 20 feet and 

GRRE, TON ks 50s 660500 s views cselewe $22.50 
Po: eS ee Se eee ee 20.00 
PORE Be 0 Oe BE Okc ks aes pene wens 22.00 
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WESTERN RED CEDAR 


Seattle, Wash., Sept. 27.—Prices for red 
cedar siding in mixed cars, new bundling, 
8 to 18 foot, f.o.b. mills are: 


Beveled Siding, %-inch 


Clear ww “B 
a ee eee $24.00 $22.00 $19.00 
SO” esr err: 31.00 24.00 22.00 
ee eee eee 37.00 33.00 29.00 


Clear Bungalow Siding, %4-inch 


DA c¢ eed cee palee els hobs bate MeNNeEeS $59.00 
Pn Gtavess 6 6éecu weer eeeneCagkeawe 63.00 
DEG. ae Kae ewe cece seence btceeneeTete 70.00 


Finish, B&better, S2 or 4S, 6-16’ 
$2s or S48 





Discount on Mouldings 6-20’, Odd Lengths 
Series 8000— 
EE er re ee 55% 
eee ee Ne GUO noc ccc ccewcscsvees 50% 


Clear Lattice, 5/16”, 4 to 16’ 


+ PARTE EEEETEREREECEEE CEPT ee 
DEE” cache Ue deed DEOS AO er EKRORE Hee R eS 37 
Pe scar teuevelswceren cevesdckndaceasens 50 





Illustrates new 
decorative 
ideas, pictures 
the new trend 
in home floors. 


WRITE FOR 
FREE 


COPY! 








er a service to your customer—end yourself 
= this new folder! Every photograph tells 
a story of comfort and beauty in a modern home, 
kindles desire to build or remodel. And every 
picture sells the need for quality flooring. in- 
fluences use of fine-grained Hard Maple (in har- 
mony with furniture) for a satisfied customer 
and extra profit for you. 


You can use this folder a score of ways in sell- 
ing. And, the Association will send with your 
card a copy to each of your prospects without 
cost to you. Send us your list. 


Get your copy and you'll see at once what help 
it can be in closing quality contracts. Ask for 
the folder, ‘A Glimpse of an Interesting Modern 


Home.” 
MAPLE FLOORING 
MANUFACTURERS ASSOCIATION 
1795 McCormick Building, Chicago, Illinois 
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October 5, 1940 


Current Market Review 


Settwood bookings in the two 
weeks ended Sept. 21 were 11 percent 
below the level of the corresponding 
period of last year, and indicated that 
the first heavy rush of Government 
buying for Defense was over. How- 
ever, it left the mills with files of un- 
filled orders 16 percent larger than 
last year’s, and stocks about one per- 
cent lower than the 1939. Shipments 
for the two weeks were 7 percent 
above last year’s; and were 7 percent 
above the current production, so that 
mill stocks continued to be depleted. 
More business is still being offered 
than the mills can accept for early 
shipment, despite the fact that many 
retail distributors are disposed to buy 
cautiously. | Undoubtedly there has 
been a little slowing down in areas 
that have not felt the stimulus of the 
Defense spending. Many distributors 
expect prices to recede from their 
present highs, but few that they will 
go to the level that prevailed before 
the Government entered the market. 
lar-sighted producers are more in- 
clined to do what they can to keep 
their retail customers supplied at lev- 
els which will permit home building to 
continue in large volume. It must be 
remembered that prices had been too 
low in relation to increased costs, in 
some measure because of the competi- 
tion of mills that did not comply with 
the Wage-Hour law, and that if the 
Government’s drive succeeded in elim- 
inating violators, the market, relieved 
of their bearish influence, would show 
a natural rise. And although the Gov- 
ernment’s first needs may have been 
met, volume purchasing will continue, 
in a more orderly manner, so that to- 
tal national demand, for home build- 
ing, industrial use and Government 
projects is likely to keep the mills well 
supplied with orders. In the eastern 
markets, shortage of water transporta- 
tion, for movement from the West 
Coast or the Maritime Provinces, is 
still felt; but a large footage of New 
England “hurricane” pine has been re- 
leased for distribution through regular 
trade channels. California and the 
Northwest continue large consumers 
for Government projects, as does the 
entire South. The middle West mar- 
kets have been a little draggy, but dis- 
tributors will have large needs to place 
as soon as they feel the situation has 
been stabilized. Recent softwood buy- 
ing has been concentrated on the com- 
mon grades—boards and small dimen- 


sion, and container stock, and these 
have shown the steepest advances. 

Hardwood sales in the two weeks 
ended Sept. 21 declined to 37 percent 
below last year’s for the corresponding 
period, perhaps under the influence of 
advancing prices, before the fabricat- 
ing industries had a chance to size up 
their larger requirements under the in- 
fluence of Defense buying. But busi- 
ness is showing recovery, with prices 
holding their recent moderate mark- 
ups. More orders are coming from the 
furniture plants, and flooring makers 
continue heavy buyers, while a large 
volume of low grade container stock 
is going to miscellaneous industries. 
Mill stocks Sept. 21 were about 15 
percent lower than last year’s, and 
normally the output is greatly cur- 
tailed during winter. 





SOUTHERN HARDWOODS 


Following are ranges of f. o. b. mill prices 
on rough, air dried southern hardwoods, from 
reports of sales made during the week 
ended Sept. 30: 


Qrtd. Red Gum Plain Red Oak 

Figured Wood AS— 

FAS— ere 46.00 
, eee 99.75 15/4 ...... 50.50 

Plain Red Gum No. 1 & Sel.— 

Figured Wood ge ee 29.75 @32.00 
FAS— No. 2 Com.— 

MEE. ease ee 85.00 | 4/4 ...... 28.00 
Re: Kceses 88.00 Mixed Oak 
re feieceae 91.00 No. 3-A Com.— 

Qrtd. Red Gum PS sealers 21.50 
FAS— Sound Wormy 
5 81.00 @81.75 Oe 18.00 @ 21.50 
No. 1 & Sel.— ere 38.75 
os eee 33.75 @ 36.00 bts een 43.75 

Qrtd. Sap Gum Plain Poplar 

AS— No. 1 & Sel.— 
ee ‘cneewe 46.00 | 4/4 ...... 32.25 
, rere 44.25 @48.75 No. 2-A Com.— 
Ore cceeas 48.00@49.25 | 5/4 ...... 3.25 
No. 1 & Sel.— No. 2 B Com.— 
|, aoe SE.00 86/4 wc cue 19.75 
nen 33.00 @38.75 Ash 
, 36. FAS— 

Plain Sap Gum BEe sisic.c'e' 60.00 
FAS— ae 70.00 
Sere $1.26 BG/4 ...00cs 75.00 
No. 1 & Sel.— No. 2 Com.— 

i; eee yet bay ere 20.00 
BOO sine’ .00 @ 33.50 Cattanens 
Te 36.25 | No. 1 @ Selo 
No. 2 Com.— 14.25 i aio 28.25 
| Fetes 16.00 Plain Sycamore 
| eae 15.00 | Log Run— 
mets 16.00 | 9/4 ------ 24.75 
Willow 
lo im 1 i 
ae 38.25 | 4/4 -.-.-- 9.50 
oy ee 52.50 Magnolia 
ys ae, 57.50 FA 
No. 1 & Sel.— er 64.75 
ees 28.25@29.50 | No. 2 Com.— 
eee 42.50 § 4/4 ...4.. 23.75 
eee 47.50 Cypress 

Plain Black Gum FAS— 

No. 1 & Sel.— J. eee 65.00 @67.50 

2 ee 23.50 Hy sare ators oes 

eer .00 

_— 8/4 wee 100.00 
elects— 

Po oes * . eee 43.25 

6 Balipasiets 16.75 9 O74 occese 46.00 @57.00 

Elm on Oe 52.00@59.00 

No. 2 Com.— a ae 

2 re 13.50 | Shop 

Qrtd. White Oak eee 27.25@31.75 
No. 1 & Sel.— ee. anew 34.75 
Oe sieeve 48.00 8/4 baa wee 45.00 

gece 54.75 

ri" White Oak (Ee 
|. genre 90.00 | 8/4 ...... 38.00 
ee 101.00 | No. 2 Com.-- 
No. 1 & Sel.— ee 23.00 @ 23.25 
eee 32.00 Mixed Hardwoods 
No. 2 Com.— Dunnage— 

eee a SB,00 § 4/4 2.200% 11.50 
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Financing Is Available Through 
Inexpensive Method 


New York, N. Y., Oct. 2—To cushion 
the sudden impact of government buying 
which may overtax the working capital and 
borrowing capacity of some manufacturers 
and wholesalers, Foresta Factors, Inc., 1790 
Broadway, New York City, who have al- 
ready experienced an increased demand for 
financing lumber sales, announce a simple 
inexpensive method of relieving this situation. 
This is offered in addition to the company’s 
usual service of financing lumber accounts 
receivable. 

Foresta Factors, Inc. was established in 
1935 primarily to finance lumber shipments 
and accounts receivable arising therefrom. 
Its methods of operation are designed to 
adjust themselves to the particular conditions 
in the industry. 

The company is under the direct personal 
supervision of Henry J. Eckstein, for twenty- 
eight years an executive officer of Cooney, 
Eckstein & Co. Inc., the latter having a 
history of fifty years’ experience in whole- 
saling lumber. Several of the former staff 
of Cooney, Eckstein & Co. Inc. are associated 
with Foresta Factors, Inc., thus making 
available to its clients the services of an 
organization experienced in the marketing of 
lumber products and in meeting allied prob- 
lems. 





Portfolio of American Land- 
marks Shown in Association 
Paper 


A portfolio of American landmarks is 
being presented regularly in “Lead,” a 
monthly publication issued by the Lead In- 
dustries Association, Graybar building, New 
York, N. Y. Each of the historic buildings 
shown has been painted with pure white 
lead and oil. 

The third installment of the series, shown 
in the September issue, pictures and de- 
scribes four typical early New England 
churches. One is the 107-year old First 
Congregational Church of New Milford, 
Conn. Another is Christ Church, Episcopal, 
Redding Ridge, Conn. first erected in 1732 
and rebuilt in 1750 and 1833. A third is 
the Congregational Church in Litchfield, 





RED CEDAR SHINGLES 


Seattle, Wash., Sept. 27. 





Average prices on 


red cedar shingles, f.o.b. mills, are: 


Royals: 
hay py stb Se Ae Wie San Go Meee Vis arse panes Sipe ey 4 
a 

Perfections: a 
UO de 7S: Score oo. $3.45-3.50 
B18" F/B5G .n ec ccccsccccsercescces 2.40- 2.45 
S-18" G/B 2 oe cccvecewssssccssseve 1.55- 1.60 
SM TIRNM 55 cs cr osane. 2a lel onsen ee aie eV eiaor SENG $3.10 
CM MN croc. 5 5:4 ox Ardeovele Gack heaie wea Ome oaatets 2.15 
Sf eee ee ee eee 1.50 








WEST COAST LOGS 


Seattle, Wash., Sept. 27.—Average prices 


of logs are as follows: 


1, $21-25; No. 2, $17-18; No. 3 


Fir No. ’ ’ 
$12.00-13.50; Peelers, No. 1, $35; No. 2, $27-29. 


Cedar Shingle logs, $14-15; lumber logs, 
28-30 


256- 


Hemlock: No. 2&3, $13.00, 


Amermcanfiumberman 


Conn. built in 1829 and another is the Con- 
gregational Church of New Canaan, Conn. 
The latter structure was completed in 1834. 

Photographs of the buildings were artisti- 
cally made and are attractively arranged on 
the two page spread. Each of the churches 
is of frame construction and the reading 
matter which accompanies the pictures sug- 
gests that their state of preservation is due, 
in part, to the use of pure white lead and 
oil as a covering for exterior surfaces. 





Reorganization Plans Are 


Announced 
San Francisco, Cautr., Oct. 1—Pope & 
Talbot Lumber Co. and the affiliated Mc- 
Cormick Steamship Co. have been dissolved 
to become units of the recently organized 
Pope & Talbot, Inc. The former will con- 
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tinue the lumber business and operations 
as Pope & Talbot, Inc., Lumber Division, 
and the latter will operate under the old 
name, McCormick Steamship Co., as a ship- 
ping agency operating the vessels controlled 
by Pope & Talbot, Inc. Management 
continues the same under the new setup. 

Pope & Talbot, Inc., with a capitalization 
of $8,000,000, was organized a short time 
ago as a California corporation through the 
merging of Puget Mill Co. and the Rainier 
Investment Co., representing a consolidation 
of Pope & Talbot interests on the Pacific 
Coast. 

Under the new setup, Pope & Talbot, Inc. 
has corporate powers to carry on lumbering, 
real estate, merchandising, oil drilling and 
distribution, general shipping and other busi- 
ness activities. Headquarters are in San 
Francisco. 








OBITUARY RECORD 








WILLIAM P. FLINT, 63, died at his 
home in Hollywood, Calif., Sept. 23, after 
a period of ill health. He entered the 
lumber business in 1899 when he became 
associated with the Huttig-Moss Manu- 
facturing Co., finally becoming auditor 
and cost accountant. In 1905 this company 
was absorbed by American Sash & Door 
Co., Kansas City, Mo., and he held a simi- 
lar position with them for eleven years. 
Early in 1917 he left to become secretary 
and manager gf the Millwork Cost Bu- 
reau, Chicago. He was later secretary of 
the Northwestern Millwork Manufactur- 
ers’ Association at Portland, Ore., until 
the end of NRA when the association was 
dissolved. Mr. Flint had been in retire- 
ment for some time. A sister survives. 
Mr. Flint had survived his wife by some 
three or four years. 


WILLIAM G. KILBORN, chief inspector 
and field man, Maple Flooring Manufac- 
ers’ Association, Chicago, died Sept. 21 at 
a hospital in Chicago. Mr. Kilborn be- 
came ill at Newberry, Mich., while en- 
gaged in his grade inspection work and 
several days later his condition made it 
advisable for him to undergo a _ serious 
abdominal operation in Chicago, which 
proved to be fatal. He had had a long 
career in the lumber and flooring manu- 
facturing industry, and had been on the 
staff of the association for thirteen years, 
contributing service of value in grade and 
milling standardizations and in the pro- 
motion of the association’s products. In- 
— was at Petoskey, Mich., his old 
home. : 


J. O. BOYLAN, 56, building materials 
manager of Johns-Manville’s Philadelphia 
district, died Sept. 21 in Philadelphia, Pa. 
Mr. Boylan had been with Johns-Manville 
for 35 years, starting as an accountant 
in the company’s Cleveland office. He was 
president of the J-M Quarter Century Club 
in Philadelphia, honor society for em- 
ployees with Johns-Manville for 25 years 
or longer. Mr. Boylan had been active 
in the building industry of Philadelphia, 
where he had a wide acquaintance among 
building material dealers and builders. He 
was made building materials manager for 
the district in 1932. Mr. Boylan is sur- 
vived by his widow and two sons. 





MRS. JAMES CRATE, 83, widow of a 
founder of Taylor & Crate, Buffalo, N. Y., 
died Sept. 29. She was an active church 
member and belonged to the Twentieth 
Century Club. Surviving are three daugh- 
ters. 


J. E. HEATH, 56, owner of the Heath 
Lumber & Fuel Co., Brillion, Wis., died 
Sept. 23. He suffered a heart attack while 
driving from Brillion to Green Bay and 
later died. Mr. Heath was associated with 
the Barker Lumber & Fuel Co. until 1934 
when he moved to Brillion. He purchased 
three lumber companies in that district in 
1930. He had recently disposed of his 
home in Brillion and at the time of his 


death was preparing to reside in Green 
Bay. Mr. Heath was a past treasurer of 
the Wisconsin Retail Lumbermen’s Asso- 
ciation. He was active in civic and fra- 
ternal circles. Survivors are his widow 
and a half-brother. 


ALBERT S. EASTWOOD, head of the 
Albert S. Eastwood Lumber Co., retail 
dealers at Providence, R. I., died Sept. 26 
following a long illness. He first entered 
the lumber business as an accountant in 
the wholesale hardwood office of E. C. 
Smith in Providence. He opened his own 
retail yard thirty years ago and for many 
years was assisted in its management by 
his brother, Willard F. Eastwood. He was 
active in association affairs and in 1934 
was a vice-president of the Northeastern 
Retail Lumber Association. His widow 
survives. 


ALBERT W. KOEHL, 47, president of 
John W. Koehl & Son, Inc., pioneer Los 
Angeles, Calif. millwork concern, died re- 
cently in Los Angeles after several weeks 
illness. In 1925 Mr. Koehl originated a 
system of figuring door and millwork 
prices which is now in wide use in the 
Southern California millwork industry. 
He was a member of a fraternal organiza- 
tion and of the Wilshire Chamber of 
Commerce. He is survived by his parents, 
Mr. and Mrs. John W. Koehl. 


FRED W. BENDER, 59, for the past 22 
years plant superintendent of the Pacific 
Lumber Co., Scotia, Cal., died Sept. 17 
after a sudden illness. Mr. Bender first 
became associated with the Pacific com- 
pany in 19138. He was prominent in the 
business life of his community, was a 
member of several fraternal and civic 
organizations and an enthusiastic sports- 


man. Surviving are his widow and two 
children. 


CHARLES REITSCH, 72, secretary of 
Reitsch Brothers Lumber and Fuel Co., 
Rockford, Ill., died suddenly at his office 
Sept. 24. Death was attributed to a cere- 
bral hemorrhage. Together with his two 
brothers Mr. Reitsch founded the lumber 
and fuel company 387 years ago. Surviving 
are his widow, two sons, a brother, Ern- 
est, president of the Reitsch company, and 
three grandchildren. 


W. W. WHYBARK, 70, proprietor of 
the DeKalb Tie and Lumber Co., DeKalb, 
Tex., died Sept. 25. Mr. Whybark was the 
son of Capt. L. E. Whybark, a pioneer 
sawmill operator near Fort Smith, Ark. 
He went into business in DeKalb over 
thirty years ago. Survivors are his widow, 
a —_. a grandchild, two brothers and two 
sisters. 


ROBERT J. HEWSTON, 45, traffic man- 
ager of the Mowbray & Robinson Lumber 
Co., Cincinnati, Ohio, died Sept. 13 as the 
result of a cerebral hemorrhage. Mr. 
Hewston was a native of Cincinnati, and 
during his life there had been active in 
church and community affairs. Surviving 
him are his widow and a nephew. 








78 


Amemecanfiumberman 








THE BUSINESS RECORD | 





Business Changes 


ALABAMA. Birmingham — Johnson - Pitzing 
Lumber Co. succeeded by Johnson Lumber Co. 

CALIFORNIA. Madera—A. C. Dean Planing 
Mill succeeded by Dean & McNally Planing 
Mill. 

Redwood City—J. R. Laurie has purchased 
an interest in the Arnold & Stevens mill, which 
is now Known as Laurie & Stevens Planing 
Mill. 

San Francisco—Pope & Talbot Lumber Co. 
and affiliated McCormack Steamship Co. dis- 
solved, to become units of the recently incor- 
porated Pope & Talbot, Inc. The former will 
continue the lumber business and operations as 
Pope & Talbot, Inc., Lumber Division, and the 
latter will operate under the old name, Mc- 
Cormack Steamship Co., as a shipping agency 
operating vessels controlled by Pope & Talbot, 


Inc. Management continues the same under 
the new setup. Capitalization is $8,000,000. 
ILLINOIS. Chicago — Rapaport, Bros., Inc., 


succeeded by American Toy & Furniture Co., 
2124 West 21st Place. 

Macomb—Charles O. Foulke Lumber Co. suc- 
ceeded by F. C. Turner. 

MICHIGAN. Grand Rapids — Capitol City 
Wrecking Co. succeeded by Capitol Lumber & 
Wrecking Co. 

Dearborn—Hansen Lumber Co. succeeded by 
Hansen Wholesale Lumber Corp. 

MINNESOTA. International Falls—Lars Stu- 
bee succeeded by Johnson & Stubee. 

Winona—Louis Thurow Box Co. succeeded by 
Thurow Manufacturing Co. 

MISSISSIPPI. Bentonia—E. P. Fletcher Lum- 
ber Co. here leased to Woodruff & Wilson Lum- 
ber Co. 

NEW YORK. Island Park 
Door Co., Ine., 
ber Co. 

Odessa—Cotton-Hanlon & Young succeeded by 
Greene Lumber Co. 

WASHINGTON. Yakima—Cherry Lumber Co. 
succeeded by Builders Bargain Market. 

WISCONSIN. Abrams Abrams Lumber & 
Hardware Co. succeeded here by Roy W. Grun- 
waldt. 

Evansville -- Meyers Bros. Lumber Co. suc- 
ceeded by Laufenberg Lumber Co. 

CANADA. BRITISH COLUMBIA. Vancouver 
—Mamquam Logging Co., Ltd., 789 West Pen- 
der Street, has applied for permission to 
change its firm name to Queen’s Reach Tim- 
ber Co., Ltd. 

Vancouver—Twigg Island Lumber Co., Ltd., 
has applied for permission to change its name 
to P. V. Kinnee Lumber Co., Ltd. 


Long Beach Sash & 
succeeded by S. Clifford Lum- 


New Mills and Equipment 


ALABAMA. Fairhope—C. S. Sibley is instal!- 
ing a sawmill of 10,000 feet daily capacity an’ 
is reported to have purchased around 700 acres 
of timberland here. 

CALIFORNIA. Sacramento—State Box Co. 
plans to reconstruct its $75,000 plant recently 
destroyed by fire. 


OREGON. St. Helens—Pope & Talbot, Inc. 
tuilding a new mill as an additional unit to 
its plant here. Machinery to be installed in the 
new unit includes a double cutting band sa‘ 
new edgers and trimmers and a sorting tat’ 
A new Swedish gang saw is to be put in the 
old mill, replacing the band saw now being 
operated there. 

PENNSYLVANIA. Williamsport—Charles R. 
Krimm Lumber Co. is erecting a sawmill on 
the site of the former Williamsport Planing Mill 
which was destroyed by fire early Jan. 1 last. 

WASHINGTON. Auburn—Ace Hardwood Panel 
Co., composed of Tacoma men, is establishing 
a new plywood industry here. 

Raymond—The Cheney Lumber Co. is open- 
ing a new mill here. 


New Ventures 


CALIFORNIA. Los Angeles—Plywood Struc- 
tures is the firm name under which Clifford 
Balch, Roy G. Lockhart and Winifred E. W 
son have obtained a certificate to conduct busi- 
ness at 5655 Wilshire Boulevard. 

San Francisco—Atlas Building Supply Co., 
lumber, sash, doors and building materials, re- 
cently opened a new retail yard at 385 Bay 
Shore Boulevard 

San Francisco—Lumbermen’s Exchange, 681 
Market Street, wholesale and commission lum- 
ber business. opened by R. F. Pray. 

San Francisco—Pacific Building Materials Co., 
85 Barstow Street: building materials. 

OHIO. Canton—Reedurban Lumber & Supply 
Co. opened on Brookside Road. 

SOUTH CAROLINA. Columbia — Hinson & 
Thorne recently began a retail lumber business. 

TENNESSEE. Memphis—Arkmo Lumber Co. 
is opening a lumber business on Summer Street. 


TEXAS. Eldorado—Eldorado Lumber Co. is 
opening a lumber company here, handling a 


complete line of lumber, building materials and 
paints. 

Longview—Moffett Lumber Co. opened, han- 
dling lumber and building materials. 

Texas City—Tex-Am Lumber Co. opened, han- 
dling lumber and building materials. 

Waxahachie—Ledwell-Monk Lumber Co., 
carrying lumber and building materials, has 
been opened here. 


Incorporations 


ARKANSAS. Hot Springs—The Yankie-Tucker 
Lumber Co. ircorporated by J. L. Yankie, W. 8. 
Rucker and George A. Hubbard. 

KENTUCKY. Rosslyn—Maloney Lumber Co. 
incorporated by S. M. Pearl and Claud Maloney. 

MICHIGAN. Detroit—Rogers Lumber & Mill 
Service Co.; paints and building supplies. 

Grand Haven—The Puffer Hubbard Manufac- 
turing Co.; $50,000. To deal in wood and metal 
products. 

WISCONSIN. Milwaukee—Nu-Brick Distrib- 
uting Co. incorporated by Theodore Kramer, 
Jane Weber and M. D. Davidson; to deal 
builders’ supplies. 

Peshtigo—Riverview Lumber Co. incorporated 
by Constance Pearce, E. Nesberg and E. Grim- 
mer. Will conduct a retail lumber business. 


Casualties 


CONNECTICUT. Willimantic — Willimantic 
Lumber & Coal Co. yard swept by fire, wit 
loss estimated at $100,000, covered by insu: 
ance. 

LOUISIANA. Plaquemine—lIberville Manufac- 
turing Co. mill damaged an estimated $80,000 
by fire. The loss was insured. The storage 
sheds and abovt 6,000,000 board feet of lumber 
stored on the yard were saved. 

MISSISSIPPI. Corinth—Berkheiser Specialty 
Co. had a twin dry kiln and approximately 
three carloads of lumber destroyed by fire, with 
loss estimated between $8,000 and $10,000. 
Burned portions will be rebuilt. 

SOUTH DAKOTA. Philip—A. C. Kingsbury 
Lumber Co. yard damaged by fire. 





Hymeneal 


KELLEY-SCHNEIDER—Miss Bawn 
Schneider and Milton O. Kelley were mar- 
ried at St. Rose Catholic church in Long- 
view, Wash., Sept. 16, by the Rev. Father 
Clarence Manns. The bride formerly was 
employed in the Longview offices of the 
Long-Bell Lumber Company. Mr. Kelley 
is assistant chief clerk of the Long-Bell 
Lumber Company. Following a honey- 
moon in British Columbia, they will make 
their home in Longview. 

VANDERVERE - SELTER— Miss Fran- 
cesse Fern Selter, daughter of Mr. and 
Mrs. Milo B. Selter of Coloma was married 
to James Leroy Vandervere of Coloma on 
Sept. 20, in Benton Harbor. The groom is 
employed by the Michigan Shore Lumber 
and Supply Co., of South Haven and 
Coloma, Mich. 


TAYLOR-GILREATH—Miss Frances 
Gilreath, daughter of Mr. and Mrs. W. S. 
Gilreath of Whitley City, Ky., was mar- 
ried to Norman Taylor, Sept. 7, in Wil- 
liamsburg. Mr. Taylor is employed with 
= Stearns Coal and Lumber Co., Stearns, 

y. 








HAAS-BRANDES—Miss Elva Joy 
Brandes and Gerald O. Haas were married 
in the -home of bride’s parents, Mr. and 
Mrs. Raymond Brandes of Hancock. Ia., 
on Sept. 17. The couple will make their 
home in Griswold, Ia., where Mr. Haas is 
manager of the Fullerton Lumber Co. 


FOXWORTHY - ROWE —Miss Wilma 
Frances Rowe and Joseph D. Foxworthy 
were married in Alliance, Neb., Sept. 14. 
The couple will make their home in 
Alliance, where Mr. Foxworthy is em- 
ployed by the Dierks Lumber & Coal Co. 

HOFFSTETTER - CARRITHERS — Miss 
Lois Carrithers and Norman Hoffstetter 
were married Sept. 5, in Davenport, Ia. 
Mr. Hoffstetter is manager of the Hunter- 
Allen lumber yard in Varna, Ill. 


SIPES - FELEY Miss Geraldine Feley 
and John F. Sipes, Jr., of Fenton, Mich., 
were married in Holly, Sept. 14. Mr. Sipes 
is employed by the Fenton Lumber Co. 














October 5, 1940 


CLASSIFIED 
ADVERTISING 


DEPARTMENT 


How to Figure Costs for Advertising 
In Classified Department 


One fssue ............0.+0000-2--.38 cents a line 
Two consecutive issues...........55 cents a line 
Three consecutive issues..........75 cents a line 
Four consecutive issues...........90 cents a line 
Thirteen consecutive issues...........$2.70 a line 
Twenty-six consecutive issues........$5.40 a line 

Seven words of ordinary length make 
one line. 

Count in the _ signature. 
counts as two lines. 

No display except the heading is 





Heading 


permitted. 
Extra white space figured at line 
rate. 


One inch space advertisement is 
equal to twelve lines. 


Remittance to accompany the order. 
No extra charge for copies of paper 
containing advertisement. Copy must 
be in this office not later than Wednes- 
day morning in order to secure inser- 
tion in regular department. All adver- 
tisements received later will be placed 
under heading Too Late to Classify. 











Too Late To Classify 


CARPENTER APRONS 


Write for samples and prices. 
THE MINNESOTA SPECIALTY CoO., Inc. 
Minneapolis, Minn. 








Wanted -- Salesmen 


LUMBER SALESMAN 





Familiar with Chicago industries. An opportunity 
to solicit both wholesale and retail business for 
a well established concern. Gentile. Salary or sal- 


ary plus commission. 
Address “H. 43,” care American Lumberman. 





Wanted -- Employees 





SUPERINTENDENT AND ESTIMATOR 


Wanted for custom planing mill in Pennsylvania. 
Must be able to take job measurements, make shop 
details and material cutting lists, and put work 
Give age, experience and 


thru shop efficiently. 
salary wanted. 
Address “H. 53,’’ care American Lumberman. 





ASSISTANT MANAGERS AND SALESMEN 
For retail lumber yard. 
Schools and knowledge of F. 


ferred. ; 
Address “H. 47,”’ care American Lumberman. 


Married or with depend- 
ents. traduates of J-M or Tested Selling Methods 
A. financing pre- 





WORKING FOREMAN 


Wanted for small millwork plant employing about 


fifteen men. : 
Address “H. 55,’’ care American Lumberman. 





PLANING & MOLDING MILL OPERATOR 


Thoroughly experienced in maximum production—- 


both soft and hardwoods. 
Address “H. 54,” care American Lumberman. 





WANTED 


Man experienced in buying and selling Appalachian 
Hardwood lumber. Familiar with mills and East- 


ern consuming trade. 
Address ‘“‘H. 44,” care American Lumberman. 





A CLASSIFIED ADVERTISEMENT BRINGS 
BUYER AND SELLER TOGETHER 





